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Corporate Profits 
Attest to Value Of 
Inventory Cutting 


New York—Successful drives 
to keep inventory to sales ratios 
at low levels have begun to pay off 
on corporate earnings statements. 

Post-recession recovery usually 
means an_ inventory-building 
spree accompanying—and some- 
times outdistancing—rising sales 
curves. But firms that have 
learned to live on lean materials 
budgets are counting new profit 
dollars through lower inventory 
carrying costs. 

A striking example comes 
from American Can Co., whose 
chairman, William C. Stolk, told 
a security analysts’ group that 
American Can posted a relatively 
greater gain in earnings than sales 
in the first nine months of 1961 
partly as a result of reduction in 
inventories. 

Albert O. Degling, vice presi- 
dent of purchasing for American 
Can, last week attributed this 
successful inventory chopping 
maneuver to a corporate team 
effort. Representatives of the 
purchasing, manufacturing, and 
sales departments, along with the 
comptroller, laid plans for 

(Turn to page 4, column 2) 
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P.A. Job Outlook Bright; 
College Grads Fare Best 


Washington — Industrial 
P.A.’s will be in demand more 
than during the coming 
years, but employers will have 
their eyes peeled mainly for col- 
lege graduates in business admin- 
istration, engineering, and_ sci- 
ence, and these are the ones who 
will get ahead fastest. 

That's the conclusion outlined 
in the purchasing section of the 
Labor Dept..s New “Occupa- 
tional Outlook Handbook.” 

Salaries for college graduates 
entering purchasing — average 
about $5,000 a year, the Labor 
Dept. says. For experienced 
P.A.’s, salary estimates range 
from $8,400 a year (for firms 

(Turn to page 7, column 1) 
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Donald G. Mortlock 


Mortlock of Aeroquip 
Designated Winner Of 
3rd Pro-D Competition 


New York—Top rating in 
P/W’s Professional Development 
Competition No. 3 has gone to 
Donald G. Mortlock, P.A. at the 
Aircraft Div., Aeroquip Corp., 
Jackson Mich. Mortlock’s solu- 
tion to a difficult case involving 
reciprocity and purchasing-sales 
relations has won him an award 
citing his “contribution to Profes- 
sional Development in Purchas- 
ing.” 

Round four of the Pro-D 
Competition is now underway, 
with the deadline for entries 
Dec. 18. The case for this 
stage appeared in P/W, Dec. 
4, 1961, on page 22, and chal- 
lenges P.A.’s to work out a 
knotty problem of depart- 
mental organization arising 
from a merger. The Compe- 
(Turn to page 4, column 4) 
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A YEAR U. S. A YEAR 
AND CANADA $25 FOREIGN 
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Space-Age Hardware (Even Rare Earth 
Big New Factor in P.A.s Bailiwick 


Much Fancy Gear Now in Off-the-Shelf Class, So 
Vendors Aim Sales-Education at Industrial Buyers 


New York—A sizable share of space-age material is losing its 


Steel Makers Advise 
Procrastinating P.A. s: 


Plan Ahead for 62 


Pittsburgh—The word out of 
major production centers 
this week was “plan ahead.” 

Production planners and sales 
Staffs far have been able to 
iron out most kinks in the De- 
cember surge of orders, thanks 
to plentiful capacity and smooth 
buyer-seller relations. That’s why 
finger-crossing producers 
are reporting no indications of 
major order jamups for the 
period ending March 3 

But some steel sales executives 
fear that one week early next 
year a deluge of orders will hit 
in One major buying wave. 

“If many buyers wait until the 
last minute,” commented a top 
steel market planner, “some- 
body’s going to be holding an 
empty bag come June 30.” That’s 
why his staff and its counter- 
parts at other mills are trying 
to contact all potential buyers 
to coordinate an anticipated boost 
in 1962 steel buying. 

Another industry expert, voic- 
ing the views of many, believes 
mill capacity adequate to 
handle any reasonable demand 

(Turn to page 39, column 2) 
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Congo Crisis, Chile Labor Unrest 


Jangle International Copper Prices 


London—The Congo crisis 
and threat of a strike at Ana- 
conda’s Chuquicamata operation 
in Chile gave an air of uncer- 
tainty this week to international 
copper prices. 

Metal men also were con- 
cerned that continued trouble in 
Africa also might disrupt the 
price and supply pattern of other 
metals—zinc, cadmium, uranium, 
tin, and, particularly, cobalt. 


Panorama | 


@ P.A.'s Get Platform Experience in Rochester Assn.’s public 
speaking course. Film-strip lectures, practice sessions, and a 
speech rating form help members teach each other. The 
Pro-D Section on page 21 tells how it’s done. 


@ World Market Prices Touch Bottom as rubber, zinc, and 
lead drop to lowest levels in years. But look for increases as 


Europe’s boom gets going again. 


‘Foreign Perspective’ on 


page 16 outlines the trends shaping up overseas. 


@ Numerous Price Changes Are in the News. Latest moves 
in aluminum extrusions are noted on page 3, chemicals 
and phenols on page 4, silver on page 14, and a new market- 
ing pattern for high-strength steel is outlined on page 39. 
@ Pacific Northwest's Prime Attraction, low-cost power, is in 
short supply. ‘Seattle Perspective’ on page 12 tells of plans to 


build up the region’s power resources with new dams, 
hydrogenerators, and use of an idle steam plant. 


The price of copper jumped 
2% —to $644/long ton—on the 
London Metal Exchange _ last 
week when sorties by United Na- 
tions aircraft interrupted produc- 
tion at the Katanga mines. 

Experts said a total shutdown 
in the Congo, coupled with a 
Chilean strike when wage con- 
tracts expire Dec. 31, could send 
London prices soaring to $672 
long ton. Quick settlement at 
‘both trouble spots, however, 


|could send spot tags tumbling to 


$619. 


Few experts foresaw any im- | 


mediate effect on U.S. prices, 
but pointed out that prolonged 
(Turn to page 40, column 4) 


Distributor Directories 


This week, on Pages 24-30, 
you will find the most com- 
plete directory of steel service 
centers available anywhere. 

For your convenience, Pur- 
chasing Week also is compil- 
ing a similarly comprehensive 
listing of stainless steel, alu- 
minum, and copper and brass 
distributors. 

Watch for this new listing in 
next week’s issue. 


Tiffany status and moving into the off-the-shelf class—right under 


the thumb of the P.A. 
® Fansteel Metallurgical Corp. 


announced just last week that it 


had doubled its warehousing facilities for refractory metals in recog- 


nition of the fact that refractories ° 


‘have traversed from the specialty 


market” to commodity status. The first U.S. warehousing facilities 
for refractories were established only two years ago. 
®@ Ronson Metals Corp., in another similarly significant announce- 


Deadline Near for Tally 
Of Small Business Subs 


New York—Purchasing man- 
agers are now facing a new end- 
of-the-year reporting problem: 
proving that their companies 
have given small business a fair 
share of their purchasing dollars. 

Under new Defense Dept. and 
General Services Administration 
regulations (see P/W, Dec. 11, 
‘61, page 1) government prime 
contractors and major subs are 
required to make much more 
precise accounting of small busi- 
ness subcontracting and purchas- 
ing records. These new regula- 
tions will affect primes with more 
than $1-million of government 
business, or subcontracts total- 
ing $500,000 or more. 

Some firms, such as Boeing 
and Convair Div. of General Dy- 
namics, have been making this 
accounting part of their annual 
reports to stockholders, besides 
the required statements to the de- 
fense procurement agencies and 
Small Business Administration. 

Large corporations making 
consumer and industrial products 
usually have pointed to. their 
small suppliers as a good public 
relations move that also brings in 
additional small vendors as 
sources. 

But the usual complications 

(Turn to page 4, column 1) 
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ment, said it will increase 
pacity for production of rare 
earth materials and alloys by 
30% at its Newark, N. J., plant. 
And W. R. Grace & Co. last 
week signed a contract with 
Molybdenum Corp. of America 
to buy rare earth concentrates for 
production of ceriumoxide polish- 
ing compounds used by the glass 
industry. 

@The electronics industry is 
another, and really the most strik- 
ing, example of how, in a rela- 
tively few years, an industry that 
catered mainly to engineering and 
design men now goes all-out to 
keep competitive by moving its 
newest scientific developments to 
off-the-shelf and/or distributor 
Status. 

This has meant and will mean 
a continuously changing pattern 
of marketing and buying, accord- 
ing to experts in the field where 
the once-glamorous words “tran- 
sistor” or “semiconductor” was 
synonomous with an entire in- 
dustry. 

Now so many companies are 
turning out semiconductors and 
allied electronic components that 
many old-line firms are switching 
product emphasis or broadening 
product lines to keep competitive 
in what has become a tightly 
competitive and price-wary mar- 
ket. 

In the middle of this stands 
today’s electronics buyer—where- 

(Turn to page 40, column 1) 
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ompany Christmas gift ground rules, once almost as diverse 
C as snowflakes, now seem to boil down to various ways of 
informing suppliers not to send gifts. 
Some firms, like Champion Paper, ban business gifts “of sig- 
nificant value,” putting definition of value up to the employee 


involved. 


Our people, Champion tells suppliers, can tell the 


difference between a pencil, calendar, and similar items in con- 
trast to others of greater value that would “not be given except 
for existence of a business relationship.” 

The rule of defense contractors General Dynamics and Litton 
Systems, Inc., is a hard and fast “no gifts, please” letter to sup- 


pliers. 


In the case of Induction Heating Corp., the firm warns 


that “all instances of gift offer’ gs must be reported and the gifts 


returned.” 


Combining a soft sell tecnnique into its letters to vendors, 
(Turn to page 40, column 4) 
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Purchasing Week Industrial Materials Price Barometer 
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Week Year 

Ago Ago 
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This index, hased on 17 basic materials, was especially 
designed by the McGraw-Hil Department of Economics. 
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METALS 

Pig iron, Bessemer Pitts., gross ton................. 
Pig iron, basic, valley, gross ton.................-. 
CUNNNE, WNER, MRE BO, sci cacccacccsseveces 
Steel, structural shapes, Pitts., cwt.................. 
Steel, structural shapes, Los Angeles, cwt............ 
eS eee 
en eee 
Meee, UOOM, CORCOMD, CWE... ces ccccccesccces 


nd ht By aia hen aias SARS 408% 
Secondary aluminum, #380 Ib.................... 
Copper, electrolytic, wire bars, refinery, Ib........... 
Ee | eee 


Mo. dice sivas ease ddascewes 
Nickel, electrolytic, producers, Ib................... 
Tin, Straits, N.Y., | 


FUELS 

Fuel oil #6 or Bunker C, Gulf, bbl................ 
Fuel oil #6 or Bunker C, N.Y., barge, bbl........... 
Heavy fuel, PS 400, Los Angeles, rack, bbl.......... 
Lp-Gas, Propane, Okla., tank cars, gal. (incl. discount) 


Gasoline, 92 oct. reg., Chicago, tank car, gal......... 
Gasoline, 84 oct. reg., Los Angeles, rack, gal......... 
Kerosene, Gulf, Cargoes, gal...................00. 
Heating oil #2, Chicago, bulk, gal................. 


CHEMICALS 
Ammonia, anhydros, refrigeration, tanks, ton........ 
Benzene, petroleum, tanks, Houston, gal............. 
Caustic soda, 76% solid, drums, carlots, cwt......... 
Coconut oil, inedible, crude, tanks, N.Y. Ib 
Glycerine, synthetic, tanks, Ib 


Bond paper, #1 sulfite, water marked, 20-lb, 16-carton 
lots, cwt. 


(Price sources include: Coal Age, E&MJ Metal and Mineral Markets. Engineering News-Record, | 
Platts Oilgram Price Service.) 
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Dec. 13 Dec. 6 Year % Yrly | 
Ago Change | 


67.00 67.00 67.00 
66.00 66.00 66.00 
80.00 80.00 80.00 
5.50 5.50 5.50 
6.20 6.20 6.20 
5.98 5.98 5.97 
5.675 5.675 5.675 
5.30 5.30 53 
24 24 
o12 212 
.306 306 
493 493 
.103 .103 
813 813 
1.209 1.22 l. 
12 AZ 
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2.62 2.62 2 
2.10 2.10 2 
03 03 
11 11 
.108 108 
10 O98 
098 O98 


94.50 94.50 94.5 


31 3] 
4.80 4.80 4 
12 119 
248 248 
188 188 
15 15 
275 275 
18 18 
13.15 13.15 18 
31 l 
1.55 1.55 l 
23.50 23.50 23. 
22.35 42.350 ye 
.058 056 
.255 255 
17.75 i773 17 
25.20 25.20 ¥ 405 


100.00 100.00 100.00 
9.50 9.50 9.5 


6.30 6.30 6. 


3.65 3.65 : 
4.20 4.20 4.2 
107.00 107.00 116. 


123.00 123.00 129 


83.00 83.00 82. 
60.00 60.00 68. 


.14 138 
.356 356 
.178 178 
215 215 
.375 375 
1.63 1.625 | 
215 z15 
.278 276 
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} OW MUCH DEMAND?—Commodity men, busy putting the finishing 
touches to 1962 demand estimates, still are stumped when it comes to 
the machinery and equipment market. 

They see little to cheer about in the new first quarter of 1962 capital 
spending estimates just released by the Dept. of Commerce. The figures show 
only a 1.7% increase over current levels—and if this trend continues, total 
1962 would be only 4%-5% above 61. 

But two factors could radically change this so-so estimate: 

© Prosperity—Investment outlays are almost invariably underestimated on 
the upside of the business cycle. 

@ Tax relief—Promises of shorter depreciation periods for more industries, 
coupled with possible passage of an 8% investment credit for new equipment 
purchases, should spur capital investment. 

Some business economists think that current spending estimates are low 
because firms are holding off—waiting for the promised relief. 

Certainly the dollars-and-cents tax savings would be substantial. Take 
the textile industry, which recently was granted speedier write-offs. Accord- 
ing to one Treasury official, it means a tax saving of $25-million for this 
hard-pressed industry. 

* . e 


NEW MEMBER—Plastics are joining metals in the growing list of com- 
modities plagued by overcapacity and price easiness. 

In polyethylene, sharp jumps in demand haven't been nearly enough to 
offset new capacity. This year, for example, consumption of the low density 
variety will hit only 1.3-billion to 1.4-billion Ib.—well below the almost 2-bil- 
lion-Ib. capacity. It helps explain why producers have decided to sell off- 
grades at 21 ¢-22¢/lb.—more than a nickel below standard grades. 

A similar situation holds for polystyrene. “It's no coincidence” notes one 
plastic spokesman, “that the rescinding of the recently proposed 1¢/Ib. 
hike comes at a time when industry capacity tops demand by some 30-million 
Ib. a year.” 

Meanwhile, metals also continue to have their troubles. With the non- 
ferrous industry operating at about 80% of capacity (compared to the pre- 
ferred 96% rate), sporadic price weakness—such as the current softness in 
aluminum extrusions and copper water tube—should persist. 

Aggravating the issue is the competition between metals and plastics 
such as Du Pont’s Delrin and Celenese’s Celcon which are replacing metals 
in many applications. 

& 2 + 


INFLATION ISN'T DEAD—That’s the contention of one of America’s 
top economists, Harvard Professor Gottfried Habeler. 

Dr. Habeler, writing in “Inflation: Its Causes and Cures,” finds that wage- 
push inflation is still a serious problem. He calls for specific remedial action 
which would: 

(1) Arouse public opinion on the powerful—though currently dormant— 
threat of wage inflation. 

(2) Tighten the legal restraints on unions, to put them on a more equal 
footing with heavily supervised industry. 

(3) Keep a lid on minimum wage boosts. He believes a continued uptrend 
in minimums is bound to set off another wage-price spiral. 

Dr. Habeler isn’t only critical of labor. High farm price supports and 
imports restrictions also come in for criticism as inflation sources. 

One of the reasons for this noted expert’s concern is the smoldering balance 
of payment problem faced by this nation. He contends that even a little 
inflation could bring about a gold crisis—which, in turn, would endanger 
the financial structure of the whole Free World. 
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Price Shading Possible in Aluminum Extrusions 


New York—Prices of alu- 
minum extrusions may be shaded 
downward in coming weeks be- 
cause of new reductions in alloy 
billet prices, some industry ex- 
perts believe. 

Kaiser kicked off the reduc- 
tions with a .2¢/Ib. straight price 
cut in alloy extrusion billet and 
at the same time re-installed the 
policy of giving another 1|¢/Ib. 
reduction in lieu of scrap trade-in 
allowances to the buyer. Other 
primary producers quickly went 
along with the move. 

The primary producer price for 
the bellwether 6063 alloy billet, 
unhomogenized, is now 25.3¢/Ilb. 
For other extrusion billet new 
prices are: 25.9¢/lb. for S-3, 
26.3¢/\lb. for 6062 and 6061, 
and 25.6¢/lb. for 6463. Another 
1¢/lb. is taken off if no allowance 
for customer scrap returns is con- 
tracted for. Homogenization adds 
.3¢/\lb. to quotes. 

Insiders say Kaiser initiated 
the pricing changes for two rea- 
sons: |) to avoid paying the pre- 
mium scrap prices that other 
producers were offering — their 
customers as sales inducement; 
and 2) to meet market conditions 
Where foreign aluminum enabled 
independent smelters and other 
extrusions suppliers to undersell 
the primary producers. 

Independent smelters, however, 
countered immediately by reduc- 
ing their prices. 

A number of industry analysts 
feel that competition is so keen in 


p - es 
rice Briefs 
Zinc oxide—Price of this 
key chemical which is used in 
the pharmaceutical, rubber, cer- 
amic, rayon, and chemical indus- 
trices is being raised Ib. 
Boost in zine prices is behind the 
move. 


VY2¢ 


Wire—Youngstown Sheet & 
Tube is increasing galvanized 
Wire prizes in line with higher 
zine tags. Boosts cover manufac- 
turers’ wire, merchant wire and 
special purpose wire. 


Heating oil—Removal of sea- 
sonal discounts on light fuel oils 
is spreading along the Gulf and 
East Coasts. Arrival of colder 
weather is sparking the increases. 


Gasoline — Midwest refiners 
are boosting regular gasoline 
prices by |¢/gal. The new price, 
124%4¢/gal., returned prices to 
more normal levels after sharp 
summer and early fall cuts. 


Nitrogen fertilizer — Allicd 
Chemical is raising prices by as 
much as $3/ton. One big sup- 
plier, Shell Chemical, refused to 
go along with the boost. 


Silicon rectifiers — Bendix 
Corp. cut prices of its 5-amp. 
silicon rectifiers by up to 50%. 
Increased production efficiency 
was cited as the reason. New 
commercial prices on lots of less 
than 1,000 include: INI614, 
$3.40; INI1615, $5; IN1616, S8. 
Military prices are: IN1614, $4, 
INI615, $6; IN1I616, $9. 


Mining reagents — American 
Cyanamid is posting a 1¢/Ib. in- 


crease on its line of xanthate min-| 


ing reagents. The new price ap- 
plies to shipments made on or 
after Jan. 1, 1962. 


December 18, 1961 


the extrusion area that this price 
reduction is likely to seep through 
to extruded shapes. 

“It may take some time, but 
independent extruders will use 
any competitive advantage they 
get,” said a large East Coast dis- 
tributor. “We find their com- 
petition especially rough in pipe, 
6061 rod, and structural shapes.” 

“The basic extruder gets a 
¥2¢/\b. price cut at the smelter 
level,” observed a veteran alu- 
minum purchasing expert. “What 
happens to extruded shape quotes 
depends on how much of this 


saving he wants to, or has to, pass 
on.” 
| But independent extruders feel 
that their prices are so depressed 
now that they won't be able to 
pass the billet cut on. Moreover, 
a good part of the market is sup- 
plied by firms that integrate 
smelting and extruding operations 
and have no billet cut to play 
with. “I don’t see how there can 
be any price reductions in ex- 
truded shapes,” said Keith Dodge, 
sales manager of Flynn Extru- 
sion’s Aluminum Div., “because 
our costs haven’t gone down.” 


SILICONE NEWS from Dow Corning 


Here’s a 


Dec. 


Steel, #1 hv, divd Pitt, ton 

Steel, #1 hv, divd Clev, ton 

Steel, # hv, divd Chic, ton 

Copper, #1 wire, dir buy, fob NY, Ib 
Copper (hv) & wire mix, dir buy, fob NY, Ib. 
Brass, light, dir buy, fob NY, Ib. 

Brass, hv yellow mix, dir buy, fob NY, lb. 
Alum (cast), mixed, dir buy, fob NY, Ib. 
Alum (sheet), old clean, dir buy, fob NY, lb. 
Zinc, old, dir buy, fob NY, Ib... ; 
Lead, soft or hard, dir buy, fob NY, Ib. 
Rubber, mix auto tires, dlvd Akron, ton 
Rubber, synth butyl tubes, East, divd, Ib. 
Paper, old corrug box, dir, Chic, ton 

Paper, = mixed, dir, NY, ton 

Polyethylene, clear, dir, NY, Ib. 


36.00 
31.00 
32.00 
.23 
21 
12 
14 


27.00 

25.00 

26.00 
225 
205 
105 


This Week’s Scrap Prices 


Year % Yrly 
6 Ago Change 


+ 33.3 
+340 
+-23.1 
+ 7.2 
+ 2.4 
+143 
16.7 
0 
5.9 


aintable release! 


silicone mold lubricant you 


can paint over without problems! 


If you’ve ever shied away from using a silicone mold 
lubricant because of painting or adhesion difficulties, 
forget it! Dow Corning research now offers you: 

DOW CORNING 230 FLUID—an all-silicone solvent- 


soluble release 


agent; 


and its water-dilutable dis- 


persion—DOW CORNING 231 EMULSION. 


Laboratory and field tests con- 
firm the effectiveness of the new 


Dow Corning release agents. 


Now, you can paint rubber 
and plastic parts released 
from molds lubricated with 
the new silicone release 
agents. What’s more, acci- 
dental transfer of the silicones 
from rubber parts to metal 
surfaces creates no problem 
in subsequent painting or 
bonding operations. 


Ordinary cleaning procedures 
for removing oil or grease 


prior to painting or bonding effectively prepare parts 
made with these new silicone release agents. A few of 
the methods: wiping with a solvent-saturated cloth, rins- 
ing in solvent or alkaline solution, or vapor degreasing. 


You can see the difference! A conventional sili- 
cone fluid was rubbed onto the panel at left above. 
Dow Corning 230 Fluid was rubbed onto the panel at 
right. The panels were both cleaned similarly and then 
spray-painted. Note the difference in the degree of wet- 
ting of the two surfaces by the paint. Subsequent scratch 
tests bring out the superior adhesion of paint to the 
panel at right. 


Clean, easy parting. Both Dow Corning 230 Fluid 
and Dow Corning 231 Emulsion give the fast, clean, easy 
release recognized attainable only with silicone release 
agents and also deliver money-saving, minimum 
build-up that keeps mold maintenance costs low. 


Free trial samples of these new silicone mold 


lubricants are immediately 


on your company letterhead to Dept. 7536, 
Dow Corning Corporation, Midland, Michigan. 


Write 


available. 
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(Continued from page |) 
don’t give a satisfactory yard- 
stick to measure the effectiveness 
of a small business program, con- 
tends the Western Electric Co., 
whose products include a great 
variety of items for both com- 
mercial and military customers. 
The conventional approach 
doesn’t spotlight the small busi- 
ness potential in their purchasing 
mix. 

Western Electric's Purchasing 
Div. breaks down its purchases 
into commodities that can ap- 
propriately be bought from small 
business, and those, such as cop- 
per and bulk materials, that 
necessarily have to come from 
large suppliers. 

“It’s only against small busi- 
ness potential that you can ac- 
curately measure the amount of 
purchasing a big company does 
with a small company,” states 


R & D Directory 


Washington — The Small 
Business Administration has 
completed the 1961 edition of 
its Research and Development 
directory, which lists 2,867 
small firms qualified to work 
on government contracts. 

The companies are cate- 
gorized according to their spe- 
cialties into 33 major divisions 
and over 100 subdivisions; 
ranging from aircraft and 
flight equipment to solid state 
physics to transportation. 

The SBA is distributing 
directories to military pro- 
curement officers and prime 
contractor purchasing agents. 
Additional copies may be ob- 
tained from the SBA, Wash- 
ington 25, D. C. 


A. W. Harrigan, comptroller of 
WE’s Purchasing and Traffic 
Div., whose collateral duty is 
small business liaison officer. 
WE last year had over 90% of 
its total number of suppliers in 
the small business category. 

To get a more realistic figure 
on how much buying it does from 
small business, Western Electric 
extracts payment to major sup- 
pliers of limited source com- 
modities. In other words, for its 
total procurement billing of over 
$1-billion in 1960, a_ sizable 
chunk of purchases were limited 
to large companies simply be- 
cause of supplier capability. With 
these limited sources, like copper 
and aluminum producers, re- 
moved from the composite, the 
results change considerably. 

Here’s how Western Electric’s 
small business program in 1960 
proves out the point: 


Primes Set to Tally Up Small Business Buys |Donald G. Mortlock, Aeroquip P.A. 
Wins P/W Pro-D Competition No. 3 


@ Of suppliers selling to 


with multiple sources and prod- 
Western Electric, 32,564 out of 


uct competition.” 


a total of 35,145 were small But he points out that small (Continued from page 1) 
businesses or 93% over-all. In business labe! does not give a_ tition will resume with a new 
terms of dollars purchased, company an automatic advan- case in the issue of Jan. 1, 
$360-million out of $1.178-bil- tage. The small company must 1962. 


lion went to small business, or 


31%. 


be competitive in quality, price, 


and service. Mortlock’s proposal came out 


. A recent example of WE’s ©" top over many excellent case 
~ ‘ > ¥ . . 

@ Excluding payment of 25 treatment of ma suppliers solutions from all over the coun- 

rs O -d source 

major suppliers of limited source comes from a small vendor who “Y- Over two thirds of the 

commodities, the total procure- answers were from small or 


nas . ., |Was a sole-source of a proprie- 
ment billing drops to $845-mil- . : tie 2 


lion. so that actually 43% of | '@°Y product. Uncomfortable —_—_ 7 > aun aw ¥X! 
= od ges ress. Mere with the sole-source aspect of this 1" that small company P.A.'s 


the company’s payments 
to small business. 


went have faced the reciprocity prob- 
lem in much the same circum- 
stances. The case that Mortlock 
successfully analyzed posed the 
problem of a fast-growing small 
firm that had to face its first trade 
relations situation. 


purchase, the buyer got engi- 
neering to change the specifica- 
tions to a more common, but 
similar product, so that Western 
Electric dropped the sole source 
vendor and started buying a 
product with a number of poten- 


The same rules should be ap- 
plied to reports to the Defense 
Dept. of purchasing activities 
under government contracts, says 
Harrigan. Here’s how the break- 


down in government contracts tial sources. As it turned out, the  ©4s¢ solutions, according to 
looked in 1960: new supplier was also a smal] Competition Judges F. Albert 

Of a total of 7,228 sub- business. Hayes, George A. Renard, and 
contractors, 5,881 were small, Another part of Western Elec- William R. Leitch, show clearly 


that P.A.’s have carefully thought 
out the arguments for and against 


businesses, or 81%. Of a total 


tric’s program for small business 
purchasing expenditure of $408- 


is a Supplier Relations Office set 


million, $95-million went to up at Winston-Salem and Bur- eciprocity. They are taking an 
small business. In this case, by |lington, N. C. The idea is to analytical, nonemotional — ap- 
excluding payments to just five ease the path of a new supplier proach, regardless of whether 


they are for against reciprocal 
buying and selling. 

Most entrants felt that the case 
called for an immediate decision 
by the P. A. for or against a re- 
ciprocal buy. Forty percent of 
the entrants disapproved of reci- 
procity, but about 60% felt 
that it was appropriate for the 
firm, or at least inevitable. 

A summary of the most effec- 
tive proposals revealed these 
common points: 

@ That the case poses a two- 
stage problem, with action re- 
quired in both phases. First, 
there is need for immediate ac- 
tion on the sales manager’s re- 
quest for reciprocity. Second 
there should be recognition that 
the problem will become more 
severe as the company grows, 
buying from more vendors, and 
selling to industries where trade 
relations is a common practice. 
Thus there is also a need for a 
realistic long-range solution. 


major suppliers of limited source 
commodities, the total expendi- 
ture becomes $236-million, so 
that 40% of total value went to 
small business for subcontracts 
in which small business had a 
bidding potential. 

“We work on the theory that 
today’s small business may be 
tomorrow’s big business,” com- 
ments Harrigan. “Small compan- 
ies are usually more flexible, 
have a specialized knowledge in 
their field, and of course, we get 
a broader base of procurement 


into recognition by the North 
Carolina works, and overcome 
the feeling in small business that 
breaking in as a Western Electric 
supplier is an awesome task. 

Any new supplier visiting the 
plants is referred to the Supplier 
Relations Office to discuss his 
manufacturing facilities or serv- 
ices, the type of products in- 
volved, and if the products have 
any application in the North 
Carolina facilities. They are also 
briefed on Western Electric’s 
purchasing policy. 


Earnings Posted 
Cutting Pays Off 


ventory and we decided to reduce 
it in all divisions,” Degling told 
PURCHASING WEEK. “The major 
problem then was overcoming the 
natural lethargy to change in the 
divisions when we moved from 


Higher Corporate 
As P.A. Inventory 


(Continued from page 1) 
frontal attack on inventories of 
all commodities. 

“Not only purchasing, but each 
department helped set the direc- 
tion of our inventory reduction 


program,” comments Degling. One inventory concept to an- @ That the short and long run 
“Naturally, we placed most other. . solutions must be compatible, be- 
emphasis on tin plate, which is Another example 1S Synthane aune ne manner what the P. A. 
our leading commodity.” Corp., Philadelphia, manufac- does on the initial request, it will 


establish a precedent for the sales 
manager. The P. A. should not 
work himself into bad strategic 
position at the outset by giving 
away purchasing department 
prerogatives to sales. 


turer and fabricator of industrial 
laminated plastics. The company 
reports that improving its inven- 
tory situation through the first 
three quarters of the year “helped 
insure against a profit decline and 
should contribute directly to an 
indicated year-end improvement 
in earnings.” 

Douglas Aircraft Co., steadily 
whittling away at its inplant 
stocks, showed an inventory re- 
duction for every quarter starting 
from $41-million in early 1960 


Last year this team established 
a goal—15% to 20% reduction 
in units of inventory. During the 
year, the operating divisions 
submitted monthly reports on 
amount of raw material and semi- 
finished goods on hand. The 
comptroller compiled these sta- 
tistics into an over-all report and 
circulated it at the corporate 
level to give top management a 
look at the progress. 

“Previously, we had a large in- 


@ That the situation requires 
that purchasing make a _ well 
thought-out analysis of the firm’s 
trade relations position before 
answering the sales manager. 

@ That this is a strategic time 
for the P. A. to make a proposal 


Weekly Production Records 


to a goal of $26.5-million in the 
third quarter of 1961. Douglas 
says that saving of inventory 


to top management for a policy 


Purchasing agent for Hooker 


Steel ingot, thous tons 

Autos, units 

Trucks, units 

Crude runs, thous bbl, daily aver 
Distillate fuel oil, thous bbl 
Residual fuel oil, thous bbl 
Gasoline, thous bbl 


Container board, tons 
Boxboard, tons 

Paper operating rate, % 
Lumber, thous of board ft 


* Revised 


4 


Petroleum refineries operating rate, 


Bituminous coal, daily aver thous tons 
Electric power, million kilowatt hours 
Eng const awards, mil $ Eng News-Rec 


carrying charges and handling Chemical Corp.’s Niagara Falls 


Latest Week Year | charges equal 20% of the amount Div., R. J. Baker, warns that once 
Week Ago Ago | inventory is reduced. purchasing has chopped its in- 
2,158 2,073 1,396, There is another way of look- | ventory, the battle is not over. 
170,423 174,087* 142,407 ing at the relation of inventory to ‘“‘After the first major effort at 
28,507 27,318* 23,564 earnings. As a spokesman for a reducing inventories of raw mate- 
8,291 8,473* 7,887 large metal manufacturer put it: rials and stores items, the P.A. 
14,735 14,699 12,859 “Our earnings picture is definitely can properly take credit for di- 
6,265 6,438 6,658 affected by inventory reductions, rectly contributing to profits, but 
29,766 31,076 28,771 but it’s our customers’ inven- it’s a fallacy for any purchasing 
% 83.1 85.0* 79.7 tories, not ours, that are doing it. man to take credit for inventory 
171,794 180,658 160,882*| “When buyers were trimming earnings after that original reduc- 
98,834 95,336 96,503* | down, we suffered. Now that they tion. Once cut, it’s a case of 
93.6 90.5* 93.4* | are on a hand-to-mouth basis, our maintaining the proper inventory 
204,523 174,596 203,935 sales, and consequently our earn- | level and this is hard work. How- 
1,478 1,492* 1,257 ings, are increasing. Soother com- | ever, purchasing’s recognition 
16,084 15,954 14,604 panies’ inventories have played should then depend on whether 
393.0 316.9 300.9, a big part in our earnings,” he | the company meets production 


| points out. schedules,” states Baker. 


Purchasing Week 


for Or against reciprocity. How- 
ever, this proposal should be 
backed with facts stating the al 
ternatives and consequences of 
trade relations 

@That a proposal for reci- 
procity should include a way of 
removing the cost burden from 
purchasing, methods for handling 
reciprocal relations on different 
commodities, and a method of 
appeal to top management on 
cases where sales and purchasing 
cannot agree. Some entries pro- 
posed a formal trade relations 
director, or an interdepartmental 
group to handle it, with formal 
reports of purchases and sales 
supplied only to the P. A. and 
Sales manager 


Union Carbide Schedules 
Jan. 1 Price Increases 
On 9 Chemical Products 


New York—Union Carbide 
scheduled Jan. | price increases 
for nine chemicals, including sol- 
vents, intermediates, plasticizers, 
and an asphalt additive. 

The company indicated its 
move was aimed at resisting a 
growing profit pinch stemming 
from a two-year decline in chemi- 
cal prices while “salaries and 
other costs have been trending 
upward.” 

Most of the solvents and chem- 
ical intermediates will go up 
¥2¢/lb. New carload quotes: 
12¢/lb. for ethylene dichloride, 
8.95¢/lb. for propylene dichlor- 
ide, 1442 ¢/lb. for ethyl benzene, 


and 10¢/Ib. for isopropyl ether. 

Chemical intermediate, buty- 
lene oxide, was raised 3¢ to 
30% ¢/lb. Carload price for 


2-ethylbutanol goes up 34%2¢ to 
334%2¢/lb., but the basis was 
changed from f.o.b. to freight al- 
lowed. 


Union Carbide’s _ plasticizer 
hikes will be 2¢/lb., bringing 
Flexol R2H to 61¢ and Flexol 


3GH to 48¢ in carload volume. 

The asphalt formulation addi- 
tive, Polyamine T, also will go 
up 2¢ to a carload quote of 
1612 ¢/\b. 


Rising Capacity Sparks 
New Phenol Price Cuts 


New York—Dow Chemical took 
other phenol producers by sur- 
prise last week with a 134¢/lb. 
across-the-board cut in this vol- 
ume chemical. It was the third 
phenol tag cut within the past 
year. Rising capacity was seen 
as the reason. 

Monsanto and Allied Chemi- 
cal were among the phenol sup- 
pliers who announced they will 
go along. 

The new tankear price for 
phenol, USP, crystal is 14% ¢/Ib. 
Truckload prices are 16%2¢/lb. 
in 55-gal drums and 17'2¢/lb. 
in 200-lb. drums. Less than 
truckload quotes are 18%2¢/lb. 
for 55-gal. drums and 1912 ¢/lb. 
for 200-lb. drums. 

Liquefied phenol, 90% 
92%, will sell for 14.7¢/lb. and 
85% for 14.8¢/lb. in tankcar 
quantities; 55-gal. drums will be 
priced at 17¢/Ib. in truckload 
quantities and 19¢/lb. LCL; 
200-Ib. drums are quoted 1¢/lb. 
higher. 


and 
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LOOK TO AVISCO FOR NEW IDEAS 


FIBERS ANDO PACKAGING FILMS 


AVISCO. 


NOW, AVISCO® RAYON FOR MEDICAL-SURGICAL USES 


The progress of the healing arts is supported by 


many triumphs of medical supplies to which Strip 


; American Viscose products contribute. Avisco® 
rayon staple is the newest idea in bandages, dressings, 
adhesive bands and surgical balls. Why? Rayon absorbs 
more, absorbs faster, has longer shelf life. Rayon products 
have less lint, present no static hazard—in fact, rayon is 
the only man-made fiber permitted for operating room use 
under the NFPA code #56 for Use of Flammable Anesthetics. 


And Avisco rayons can be engineered to help you. Interested ? 


AMERICAN VISCOSE CORPORATION 


Philadelphia 3, Pennsylvania « New York 1, New York 


Makers of rayon filament and staple fiber, Tyrex*tire yarn, cellophane, acetate yarns, cellulose bands and casings, 
plastics, Avistrap®, the new cord strapping, Avicelt, micro-crystalline cellulose for food and cosmetic industries. 


Associated Companies (50% Owned) — Ketchikan Pulp Company ¢ AviSun Corporation 


*Tyrex is a collective trademark of Tyrex, Inc. for tire yarn and cord TTrademark of American Viscose Corporation 
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Washington Perspective 


r N ext year’s federal budget will exert no great push on the 
economy, despite a rise in spending. Chief reasons: The 
spending increase will be only about half of what is occurring 
this year, and under present plans, the budget for fiscal 1963, 
beginning next July 1, will be balanced. Such a budget could 
even have a deterrent effect on business. 
Here is the current situation: President Kennedy will send 
_ to Congress next month a budget showing receipts of about 
$92.5-billion and expenditures of the same order. Anticipated 
revenues thus will be at least $10-billion more than in the current 
fiscal year—if the business rise continues as expected. And 
expenditures will be about $3.5-billion more than this year, which 
is seeing a rise of about $6-billion over fiscal 1961. 


Spending figures are fairly firm—barring a further deteriora- 
tion of the international picture. Revenue estimates, however, 
are nothing but an educated guess—covering, as they do, a period 
that will not end for 18 months. Anything can happen in that 
time, of course. 

As for the economy, the Administration is counting on 
increased spending by industry and the consumer to give it the 
push it needs. If this does not materialize, the White House 
probably will order another increased round of military spending. 

s 3B + 

First government estimates of industry spending plans next 
year are not considered overly encouraging by economists here. 
A Commerce Dept.-Securities & Exchange Commission survey 
finds that business plans for spending on new plant and equip- 
ment in the first quarter of 1962 will continue to rise, but at a 
reduced rate. 

Here are the specifics: Outlays for new plant and equipment 
are expected to reach a seasonally adjusted annual rate of $36.5- 


ALLEN INTRODUCES 


7 
| 


NEW general- purpose LOCKNUT holds 
positively tight even after repeated 


on-off cycles . . . provides a “com- 
mercial” locknut in the “aircraft” 
quality range... offers strength with- 
out bulk for heavy-duty applications 


True to its name, the LOKON nut locks on a companion 
threaded member with a can't-shake-loose grip . . . holds 
indefinitely against heaviest impact and vibration. Because 
the basic design allows adequate deformation of the “turret 
top” without overstressing any portion of the periphery, 
“LOKONS” are highly resistant to fatigue failure. And, 
through closely controlied heat treatment, a degree of elas- 
ticity is achieved which permits re-use time after time without 
significant impairment of the locking action. 


LOKON locknuts assemble fast and easy .. . start with finger 
spinning . . . tighten smoothly . . . lock at any point as soon 
as the threads in the elliptical section are fully engaged, and 
are readily removed without damage to the nut or mating part. 


Investigate LOKON at the first opportunity. Discover the 
many ways this major development in locknuts can save you 
time and cut costs. Test samples* and engineering data are 
yours for the asking. And, for prompt, off-the-shelf delivery, 
call your nearby Allen Distributor who carries full stocks of 
LOKON locknuts as well as dependable Allen hex-socket 
screw products. 


and UNF threads 


*Currently offered in sizes from No. 10 through !4°, UN( 
Other sizes available soon 


HOW ZLOKON LOCKS... 


The threads in the tapered crown of 
the nut are slightly distorted from the 
round. When assembled to a companion 
threaded member, this out-of-round con- 
dition causes the nut to resist free 
entry of the mating part. As the metal 
flexes in an effort to conform to the 
circular pattern of the male threads, 
friction on the flanks of the nut threads 
is increased. The compressive forces 
exerted as a result of this diaphragmatic flexing action produce 
a positive, powerful locking grip. 


Only ‘‘LOKONS”’ offer all these extras 
all without EXTRA COST! 


ONE-PIECE, ALL-METAL CONSTRUCTION — The LOKON 
design requires no segments, inserts or other auxiliary lock- 
ing devices. 

HIGH-GRADE ALLOY STEEL — Heat treated to Rc 26/30. 
Imparts tensile strength in excess of 250,000 psi and provides 
lasting spring tension for unlimited re-usability. 


CLASS 3B THREADS — Comply fully with specification 
MIL-S-7742 and H-28 Handbook. 


BUILT-IN FLANGE — Large-area bearing surface saves 
washer cost, speeds assembly, reduces indentation. Face of 
flange is held square with threads to insure even distribution 
of stresses throughout the flange and thread area. 


DIMENSIONAL ACCURACY — Allen “pressur-forming” 
processes control grain flow, hold tolerances to consistently 
close limits, and produce fully-formed hex corners for sure- 
grip wrenching. 

HIGH TEMPERATURE SERVICE — Performance is uriaf- 
fected at temperatures to 550°F. 


MILITARY SPECIFICATIONS — LOKON locknuts fulfill the 
performance requirements of MIL-N-25027. 


THE ALLEN MANUFACTURING COMPANY 


® HARTFORD 1, CONN U.S.A 


1 ALLEN 


FOR OVER S50 YEARS, 


MAKERS 


PLANT AT BLOOMFIELD, CONN. 


@ WAREHOUSES IN CHICAGO, CLEVELAND, LOS ANGELES 


OF FAMOUS ALLEN SOCKET SCREW PRODUCTS 
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billion in the first quarter of next 
year. This would be a full 6% 
above spending in calendar 1961. 
But fourth quarter expenditures 
now are estimated at $35.9-bil- 
lion, not far below the first 
quarter 1962 figure. 

Capital spending plans for 
most major industries show an 


increase—both durable and non- 
durable goods manufacturers, 
railroads and commercial com- 
panies. 


A similar survey taken in 
October by McGraw-Hill esti- 
mated 1962 capital expenditures 
by business at $35.8-billion. This 
would be up about 4% from 
1961 levels—7% among manu- 
facturing companies. 

Government economists still 
are hopeful that outlays will ex- 
ceed current estimates for 1962. 
They theorize that many com- 
panies are awaiting the outcome 
of Administration tax plans and 
proposals. The Treasury has 
promised a revision of tax sched- 
ules on productive equipment by 
next spring, one that presumably 
would shorten the useful life (for 
tax purposes) of such equipment 
and result in a good deal of tax 
savings for the user. Then there 
is the Administration’s tax-credit 
proposals—not given much of a 
chance in Congress—that would 
give a tax cut to companies for 
spending on equipment. 


The Pentagon’s long-planned 
Defense Supply Agency will come 
into being Jan. 1. In charge of 
what initially will consist of an 
office of 349 personnel will be 
Lt. Gen. Andrew T. McNamara 
(no kin to the Secretary of De- 
fense), who has been slated for 
the post all along. Under cur- 
rent plans, the agency will in- 
crease in size to 548 employes 
by next June 30 and to 746 by 
July 1, 1963. : 

On becoming active, DSA will 
assume all the functions and 
duties of the following fully op- 
erational agencies: Subsistence 
Supply Agency, Chicago; Traffic 
Management Agency and Petro- 
leum Supply Agency, Washing- 
ton; Clothing and Textile Supply 
Agency, Philadelphia; Medical 
Supply Agency, Brooklyn; Na- 
tional Surplus Property Bidders 
Control Office, San Antonio. 
Two other not fully operational 
agencies also will fall under DSA 
control — Construction Supply 
Agency, Columbus, Ohio, and 
General Supply Agency, Rich- 
mond, Va 

The magnitude of the DSA 
operation can be seen by these 
figures: It will assume a $3.2- 
billion military supply inventory. 
Its annual volume of business will 
include purchase of $2.9-billion 
in new supplies, sales of $3.2- 
billion to the services and dis- 
posal of surplus property which 
originally cost $6-billion. The 
agency will manage 1.2-million 
items. 

Therein lies the rub. Oppo- 
nents of the unified supply plan 
believe it simply is too big to be 
successful. Proponents think they 
can save money. Critics are con- 
vinced it will collapse under its 
own weight, and in a good deal 
of confusion with some money 
wasted. 

The unified supply agencies al- 
ready in operation within each 
agency are considered smaller 
and thus more manageable. But 
Defense Secy. Robert S. Mc- 
Namara and President Kennedy 
are convinced DSA must be 
given a chance. 
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Special Task Force Goes Into Action 
To Handle Apollo Procurement Work 


Washington—A _ special pro- 
curement task force is swinging 
into action to handle the multi- 
billion-dollar Apollo space craft 
contract recently awarded to 
North American Aviation, Inc. 
The National Aeronautics and 
Space Administration (NASA) 
has set up a special procurement 
office for Apollo at its Manned 
Space Craft Center now being 
built near Houston, Tex. 

Heading the group as Director 
of Procurement is David Lang. 

Lang was hired recently by 
NASA from the Air Force where 
he administered procurement on 
the Air Force’s B-70 bomber pro- 
gram that is also being handled 
by North American Aviation. 
One reason for Lang’s selection 
for the job, NASA sources say, 
is his experience in handling pro- 
curement on complex types of 
equipment. 

Plans call for Lang to set up 
a special procurement team of 
10 to 15 persons that will work 
directly on the Apollo contract. 
The team will include such skills 
as a price analyst, a production 
engineer, a quality control engi- 
neer, etc. 

Right now, NASA is negotiat- 
ing the final cost-plus-fixed-fee 
contract with North American 
for Apollo. The initial contract 
will run over $400-million with 


an expected increase to well over | 


$1-billion over the next several 
years. 
Make or Buy List 

A key element the negotiators 
will werk on is North American’s 
make or buy list of equipment for 
the contract, and the subcontract- 
ors it plans to use. 

In its proposal to NASA on 
the Apollo contract, North Amer- 
ican listed these proposed chief 
subcontractors: AiResearch Mfg. 
Co. division of Garrett Corp., 
Aeronautical Division of Minne- 
apolis-Honeywell Regulator Co., 
and Collins Radio Co. 

NASA has the right to approve 
or reject subcontractors on the 
project, or name additional com- 
panies that it wants working on 
the program. 

Industry sources commented 
that North American’s experience 
in manned flight systems and its 
high performance rate in develop- 
ing them swung the contract. 
This includes such craft as the 
experimental X-15 airplane, the 
fighter craft F-86, the experience 
gained on the Air Force’s Mach 
3 B-70 bomber. Coupled with 
this was North American’s repu- 


Optical Firms Re-Indicted 
On Price-Fixing Charges 


Milwaukee—Two optical firms 
were re-indicted in federal district 
court here on price-fixing charges. 

Previous indictments brought 
under the Sherman Antitrust 
Law against Bausch & Lomb, 
Inc., and American Optical Co. 
had been dismissed by Judge 
Robert E. Tehan. He said the in- 
dictments should have been 
brought under provisions of the 
Clayton Act. 

The re-indictments are based 
on the Clayton Act, although 
government attorneys pointed out 
that 1,313 cases have been prose- 
cuted under the Sherman Act 


tation for not over running costs 
on its development programs, 
and its nranagement talent at its 
Downey, Calif. Space and In- 
formation Systems Division that 
will handle the Apollo project. 
This current fiscal year, 1962, 


NASA expects to put around 
$50-million into the program. 
Next fiscal year, however, this 


will jump to around $200-million, 
then increase rapidly over the 
next two fiscal years to round out 
the total cost estimate. 


Shippers, Carriers Hit 
Parcel Post Revisions 


AtWashingtonMeeting 


Washington—Post Office pro- 
posals to increase rates and maxi- 
mum size and weight limitations 
on parcel post were criticized by 
both shippers and carriers at an 
informal meeting here last week. 

Shippers favored the proposal 
to increase intercity limits from 
20 Ib. and 72 in., combined 
width and girth, to 50 lb. and 
100 in., but they attacked the 
plan to raise rates about 6% on 
parcel post and 13.8% on cata- 


logs. REA Express favored the 
rate boost, but claimed larger size- 


weight ceilings would divert 
$100-million in freight away 
from private carriers. 

Post Office spokesmen said the 
increases would eliminate most 
of the department’s $89-million 
a year deficit from handling par- 
cel post and catalogs. 


Baldwin - Lima Awarded 
Army Turbine Contract 


Philadelphia—Baldwin-Lima- 
Hamilton Corp. has received a 
$15,486,900 contract from the 
Army to build 13 turbines for a 
Far West dam project. 


The new patented counterbore knur! provides a more acute 
angle of entry for deeper penetration and greater knurl 
contact — hence maximum vibrational holding power. 


rhe contract award had been 
disputed by Allis-Chalmers Mfg. 
Co., which claimed that more 
than half the work will be done 
in Japan. 

The Comptroller General up- 
held the award, however, esti- 
mating that only 38% of the 
parts will be made abroad (see 
P/W, Dec. 4, p. 1). 

The giant hydraulic turbines 
will be built at Baldwin’s Eddy- 
stone, Pa., plant on the outskirts 
of Philadelphia. Ten hydraulic 
turbines are destined for the John 
Day Lock and Dam near Ar- 
lington, Ore., and the balance 
for power plants of the Monu- 
mental Lock and Dam _ near 
Pasco, Wash. 


selena ada adams 
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... Which means that the cost of vibra- 
tional holding power hits a new low! The 
new UNBRAKO set screw with patented * 
counterbore knurl gives you genuine 
production economy: it will not crack in 
tightening; it doesn’t require continual 
retightening; and, most important, it is 
“the one that won’t work loose.” 


Available right now and at no increase 
in price, the new UNBRAKO High Torque 
is two ways tighter than any other socket 


set screw. First, the new counterbore 
knurl produces deeper shaft penetration. This is precisely what 
you need and want in order to achieve positive locking action 


before .. 


. and unparalleled vibrational holding power ar the 


recommended seating torque. 


Second, UNBRAKO’s seating torques are up to 40°, higher 
than those of ordinary set screws, and the tighter a screw is 
wrenched the greater its holding power. Behind UNBRAKO’s 


higher torques: 


e Exclusive Hi-Life thread root that distributes stress con- 
centration at critical area 


e Fully formed threads with metal compressed into a 
closely knit grain structure 


e Deeper sockets for maximum key engagement and 


wrenching power 


e Precision heat-treated steel to eliminate brittleness or 


decarburization 


As you can see from the graph, the new UNsRAKO offers 
vibrational holding power no other set screw can begin to 
achieve—throughout the entire torquing range. 


The new Unsrako High Torque Set Screw—with counter- 
bore knurl and Hi-Life threads—is available in sizes #4 


since 1890, but none under Sec- | 


tion 14 of the Clayton Act. 
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HOLDING POWER UNDER IMPACT-INDUCED VIBRATION 
5/16-18 x 5/16 Socket Set Screws (1750 cycles per minute) 
T | T v \ ion T 
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| (knurled cup)* 
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through | in. Your authorized UNBRAKO distributor has a 
complete supply on hand now. Where shaft penetration is un- 
desirable, specify UNBRAKO with Nylok.t+ For a copy of our 
new booklet on UNBRAKO High Torque Set Screws, write to 
Standard Pressed Steel Co., INDUSTRIAL FASTENER DIVISION, 
SPS, JENKINTOWN 48, PENNSYLVANIA. 


*No. 2,992.669—patented July 18, 1961 


TT.M. Reg. U.S. Pat. Off., The Nylok Corp. 


where reliability replaces probability 


P.A. Job Outlook AC Develops New Car Telephone 
Good — Especially Featuring Hands-Free Operation 


For College Grads 


(Continued from page 1) 
with annual volume of pur- 
chases under $3-million) to $15,- 
QOO (in companies where pur- 
chases top $30-million annually) 

Major factors contributing to 
the favorable outlook 
these: 

®@ Cost awareness— The prolit 
squeeze is putting the spotlight 
squarely on purchasing. “Com- 
petition among manufacturers 
for new, improved, and less 
costly raw materials, goods, and 
services will further direct the 
attention of top management to 
the importance of the purchasing 
function,” the Labor Dept. be- 
lieves. 

@ New products, new supply 
sources—To keep up with the 
ever-growing number of new 
products coming off the drawing 
boards, purchasing departments 
will have to enlarge their staffs. 
And the new emphasis on freer 
international trade will mean 
keeping up with many more 
sources of supply. 

@ Bigness in business 
Growth of giant companies is re- 
quiring greater control of vital 
functions such as_ purchasing. 
When firms become really large 
they “expand purchasing in re- 
lated activities such as inventory 
control—including the use of 
electronic data processing equip- 
ment—and the development of 
scientific methods for materials 
management.” 

In addition to pointing out 
growth potential, the Labor 
Dept. also gives a detailed run- 
down on the current status of 
the purchasing profession. Here 
are some of the key areas: 

Number of P.A.’s—Right now 
there are nearly 100,000 pur- 
chasing people in the country. 
Most are in industry, but many 
work in other areas such as 
government, public utilities, 
transportation, institutions, and 
wholesale and retail trade. 

Sex—Women P.A.’s are still 
very much in the minority, ac- 
cording to the Labor Dept. 
“Probably fewer than 10% of 
purchasing agents are women,” 
and most of them are in govern- 
ment agencies, hospitals, restau- 
rants, and textile firms. 

Training — P.A. training re- 
quirements are becoming a lot 
stricter, with a college degree 
important for promotion. “AI- 
though outstanding persons with- 
out a college education will con- 
tinue to be promoted from 
clerical, sales, and other types of 
jobs, their opportunities for ad- 
vancement to high-level purchas- 
ing jobs will tend to decrease.” 

In the best positions for ad- 
vancement are graduates of 
schools of business administra- 
tion and those with backgrounds 
in engineering and science. De- 
mand for both is expected to be 
above average. 

The Labor Dept. report runs 
about three pages in the “Occu- 
pational Outlook Handbook,” 
which covers 650 occupations in 
30 major industries. 

P.A.’s interested in the pur- 
chasing outlook will find it in 
the section entitled “Business 
Administration and Related Pro- 
fessions.” This section will be 
published separately in early 
1962. The price is expected to be 
about 25¢ per copy. 
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Milwaukee—AC Spark Plug 
iv. of General Motors has devel- 
oped a mobile telephone that en 
ables the driver to keep his hands 
on the wheel while talking. The 
phone is '4 the size of present 
apparatus furnished by telephone 
companies for automotive instal- 
lation 
Prademarked AChieverfone, 
the device can be used for world- 
wide communication whenever 
the carrier vehicle is within about 
30 miles of any of the 350 tele- 


phone company base stations lo 
cated in major population centers 
throughout the United States 

\ boom-type microphone ts 
mounted above the windshield ot 
the and with a touch of a 
floor button, the received voice Is 
heard through a 
mounted under the dash 
decoder and transmitter 
in the trunk, the entire apparatus 
weighs about 41 Ib., and being 
transistorized, does not require a 
heavy-duty generator and battery 


Car, 


loudspeake! 
With 


located 
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TRAVELING TELEPHONE: Boom mike, loudspeaker under dash, permits 
driver to use AChieverphone without taking hands off wheel. Unit 


leases for 


$30/month, 


or 


sells for 


$850 plus $7/month service. 
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Akron, Ohio—Firestone Tire 
& Rubber Co. said it will reduc: 
list prices on certain truck tires 
by as much as 33.1% on Jan. 1. 
At the same time, list prices on 
some passenger car tires will be 
cut by up to 4.1%. 

\ company spokesman said 
the reduction is aimed at bringing 
suggested retail prices into closer 
line with actual selling prices. 
Firestone is the third major rub- 
ber company to revise its price 
schedules recently. 


Washington — The Supreme 
| Court, in a six-to-three decision, 

List prices on truck tires were ruled that the Federal Trade 
‘educed 5% to 23.2% by Good-| Commission can demand com- 
year Tire & Rubber Co. on Nov, | panies’ copies of confidential re- 
1 and 19% to nearly 50% by| ports submitted to the Census 
8B. F. Goodrich Co. on Dec. 1.| Bureau. But Justice Tom C. 
Goodrich also raised suggested | Clark, who wrote the majority 
‘ist prices on passenger tires by | opinion, suggested corporations 
\¢ to 20¢ a tire. might avoid the impact of the 

All three companies said it is| decision simply by not keeping 
unlikely the changes will have | copies for their own files. 
any effect on actual selling prices,| The court made clear that only 
since it is standard practice for | copies retained by companies re- 
dealers to offer heavy discounts! porting to census were subject to 
yn tires. |demand by the FTC. The bur- 


Firestone Slashes List Prices on Tires Court OK's FTC Use of Company Census Data 
To Bring Tags in Line With Discounts 


eau’s own use of this information 
remains strictly confidential, not 
open to a look-see by any other 
government agency. 

Specifically, the court’s deci- 
sion deals with St. Regis Paper 
Co.’s refusal to comply with an 
FTC demand for corporate in- 
formation going back to 1954. 
St. Regis supplied part of what 
the commission requested, but 
balked at other demands. Also, 
the court’s ruling means that St. 
Regis will be subject to penalties 
of up to $58,000, according to an 
FTC official, for refusing to sup- 
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He knows all the right combinations 


Using coatings and laminations, Union-Camp’s Bob Harris 


has given corrugated boxes a host of amazing new properties. 


UR photograph shows Bob Harris standing in 
O a forest of containerboard stock, paper and 
laminating materials. Here, he is comfortably 
at home. 


He should be. Bob is a chemist, and a Project 
Supervisor at Union-Camp’s Product Develop- 
ment Laboratory. Coatings and laminations are 
his specialty. Guesswork plays no part in his 
research. 


“Today, thanks to coatings and laminations, 
there are few limitations on what you can package 
in corrugated,’ says Bob. “Using them singly or 
in combination, we can give corrugated boxes any 
number of protective properties. Water repellency, 
for example. Or snag and scuff resistance. Or 
resistance to acids and grease. 


“We can coat the inside of a box so that it 
won't scratch the finish of an expensive hi-fi set. 
We can create moisture barriers for packaging 
soaps and other types of products. 


“Everything we do is aimed at making the 
package more efficient by providing increased 
protection and reducing costly damage.”’ 


Recently, Bob and his group perfected a special 
release coating which is applied directly to the box. 
It prevents materials such as rubber or asphalt 
from sticking to the interior surface of corrugated 
boxes. 


Bob Harris has also worked some minor miracles 
in improving the printing surface of Union-Camp 
containerboard. Using a special clay coating and 
resinous binder, an extremely smooth surface is 
provided that takes printing beautifully. The 
clean, sharp impressions that can now be achieved 
enhance the display value of the box and the sales 
appeal of its contents. 


What lies ahead for corrugated combinations ? 


Bob and the rest of Union-Camp’s development 
team are hard at work investigating new coatings 
that will result in even greater protection and 
economy for Union-Camp customers. This work 
is being carried on in a laboratory that can 
duplicate any shipping hazard a box is likely to 
meet in actual use. Its facilities include special 
environmental rooms that can simulate the heat, 
cold, or moisture conditions found anywhere 
on earth. 


Find out what improvements Bob can make 
in your box. While you're about it, investigate 
Union-Camp's complete Packaging Evaluation 
Program available at no additional cost. 


This service includes box design and develop- 
ment, specifications control, graphic design and 
merchandising counsel, box testing and in-plant 
surveys of your materials handling operation. 
An improvement in any one of these areas might 
produce greater efficiency and economy in your 
corrugated packaging operation. 


A note on your letterhead will bring a prompt 
response. Why not write us today? 


S UNION-CAMP” 


CORRUGATED BOXES 


Union Bag-Camp Paper Corporation 233 Broadway N.Y.7,.N.Y 
Plants 
*Dedham, Mass.; Allied Container Corp., tMonroe, Mich.; 1109 East Elm Ave 
Route 128, Alliéd Drive tEaton Rapids, Mich.; P. O. Box 8 
Trenton, New Jersey; 1400 E. State St *Baltimore, Md.; Eastern Box Co; 
TtWashington, Penna.; P. O. Box 285 
tCleveland, Ohio; 10200 Miles Ave 
tSharonville, Ohio; P.O. Box 86 
Chicago, !!!.; 4545 West Palmer 
tBenton Harbor, Mich.; 
lith St. & Britain Ave 


Wagner's Point 
Jamestown, N. C.; 

3704 Point Pleasant Rd 
Spartanburg, S. C.; P. O. Box 1965 
Savannah, Georgia; P. O. Box 570 
Lakeland, Florida; P. O. Box 454 


*Subsidiary Companies {River Raisin Division 
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ply the requested information. 

The census reports contain 
such information as companies’ 
production breakdowns, percent- 
ages of sales in various products, 
lines of products—generally an 
“immense breakdown” of manu- 
facturing businesses, accordimg to 
a census official. They are re- 
quired by law to report this in- 
formation, but the forms are 
stamped “confidential” and in- 
clude a statement that they can- 
not be used “for purposes of 
taxation, investigation, or regula- 
tion.” Census has told companies 
the same ground rules apply to 
their retained copies as te the 
bureau's original copies. 

This latter statement, Justice 
Clark said, however, was a mis- 
interpretation of the law. Con- 
gress specifically exempted the 
reports which go to Census from 
other than census’ own use, but 
there was no exemption for com- 
panies’ copies, he said. He cited 
tax returns as a parallel; they are 
confidential within government 
bureaus, but “copies in the hands 
of taxpayers are held subject to 
discovery.” 

Census Bureau officials made 
no bones of their dissatisfaction 
with the court’s opinion. They 
worry that the chance these re- 
ports might be subject to anti- 
trust enforcement scrutiny would 
tend to make businessmen fudge 
on answers; claim information is 
not available, or delay making 
complete reports. On the other 
hand, census statisticians like to 
have companies keep file copies 
so they can get clarification of 
answers or expand inconclusive 
replies. 

FTC officials, though, do not 
see the decision in this light. One 
explains that it would be rare for 
an anti-merger or anti-monopoly 
case to be filed solely as a result 
of information gleaned from a 
manufacturer’s census report. The 
data helps the commission decide 
how important a company is 
within its industry and how an 
industry's make-up might have 
shifted, and this information can 
help in making a final decision 
on filing a complaint, the spokes- 
man said. 


Imperial Chemical Cuts 
Wrought Titanium Tags 


London—Imperial Chemical 
Industries, Ltd., will reduce basic 
prices on wrought titanium by an 
average of 10% to 15% on Jan. 
1. Export prices, although not 
identical with domestic prices, 
will drop by the same amount. 
The reduction will be the Sixth 
price cut since ICI began selling 
the metal in 1954. 

Typical price reductions, per 
pound, include: 

Hot-rolled plate, 1-in. thick, 
$6.86 to $6.02; commercially 
pure sheet, 20 gage, 8-ft. x 8-ft., 
$9.52 to $8.40; alloy sheet, 20 
gage, 6-ft. x 3-ft., $18.90 to 
$17.50; forged billet, 8-in. dia., 
$6.71 to $5.88; extrusions, 
$12.60 to $11.48, and rolled rod, 
1-in. dia., $7.74 to $6.58. 


Plans Canadian Branch 


Newark, N. J.—Tung-Sol Elec- 
tric, Inc., plans to open an auto- 
motive products plant in Bram- 
lea, near Toronto, Ont., soon. It 
will be the firm’s first manufac- 
turing operation outside the U.S. 
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Management Memos 


Life Begins at 40 


Management ideas about the productive worth 
of senior employees may be up for revamping as 
a result of recent research by the Univ. of Chicago. 
Though not conclusive, their studies reappraise 
some presently held popular assumptions and may 
bring about a new look at senior citizens. 

The first conclusion is that individual differences have a lot 
to do with age. A man who works with his brain for a living 
does not consider himself old until 70, says the Chicago study. 
A man who works with his hands thinks he is old at 60. Also, 
men and women, as well as various income groups have dif- 
ferent conceptions of what “old” really means—usually it’s 
a personal decision. 

But the point here is, do not expect a younger 
man to outproduce an older man just because he is 
younger. “One man looks old at 40, another young 
at 70. The work load of an old man staggers a 
young person many years his junior. Consequently, 
rate of productivity is not a sign of age,” the report 
states. 

However, there is a second influence working on the aged 
that is of equal importance to management. The study peints 
out that the assumption older people are left behind by a fast 
moving world is a misconception. Research on this aspect 
showed that the aged actually cooperate in disengaging them- 
selves from their work and from society. In other words, they 
are not elbowed out by younger people, but voluntarily remove 
themselves from active participation in the business world. 

According to experts, there is reason to believe 
that, as the number of citizens past 60 increases, 
the aged eventually will form a large and influential 
Strata of society with its own separate pattern of 
life. 


The Line of Distinction 


There appears to be a conflict between what 
many businessmen view as unfair competition and 
what best contributes to free competition in our 
economy. 

Robert C. Brooks, Jr., 
Administration, Vanderbilt 


Assistant Professor of Business 
University writes in California 
Management Review that “unless the distinction is properly 
made, the businessman may, simply because a competitor 
would be hurt as a result, curtail actions which would actually 
improve the vigor of national competition.” 
Brooks goes on to say that if competition is given 
recognition at all, it is viewed only with respect to a 
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BEFORE ANALYSIS: Lever for movable 
blade mechanism in an axial compres- 
sor was machined from steel bar stock. 


ing, 


AFTER ANALYSIS: Design was switched 
to a bronze, permanent mold die cast- 
eliminating all 
speeding production. 


Source: Allis Chalmers Mfg. Co., Milwaukee, Wis. 


particular man’s company. Management, too often 
caught up in its own firm’s affairs, generalizes the 
over-all economy from the economic practices 
which occur behind its own closed doors. Brooks 
points to an often used example to show the falla- 
ciousness of such logic—price fixing in a certain 
market area may create favorable economic condi- 
tions for a company, but the nation’s competitive 
market receives injurious effects. 

Because of the legal importance of the two words—competi- 
tion and competitor—Brooks lists these questions in deter- 
mining whether or not a practice results in injury to competi- 
tion: 

1. Will the practice bring about an arrangement 
which substantially limits the extent of price com- 
petition among rivals? 

2. As a result of the practice, will it be sub- 
stantially more difficult for new traders to enter the 
market? 

If the answer to these questions is yes, then the practice is 
an injury to the economy and may in the long run be harmful 
to the individual company. 


Management's History 

Management’s story is a long history dating all 
the way back to Marco Polo, through the rise of 
the great bankers of the Renaissance, and finally 
to today’s corporations. 

To put this history in a concise form DuPont 
has recently published a 32-page illustrated book- 
let called “The Story of Management” that shows 
management to be more than bookkeeping and 
warehousing, hierarchies and chains of command. 

The booklet points out that while “management” is gener- 
ally considered a synonym for business executives, the function 
is not restricted to larger business firms, nor even to the com- 
mercial sector of life. Every organization must be managed. 
The operator of a candy store, in his own way, is as much a 
manager as the bank president; so is the college president, 
the church leader, the government official, or the director of 
a philanthropic foundation. 

To show management in its broadest perspec- 
tive, DuPont organized this story in pamphlet form 
as an historical evaluation of the many forms of 
management. This booklet can be obtained by 
writing to the Public Relations Department at E. I. 
du Pont de Nemours & Co., Wilmington, Dela- 
ware. 


METHOD: Investigate 
die casting to eliminate 
machining. 


SAVINGS: Part cost cut 
65% ($6.62 to $2.35) 
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Purchasing Week Asks Bef) STON). OU ALITY 


How do you handle 
scrap disposal? 


Question asked at: New York Purchasing Agents Assn. 
Monthly Meeting 


bored-to-size pinions 


W. E. Cardwell, manager-purchase de- 
partment, Westchester County Publish- 
ers, Inc., White Plains, N. Y: 


“A major portion of our scrap is 
waste newspaper. We dispose of it by 
contacting a dealer who picks up paper, 
zinc, and metal. The scrap—considered 
a commodity—is then sold at the market 
price.” 


Anne Repko, assistant to vice president 
in charge of purchasing and marketing, 
Howe Sound Co. (metals & refractories), 
New York: 


“We have two ways of handling scrap. 
We do generate usable scrap which is 
recycled in our own pipelines. Secondly, 
we do sell on the open market surplus 
unsegregated or unidentified scrap.” 


T. J. Thomas, division representative, 
purchasing-stores, Shell Oil Co., Flush- 
ing, N. Y.: 


“Selling scrap and surplus material is 
part of my responsibility as a purchasing 
agent. Disposal is by transfer to other 
Shell facilities, sale to used-equipment 
buyers, or as a last resort, sale to a scrap 
dealer at prevailing published prices.” 


Joseph Schultz, purchasing agent, Main- 
tenance Co., Inc. (elevator control de- 
vices) Long Island City, N. Y.: 


“Our policy does not involve solicit- 
ing scrap-price bids. After we have ac- 
cumulated a certain amount of copper, 
we simply call a trusted dealer who 
weighs it and pays us according to the |* 
market.” 


86 sprocket pinion sizes with 360 bore sizes. 
From local stock. Ready to install. 
Off the shelf - at factory prices. 
James Bulger, purchasing agent, Ducon 


Co., Inc., (dust control equipment, etc.), Complete with keyway and set screw. 
Mineola, L. I., N. Y.: 


SU Dies & ‘Kueik tapiieiies abe Save machining cost. See Catalog 57. 
comes in regularly and takes scrap ma- . . 
terial out. He also performs additional Design around the quality leader. 
services for us such as cleaning up the 
shop, etc. The price is determined by IN STOCK at your nearby DISTRIBUTOR 
taking a fixed percentage of the amount 
shown in the trade papers.” 


Suggest a Question to: 330 West 42 St. i 


New York 36, N.Y. 
© Boston Gear Works, 1961 
Quincy 71, Mass, 
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Management Memos 


Life Begins at 40 


Management ideas about the productive worth 
of senior employees may be up for revamping as 
a result of recent research by the Univ. of Chicago. 
Though not conclusive, their studies reappraise 
some presently held popular assumptions and may 
bring about a new look at senior citizens. 

The first conclusion is that individual differences have a lot 
to do with age. A man who works with his brain for a living 
does not consider himself old until 70, says the Chicago study. 
A man who works with his hands thinks he is old at 60. Also, 
men and women, as well as various income groups have dif- 
ferent conceptions of what “old” really means—usually it’s 
a personal decision. 

But the point here is, do not expect a younger 
man to outproduce an older man just because he is 
younger. “One man looks old at 40, another young 
at 70. The work load of an old man staggers a 
young person many years his junior. Consequently, 
rate of productivity is not a sign of age,” the report 
states. 

However, there is a second influence working on the aged 
that is of equal importance to management. The study peints 
out that the assumption older people are left behind by a fast 
moving world is a misconception. Research on this aspect 
showed that the aged actually cooperate in disengaging them- 
selves from their work and from society. In other words, they 
are not elbowed out by younger people, but voluntarily remove 
themselves from active participation in the business world. 

According to experts, there is reason to believe 
that, as the number of citizens past 60 increases, 
the aged eventually will form a large and influential 
Strata of society with its own separate pattern of 
life. 


The Line of Distinction 


There appears to be a conflict between what 
many businessmen view as unfair competition and 
what best contributes to free competition in our 
economy. 

Robert C. Brooks, Jr., 
Administration, Vanderbilt 


Assistant Professor of Business 
University writes in California 
Management Review that “unless the distinction is properly 
made, the businessman may, simply because a competitor 
would be hurt as a result, curtail actions which would actually 
improve the vigor of national competition.” 
Brooks goes on to say that if competition is given 
recognition at all, it is viewed only with respect to a 


BEFORE ANALYSIS: Lever for movable 
blade mechanism in an axial compres- 
sor was machined from steel bar stock. 


ing, 


AFTER ANALYSIS: Design was switched 
to a bronze, permanent mold die cast- 
eliminating all 
speeding production. 


Source: Allis Chalmers Mfg. Co., Milwaukee, Wis. 


particular man’s company. Management, too often 
caught up in its own firm’s affairs, generalizes the 
over-all economy from the economic practices 
which occur behind its own closed doors. Brooks 
points to an often used example to show the falla- 
ciousness of such logic—price fixing in a certain 
market area may create favorable economic condi- 
tions for a company, but the nation’s competitive 
market receives injurious effects. 

Because of the legal importance of the two words—competi- 
tion and competitor—Brooks lists these questions in deter- 
mining whether or not a practice results in injury to competi- 
tion: 

1. Will the practice bring about an arrangement 
which substantially limits the extent of price com- 
petition among rivals? 

2. As a result of the practice, will it be sub- 
stantially more difficult for new traders to enter the 
market? 

If the answer to these questions is yes, then the practice is 
an injury to the economy and may in the long run be harmful 
to the individual company. 


Management's History 

Management’s story is a long history dating all 
the way back to Marco Polo, through the rise of 
the great bankers of the Renaissance, and finally 
to today’s corporations. 

To put this history in a concise form DuPont 
has recently published a 32-page illustrated book- 
let called “The Story of Management” that shows 
management to be more than bookkeeping and 
warehousing, hierarchies and chains of command. 

The booklet points out that while “management” is gener- 
ally considered a synonym for business executives, the function 
is not restricted to larger business firms, nor even to the com- 
mercial sector of life. very organization must be managed. 
The operator of a candy store, in his own way, is as much a 
manager as the bank president; so is the college president, 
the church leader, the government official, or the director of 
a philanthropic foundation. 

To show management in its broadest perspec- 
tive, DuPont organized this story in pamphlet form 
as an historical evaluation of the many forms of 
management. This booklet can be obtained by 
writing to the Public Relations Department at E. I. 
du Pont de Nemours & Co., Wilmington, Dela- 
ware. 


METHOD: Investigate 
die casting to eliminate 
machining. 


SAVINGS: Part cost cut 
65% ($6.62 to $2.35) 


machining and 
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Purchasing Week Asks eo STON, «x Q UALITY 


How do you handle bpored-to-size pinions 


scrap disposal? 


Question asked at: New York Purchasing Agents Assn. 
Monthly Meeting 


W. E. Cardwell, manager-purchase de- 
partment, Westchester County Publish- 
ers, Inc., White Plains, N. Y: 


“A major portion of our scrap is 
waste newspaper. We dispose of it by 
contacting a dealer who picks up paper, 
zinc, and metal. The scrap—considered 
a commodity—is then sold at the market 
price.” 


Anne Repko, assistant to vice president 
in charge of purchasing and marketing, 
Howe Sound Co. (metals & refractories), 
New York: 


‘We have two ways of handling scrap. 
We do generate usable scrap which is 
recycled in our own pipelines. Secondly, 
we do sell on the open market surplus 
unsegregated or unidentified scrap.” 


T. J. Thomas, division representative, 
purchasing-stores, Shell Oil Co., Flush- 
ing, N. Y.: 


“Selling scrap and surplus material is 
part of my responsibility as a purchasing 
agent. Disposal is by transfer to other 
Shell facilities, sale to used-equipment 
buyers, or as a last resort, sale to a scrap 
dealer at prevailing published prices.” 


Joseph Schultz, purchasing agent, Main- % 
tenance Co., Inc. (elevator control de- 
vices) Long Island City, N. Y.: 


p 

aiid La rs, 
“Our policy does not involve solicit- — Shy 

ing scrap-price bids. After we have ac- - ped £ 


~ 


cumulated a certain amount of copper, 

we simply call a trusted dealer who A 
weighs it and pays us according to the |* 

market.” 


MR. 


86 sprocket pinion sizes with 360 bore sizes. 
From local stock. Ready to install. 
Off the shelf - at factory prices. 
James Bulger, purchasing agent, Ducon 


Co., Inc., (dust control equipment, etc.), Complete with keyway and set screw. 
Mineola, L. I., N. Y.: 


Me Miah ele ak Save machining cost. See Catalog 57. 
comes in regularly and takes scrap ma- ° . 
social out. He il sevhenten additional Design around the quality leader. 


services for us such as cleaning up the 

shop, etc. The price is determined by IN STOCK at your nearby DISTRIBUTOR 
taking a fixed percentage of the amount 

shown in the trade papers.” 


Suggest a Question to: 330 West 42 St. 
New York 36, N.Y. 
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Seattle Perspective 


Power 
In the Pacific Northwest 


By Ray Bloomberg 


P/W Bureau Chief 


ge pompry in the next six months should do much to determine the future 
of one of the Pacific Northwest's prime attractions to industry—low-cost 
power. 

Bonneville Power Administration, which markets more than half the region’s 
electrical energy, has not raised rates since it was established in 1938. Its utility 
and industrial customers still pay only $17.50 per kilowatt year delivered, 
$14.50 per kilowatt year at the dam site, the lowest rates in the United States. 

The rates are low because the area’s generating plants “burn” water from 
swift-flowing rivers rather than expensive fuels. These prices will prevail at least 
until 1964, when the federal agency is required to make rate recommendations tor 
the next five years. 

To raise rates, Charles F. Luce, BPA administrator, declared recently, would 
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be “disastrous to the hopes for new indus- 
try and economic growth in the region.” 
Bonneville may have no other choice, 
however, unless it can increase its reve- 
nues. It has been operating in the red for 
the past five years, to the tune of $15- 
million for the 1960-61 fiscal year, and 
has seen reserves dwindle to less than $40- 
million from $78-million. 


Sold Out of Firm Power 


Bonneville is sold out of firm power, 
which it guarantees to furnish at any time 
of year, under any water conditions. Dur- 
ing the last eight years, it has offered 
industry only 150,000 kw of firm power, 
and that was snapped up quickly last 
year. 


Only way Bonneville can erase or re- 
duce its deficit is to sell its secondary 
power, whose availability depends upon 
water conditions. During good water 
years, the rivers run high, storage reser- 
voirs are filled quickly to meet firm power 
needs and generators can be operated at 
a rate to supply all the power that any- 
one wants to buying during most of the 


GC Recording Charts 


are accurate 


New 
booklet 
helps 
solve 
SPECIAL CHART 
problems 


If you have a unique recording or 
control problem which a stock chart 
won’t fit, GC’s experience will work 
for you. 

This free booklet, ‘‘Points to Spec- 
ify in Special Chart Design,”’’ offers 
many useful tips to consider before 
specifying or designing a special 
chart. It suggests possible types of 
paper, sizing of punched holes, ink 
colors, overprinting, grid line widths, 
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GC service—and this booklet— 
can eliminate false starts and wasted 
time. Let us serve you. Just send 
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year. During poor water years, the 
rivers run low and water in the slowly- 
filling reservoirs must be reserved for the 
needs of firm-power customers. 

The market for secondary power in 
the Pacific Northwest is limited, however, 
since most customers must be assured of 
a year-round supply. The aluminum in- 
dustry once took much of it, when it 
was unable to get all the firm power it 
wanted, but now has firm power for most 
of its needs. 


Looking to California 


Unable to market secondary power at 
home, Bonneville is looking farther afield, 
principally to California—a natural mar- 
ket since it now relies On more expensive 
steam power. Pacific Gas & Electric Co., 
the dominant utility in northern Cali- 
fornia, wants to buy up to $2-million of 
power annually, but delivery is a prob- 
lem. Private utilities have offered to 
build the necessary tie lines, but Bonne- 
ville may decide to build its own line, to 
serve public agencies as well as private 
utilities. 


Many Northwest customers take a dim 
view of Bonneville sales to California. 
Some have no objection to selling the 
secondary now, if deliveries can be cur- 
tailed or halted in seven or eight years, 
when studies indicate this power will be 
needed in the Northwest. Others object 
to any sale at all, contending that Calli- 
fornia will use low-cost Northwest power 
to attract industries that otherwise might 
locate in the Pacific Northwest. 


Should Bonneville be unable to sell to 
California, it might erase its deficit in 
another manner, by upgrading its second- 
ary power—for which the market is lim- 
ited—to firm power, for which a good 
demand exists. This can best be done 
by building four storage dams on the 
upper Columbia to impound the spring 
runoff and release the waters later in the 
year for power generation. 


Three of the dams would be located 
north of the Canadian border, however 
and the fourth would form a reservoir 
largely in Canada. A treaty authorizing 
this construction has been ratified by the 
United States. The Pacific Northwest had 
been hoping tor Canadian ratification this 
year, but this is now out of the question. 
Delaying Canadian ratification is a dis- 
pute between the province of British Co- 
lumbia and the dominion government 
over the export of power. The domin- 
ion’s present policy is opposed to the 
export of hydro-clectricity, while British 
Columbia maintains it must export power 
to finance development not only of the 
Columbia but also of the much larger 
wholly-Canadian Peace River project. 


More Power Needed 


The Pacific Northwest will need more 
firm power at least by 1965, however, and 
must look to other sources if Canada does 
not ratify the treaty by next spring. At 
least three years are required for con- 
struction. Most likely alternative source 
appears to be a 500,000-kw steam gen- 
erating plant in the depressed Cle-Elum- 
Roslyn coal mining area of central Wash- 
ington. Studies indicate that the steam 
power could be integrated with “dump” 
Columbia River power at a blended cost 
of about 2 mills per kilowatt-hour, lower 
than the power from most new hydro 
projects now being proposed. 


Should the Cle-Elum plant prove un- 
feasible, a nuclear power generating plant 
at the Atomic Energy Commission’s Han- 
ford Works would become a possibility. 


That’s the situation today. First new 
development to watch will be a pending 
Bonneville report on the California inter- 
tie and the area reaction to it. Canadian 
action on the Columbia River treaty will 
be the next point of concern. Should the 
Northwest decision be against a line and 
the Canadian decision against a treaty 
pressure will mount for higher power 
rates. 
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GIANT GRAPHITE PRESS: National 
Carbon Co. has announced it is 
installing the world’s largest 
graphite-forming press in_ its 
plant at Niagara Falls, N. Y. The 
giant press weighs 9-million Ib., 
can produce graphite shapes up 
to 30 tons and 200 in. dia., three 
times the largest previous size. 
Its maximum pressure is 28-mil- 
lion Ib., twice the pressure of the 
largest presses now used in the 
industry. The press will be 
placed in operation sometime 
next year. National Carbon is a 
division of the Union Carbide 
Corp. 


v 


Phosphate Pact S:gned 


Chicago—International Miner- 
als & Chemical Corp, Inc., and 
Husky Oil Co. have signed an 
agreement to develop a 50-mil- 
lion-ton phosphate reserve in 
Idaho. 

The firms hope to develop 
plans for the venture over the 
next five years. 


Vapor Buys Pneumatic Unit 


Chicago — Vapor Corp. has 
purchased the name and products 
of the transit division of National 


Pneumatic Co., Inc., Boston. At 
the same time, National’s motor, 
elephone, and Janette divisions 
were formed into a new company, 
Holtzer-Cabot Corp. The new 
firm will operate out of National’s 
Boston plant, producing rotating 
electrical equipment. 


Changes Extrusion Sales 


Charlotte, Mich.—Aluminum 
Extrusions, Inc., has reorganized 
its marketing division to meet the 
demands of increased sales o 
fabricated aluminum extrusions. 


PROBLEM: How to get shoppers to buy your product for the 
first time. 


NTERNATIONAL PAPER'S remarkable 


SOLUTION: International Paper’s versatile Mosscoat, prints and 
finishes brilliantly to give you cartons with impact. 


Mosscoat takes all printing processes 
brilliantly. And you can varnish it, lac- 
quer it, wax it, emboss it. Mosscoat fin- 
ishes beautifully. Gives you cartons that 
move off today’s crowded shelves. 

Mosscoat is also an unusually uni- 
form bleached sulphate board. This 
makes it easy to do the precision scor- 
ing for the convenient tear strip shown 
on the package above. And youll find 
Mosscoat die-cuts cleanly and takes the 


sharpest folds without cracking. 

International Paper's subsidiary, the 
Lord Baltimore Press, uses Mosscoat ex- 
tensively to create distinctive and con- 
venient cartons for products ranging 
from cosmetics to frozen foods. 

Lord Baltimore can do your entire 
packaging job. They analyze your sales 
problem, design the package, and 
create the art work—maintaining exact- 
ing quality control every step of the way. 

And Lord Baltimore's exclusive 


Fidel-I-Tone,, printing process captures 
all the exciting detail of appetizing full- 
color illustrations. 

In paper and paperboard, Interna- 
tional Paper's sales and technical staft 
provides you with packaging that’s de- 
signed from the very beginning to suit 
your product and solve your problems. 

Contact any one of our eleven Lord: 
Baltimore sales offices. Or contact your 
carton maker. He’s probably been doing 
business with us for years. 
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Industry News in Brief 


[he company also established 
separate sales divisions for ex- 
trusions and fabricated products. 


Ipsen Industries 


Rockford, Il.—Ipsen Indus- 
tries, Inc., manufacturer of com- 
mercial heat treating equipment, 
has formed a new subsidiary, Re- 
fractory Metals Div. 


Wyandotte Chemicals 


Wyandotte, Mich, — Wyan- 
dotte Chemicals Corp. has started 
production at its new subsidiary, 
Wyandotte Chemicals of Canada, 
Ltd., Scarborough, Ont., just out- 
side Toronto. The new firm will 
manufacture a complete line of 
cleaning, washing and sanitizing 
products for Canadian business 
and industry. 


Continental Acquires Hoil 


Dallas — Continental-Emsco 
Co. has acquired all product and 
patent rights of Hoil Engineering 
Corp., Tulsa, Okla. The Hoil line 
of equipment, used for separating 
water and oil, will be marketed 
under the name, Continental 
Hoil. The Hoil products will be 
manufactured at Continental’s 
Houston plant. 


Diversified Firms Merge 

New York—Rapid - American 
Corp. will merge with Motec In- 
dustries, Inc. to form Rapid- 
American-Motec Corp. Rapid- 
American’s diversified activities 
range from the manufacture of 
metal signs, plastic products for 
the toy industry, and packaging 
materials, as well as operating 
a mail-order house. Motec 
manufactures materials handling 
equipment, automotive, construc- 
tion, and farm products. 


Adds Sales Office 


Garden City, N. Y.—Motorola 
Semiconductor Products, Inc., 
has established a new district sales 
office here to provide service to 
industrial concerns on Long 
Island. The company now has 16 
nationwide sales offices. 


Laminated Shim Diversifies 
Glenbrook, Conn. — Lami- 
nated Shim Co., Inc., has ac- 
quired Lang Tool & Mfg. Co., 
Glendale, Calif. Lang produces 
electric motor, generator, and 
transformer laminations. 


Photorapid Div. Moves 


New York—Photorapid Corp.’s 
eastern division, Duophoto Corp., 
manufacturer and distributor of 
photocopying equipment and sup- 
plies, has moved to new and 
larger headquarters here. Photo- 
rapid also has offices in Skokie, 
Ill., and El Segundo, Calif. 


Damon Eng. Started 


Needham Heights, Mass.— 
Damon Engineering, Inc., a new 
company, has been established 
here to manufacture a variety of 
electronic products, including 


| quartz crystal filters, oscillators 
| and frequency selection and con- 


trol networks. 


Revco Changes Name 


Minneapolis — Revco, Inc., 
has changed its name to Zero- 
Max Industries, Inc., in order 
to identify its principal product, 
the Zero-Max variable speed 
drive, with the company. 
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National Airlines Doubles 
East Coast Cargo Flights 


New York—National Airlines 
added two Super Constellation 
freighters on its New York to 
Miami route last week, doubling 
the carrier’s all-cargo service on 
the East Coast. 


The airline also added five new | 


cargo stops: Philadelphia, Wash- 
ington, Jacksonville, Tampa, and 
Fort Myers. National previously 
operated cargo flights into Or- 
lando and West Palm Beach, in 


addition to New York and Mi- 
ami. 
Each of the constellation 


freighters is capable of transport- 


| board 


ing 38,000 Ib. of cargo per flight. 
The new southbound freighter 
leaves New York’s Idlewild Air- 
port 2:30 a.m. daily, except Sun- 
day and Monday, and arrives in 
Miami at 10:05 a.m. The north- 
bound freighter leaves Miami 
daily, except Saturday, at 3:30 
p.m. and arrives at Idlewild at 
midnight. 


Udylite Rejects Merger 


Detroit — Udylite Corp.'s 
of directors has voted 
to terminate its proposed merger 
with Metal & Thermit Corp.., 
Rahway, N.J. Udylite would 
have been the surviving corpora- 
tion. 


Ample Stocks Keeping Silver Prices in Bounds 


New York Spotty price 
boosts for silver products are 
beginning to crop up as a result 
of the recent jump in silver quo- 
tations. But there’s little indica- 
tion that any runaway spiral is 
in the offing. 

Nevertheless, the New York 
Commodity Exchange is talking 
up the possibility of establishing 
a futures market in the metal as 
a means of providing hedging 
safeguards against price fluctua- 
tions. 

One area in which prices al- 
ready have gone up is conductive 


silver compositions, used for elec- 
trodes, contacts, and mechanical 
seals. Another increase is re- 
ported for brazing alloy. One 
product, ;y-in. dia. wire (50% 
silver content) went up 8%, or 
S¢/oz. Another, “%-in. sq. and 
36-in. long rod (15% silver), is 
up 5% or 20¢/Ib. 
No Panic Buying 

Buyer confidence is reflected 
in the current sales pattern. 
There’s no panic buying, and 
sales are reported at a normal 
pace despite the fact that the 


widest selection 


STANDARD METAL BALLS 


Hoover Quality balls are available in chrome, stain- 
less and carbon steels, brass, bronze and monel . . . 
in a wide range of standard sizes. 

Chrome steel Micro- Velvet balls, accurate with- 
in millionths of an inch, are widely used for pre- 
cision applications. To solve rust and corrosion 
problems, brass, bronze, monel or stainless steel 
balls are often recommended. Commercial type 


HOOVER 


BALL 


carbon steel 


IN SIZES FROM ‘/." TO 412” 
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where applications do not require a_ through- 
hardened ball. Balls of special metals and finishes 
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Modern manufacturing methods and quality 
control techniques assure uniform Hoover Quality 
at all times. Dual manufacturing facilities assure 
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Micro- Velvet is a Hoover Trademark 
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price, according to some silver 
analysts, could go as high as 
$1.10/oz. 

Also headed up, according to 
industry sources, are silver salts, 
including nitrate and chloride. 
Salts are generally used in pho- 
tography, medicines, and plating, 
and an increase could boost costs 
substantially for such companies 
as Eastman Kodak. Kodak, how- 
ever, anticipates no immediate 
boost. “We have substantial in- 
ventories on hand, and would 
want to study the whole situation 
before adjusting prices,” a com- 
pany spokesman told PURCHAS- 
ING WEEK. 

Some rises are inevitable in 
high content silver items, ac- 
cording to one silver spokesman. 
He notes: “Items like silver solder 
which contains an average of 
40% silver will have to go up 
if silver remains above $1/o0z.” 

However, another “high con- 
tent” user—Gorham, a. silver- 
ware producer—plans to hold 
the price line, for the time being, 
at least. The firm feels there’s 
plenty of silver around and the 
price eventually will stabilize. 

One reason why silver con- 
sumers are taking the price rise 
so calmly is the hefty level of in- 
ventories that most hold. Silver 
users, in general, have known 
for a long time that the metal 
was going up. And most report 
stocks are now well above nor- 
mal levels. 

Holding a lid on price, how- 
ever, in addition to inventories, 
are large supplies in the hands 
of foreign speculators. These sup- 
plies—totaling 40-million to 50- 
million oz.—are expected to ex- 
ert a downward pressure on prices 
as speculators attempt to unload 
in coming months. 


Red Chinese Shipments 


Another possible rein on run- 
away prices is Red China. In 
the first 10 months of the year, 
mainland China shipped about 
40-million oz. of silver to the 
Free World. Presumably, in- 
ternal economic problems could 
cause the Reds to step up this 
rate. 

Finally, there’s the 22-million 
oz. remaining in U.S. Treasury 
hands. President Kennedy, in 
suspending silver sales, said that 
these remaining stocks would be 
used to correct possible disor- 
derly conditions in the market. 

Despite these stabilizing fac- 
tors, however, most silver ex- 
perts expect to see considerable 
fluctuation as the metal tries to 
find its own price level. That’s one 
of the reasons why the New York 
Commodity Exchange wants to 
start futures trading in this metal. 
J. Raymond Stuart, president of 
the Exchange, believes that un- 
der current free market conditions 
both silver users and producers 


alike will need hedging §safe- 
guards. 
The Commodity Exchange 


operated a futures market in sil- 
ver from 1931 to 1934. The mar- 
ket was suspended when silver 

as nationalized and a 50% 
transaction tax was imposed. 

This tax claims for the gov- 
ernment 50% of all the profit 
on silver transactions and, hence, 
wipes out much of the advantage 
in hedging. But the Commodity 
Exchange is hopeful about get- 
ting the tax repealed, noting that 
the President has called for elim- 
ination of this levy. 
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Institute for Shippers Draws Up 
Code of Ethics for Cooperatives 


Washington The newly 
formed American Institute for 
Shippers’ Assns. has drawn up a 
code of ethics in response to 
charges by motor carriers that its 
members often violate the law by 
soliciting business and operating 
at a profit. 

rhe shippers’ associations are 
cooperatives which consolidate 
the shipments of their members 
in order to take advantage of 
volume rates. Dozens of com- 
plaints against various local 
groups have been filed with the 
Interstate Commerce Commis- 
sion by motor carriers. 

[he institute has asked the 
commission to accept the code as 
part of the record in its investiga- 
tion of the activities of the At- 
lanta Shippers Assn. 

The code declares that it i; 
essential that standards of opera- 
tions for shippers’ associations be 
clearly defined and adhered to if 
shippers are to have confidence 
in their integrity. It sets forth 
these standards: 

Shippers’ Assns. shall handle 
individual shipments only for its 
members, and no association shall 
hold itself out to the general 
public. 

Members of an_ association 
shall be ultimately responsible for 
the payment of all freight charges 
on its own shipments, whether 
prepaid or collect. 

There shall be no paid solicita- 
tion by a shippers’ association for 
freight. 

An association shall be under 
the control of a board of di- 
rectors, executive committee or 
other governing body selected by 
its members. The governing 


SunOlin Completes Work 
On 8 Underwater Lines 


Claymont, Del. — SunOlin 
Chemical Co. has completed con- 
struction of eight pipelines under 
the Delaware River just north of 
Wilmington, Del. 

SunOlin said the $4.5-million 
project has the largest number 
of chemical lines ever involved 
in such an undertaking, includ- 
ing the nation’s longest nitrogen 
pipeline (22.5 miles) and the 
longest stainless steel line (6,300 
ft.). The eight lines cross the 
river tn a trench 25 ft. deep and 
6,000 ft. long. 

Three of the lines will be used 
by SunOlin to deliver ethylene, 
hydrogen and carbon monoxide 
to New Jersey customers; iwo 
lines will be used to carry petro- 
leum products to Sun Oil Co.'s 
refinery at Marcus Hook, Pa.; 
and two have been leased to Air 
Reduction Co. for shipments of 
nitrogen and oxygen to New 
Jersey. 

The last line, 16 in. in diam- 
eter, is the largest line, and has 
been reserved for future use. 
SunOlin officials said several 
smaller lines may be constructed 
inside it. 

SunOlin is an affiliate of the 
Sun Oil Co. and Olin Mathieson 
Chemical Co. 


New AviSun Office 
Philadelphia—AviSun Corp. 
has established a Los Angeles 
sales office to service West Coast 
molders, converters and end- 
users. AviSun manufactures 
polypropylene resin and film. 
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body shall dictate policies and 
hold periodic meetings, not less 
than quarterly. 

An association shall hold a 
general membership meeting an- 
nually 

It shall maintain accurate 
books and records of membership 
funds for an annual audit 

It shall utilize the services of 
regulated carriers only and shall 
not conduct private carriage. 

It shall operate on a non-profit 
basis. 


If you would be as short-sighted as the chap with the 20- 
nothing vision there, keep this rule firmly in mind: avoip 
AVERY'S NEW K-6 SUPER-REMOVABLE LABELS, Reasons: 
1. Pressure-sensitive labels with K-6 adhesive are the world’s 
easiest to remove, even from the smoothest surfaces—if you 
used them you'd be missing a good chance to intimidate cus- 
tomers who would otherwise find difficulty in removing the 
labels from your products. 2. K-6 (an Avery exclusive) leaves 
no sticky residue on glass, plastic, or shiny metal products to 
mar the finish—if you used K-6 you'd be losing a swell oppor- 
tunity to provoke customers who prefer new products to look 
new. 3. Like all pressure-sensitive products, K-6 labels are 
easy to handle, stick with a touch. And they're ideal for 
countless labeling operations—if you used them you'd be 


’ 


we, a 


> ee ae Z 
H = Y P ee 
ow lo Be A Short-Sighted L: 
throwing away an excellent chance to squander funds on 
expensive production involving heat, water or solvents. 

If, on the other hand, you have a tendency toward FAR- 
sightedness and need any kind of label—removable or perma- 
nent—you'll get along fine with Avery...the most respected 
name in pressure-sensitive products. Write for FREE SAMPLES 
of Avery K-6 labels to: Avery Label Company, 1616 S. Cali- 
fornia Avenue, Monrovia, California. 


e., © 


CAR OF THE FUTURE: ‘Flip-up’ windows feature Dodge Flitewing, experi- 


mental car developed at cost of $125,000. Windows are activated by 
opening and closing of doors, or by pushbuttons in left door panel. 


Got a Sticky Problem? 
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Avery Label Company 
A Division of 
Avery Adhesive Products, Inc. 


Rutland Railway Seeking 
To Go Out of Business 
Washington — The Rutland 


Railway, closed down by a strike 
since Sept. 25, has asked the ICC 
for permission to opera- 
tions permanently. 

Che railway told the ICC there 
is “no reasonable prospect” that 
its business will become profitable 
in the foreseeable future. The 
carrier reported losses of $369.- 
529 in 1960 and $81,245 in the 
first nine months of this year 

In addition, the petition noted 
that there has been no train 
service since Sept. 25, due to a 
strike by four operating brother- 
hoods. 


cease 


15 
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Foreign Perspective 


‘rice hikes on a number of major commodities, now languish- 
ing at low levels, may be in store next years as stocks decline 
and import curbs are loosened. 


now be fairly low, so there’s little room for further de-stocking. | second price cut within a year, 
As buying rises to match consumption, prices should firm up. this time for 5%. 

This, however, would be a long-term development. No dra- 
matic price changes are foreseen in the immediate future. 


The German firm’s major syn- 
thetic rubber type now sells for 
96¢ /lb., its most important oil- 
produced rubber for 76¢/Ib. 

Natural rubber prices may continue to go down next year, e . e 
however. 


American P.A.’s are reaping 

Recent world market trends have kept prices down. Rubber, Sir John Hay, chariman of Kamuning Rubber & Tin Co., Ltd., a new benefit as the West German 
zinc, lead all have fallen to their lowest point in several years. predicts a world rubber surplus in 1962 of 50,000 to 70,000 long boom subsides slightly: Delivery 
[he Reuters’ index of commodity markets has been drifting down- tons. This may shoot up even more as sales from British and mes of many industrial products 
ward for six months American stockpiles increase have dropped drastically from 

mid-year levels. 

Hay thinks a fall in prices may help to hold the market for 
natural rubber and stem the switch to synthetics. But synthetic 
prices are falling too. 


Main cause: small demand, consistently lagging behind con- 
sumption. Even small increases in supply pull prices down 
sharply, as in the case of rubber sales from U.S. and British 
stockpiles and offers of Soviet lead and zinc. 


Copper wire, hardware, con- 
crete mixers, steel and iron sheet 

-for which three to six-month 
Bunawerke Huels, one of Europe’s largest synthetic producers delivery times were quoted last 
London trade circles feel stocks of most commodities must by with an annual capacity of 120,000 tons, has announced its July—are now available imme- 
diately. 


But there are exceptions. Ma- 
chine tools, one of the major 
items in West Germany’s export 
line, still take anywhere from 18 


P 
months to two years to deliver. 
FOR to t yea deliver 
/ . . 
YOUR | And some delivery times have 
‘ actually lengthened. Precision 


tools, formerly five to six months, 


WETTEST / 
/ ei ow take si » seve onths; 
Joss / WWagner® Silicone Rubber Insulated Motors Geaildh danates mabeniinee. 


F formerly three months now take 
Power-packed drip-proof polyphase motors that are exceptionally 7 
: : : ae : Delivery time for most metal 
. ae ial i n y ; 
moisture-resistant save you money in lower init equipment sheets, bars, and pipes has been 


cost for many applications cut to a maximum of three 
months, however, and the time 


These are motors that are built to take on 
and tame the toughest jobs. Big, job-rated 
motors, available in frames larger than 
445U, through 1000 horsepower. Perfect 
drives that can be used for station auxili- 
aries, in chemical plants, in rubber and 
paper mills and in the petroleum industry. 


With motor coils completely sealed in a 
jacket of silicone rubber and housed in 
a compact, drip-proof enclosure, these 
Wagner® motors are suitable for use in 
highly humid atmospheres. They perform 
perfectly even after long exposure, and at 
elevated temperatures. Since moisture does 
not penetrate their tough silicone jackets, 
they are now used for many installations 
that once required totally-enclosed motors. 
Silicone rubber insulated motors cost less 


to buy than equivalent totally-enclosed fan 
cooled motors, since there is no need for 
expensive enclosures. 


But your savings don’t stop with initial 
cost. When rated to match normal load, 
Wagner silicone rubber insulated motors 
deliver rated horsepower at top efficiency. 
They have more overload capacity for tem- 
porary overloads... reduce downtime while 
they help keep production levels up. 


Like to hear the whole money-saving story 
of these dependable Wagner silicone rubber 
insulated motors? Call your Wagner Sales 
Engineer ...then settle back for some 
profitable listening. 


Waaner Electric Corporation 


6416 PLYMOUTH AVENUE, ST. LOUIS 33, MO., U.S.A. 


for electrical motors and genera- 
tors to four to six weeks. 
& * 


Another item that may affect 
delivery times on West German 
exports, in this case adversely: 
the possibility of a long and bitter 
strike in the metalworking indus- 
try. 


The 14 associations of metal- 
working firms have given notice 
that they are terminating the wage 
agreements as of Dec. 31. This 
is the first time in postwar Ger- 
many that industry—not the 
labor unions—has terminated 
an agreement. 


Prospects: tough bargaining 
sessions, strong possibility of a 
strike next spring. 

* * . 

Japan’s three major textile in- 
dustries—cotton, worsted wool, 
rayon staple—are curtailing pro- 
duction. The cutbacks will start 
Jan. 1 and last three months. 


Chief aim of the plan: reduce 
domestic textile stockpiles and 
hold up prices. It is hoped the 
cutbacks will cut the current 
rayon stockpile to 35,000 tons by 
the end of March. 


Industry observers predict, 
however, that the recent Amer- 
ican move to impose import fees 
on Japanese textiles will offset 
any benefits made by the produc- 
tion cutback in improving the ex- 
port market. 


German Firm Acquires 
Stock in U.S. Instrument 


Munich, Germany—Siemens 
& Halske AG, one of the world’s 
largest manufacturers of elec- 
tronic equipment, has acquired a 
25% interest in U.S. Instrument 
Corp., Charlottesville, Va. 

U.S. Instrument has held the 
exclusive American license for 
the import and production of 
Siemens & Halske telephone 
equipment since 1954. 

The stock acquisition will en- 
able U.S. Instrument to draw 
further upon the resources of 
the German electronic equip- 
ment firm. 
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Value Analysis BeginningtoMake Strides Abroad | 


New York—European and 
Japanese firms are adopting 
Value Analysis as a cost-cutting 
technique. This heretofore strictly 
American way of saving on costs 
through functional analysis may 
be a new boost to foreign industry 
in keeping prices low. : 

Companies from England and 
Japan recently took steps to find 
out about VA and indications 
are that their initial contacts were 
impressive enough to put value 
analysis on the move overseas. 

To one observer, this move- 
ment should be a spur to Amer- 
ican P.A.’s to push harder for 
VA here. Howard L. C. Leslie, 
executive vice president of Value 
Analysis, Inc., observes, “The 
U.S. has had many years to de- 
velop its lead in value analysis. 
This may be a shock treatment 
to American companies to try to 
keep the lead.” 


British Interest High 


In London, consultant Leslie 
held a meeting late last month 
with top management personnel 
from more than 20 major British 
corporations to explain the con- 
cept and potential of VA. Some 
of the firms participating in the 
conference were Standard Tele- 
phone & Cables, Ltd.; A. B. Dick 
Co. of Great Britain; Rolls 
Royce’s Aero Engine Div.; Brit- 
ish Aircraft Corp., Ltd.; and 
DeHavilland Propeller Co., Ltd. 

According to Leslie, response 
was surprisingly favorable. “Tra- 
ditional ways of doing things are 
strong in British industry, but the 
openmindedness of the represen- 
tatives at the meeting shows that 
the new ideas of value analysis 
will spread quickly with top man- 
agement support,” comments 
Leslie. “One businessman pre- 
dicted that when England enters 
the Common Market, value pro- 


grams will spread like wild fire 


throughout Europe.” 


Japanese Study VA 

In the case of the Japanese, the 
business representatives came to 
this country. Last week, nine top 
management men from small 
manufacturing companies in Ja- 
pan arrived in New York on a 
U.S. tour to study small business 
material purchasing. The group 


heard Edward M. Krech, director | 


of purchasing for J. M. Huber 
Corp., discuss value analysis. 

In his three hour presentation, 
Krech defined VA, discussed 
techniques and examples, and 
outlined the value analysis pro- 
gram of his own company. The 
Japanese visitors told PURCHAS- 
ING WEEK that value analysis is 
not now practiced in their coun- 
try. But after the discussion all 
hands indicated that they intend 
to take back VA and get the 
ball rolling in Japan. 

Their trip, which is sponsored 
by the Japan Productivity Center 
and the Council for International 
Progress in Management, Inc., 
started on November 20 and cov- 
ered similar discussions and plant 
visits in San Francisco, Los An- 
geles, Chicago, Milwaukee, and 
Detroit. Before returning to the 
Orient on December 15, the 
group stopped at Trenton, N. J., 
and Washington, D. C. 

Besides the half-day London 
conference, VA, Inc.’s_ Leslie 
spent a week talking to individual 
companies in Great Britain and 
quickly discovered that English 
P.A.’s are of top caliber. He re- 
ports that purchasing agents in 
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the United Kingdom will be lead- 
ing members of any value analysis 
programs there. 

The consultant underlines two 
impressions that he believes un- 
usual. First, English P.A.’s are 
strongly trying to get their ven- 
dors to take up VA for the 
potential return via price reduc- 
tions. In a couple of cases, U.S. 
companies also have suggested 
VA to their British suppliers. 

Second, the standard norm of 
successful value analysis devel- 
oped through experience in 
America will have to be changed 


to fit England. Specifically, be- 
cause he teels that British manu- 
facturers do not have the same 
level of materials consumption 
nor materials waste that is com- 
mon here, the percentage of sav- 


ings expected through value 
analysis will be lower—prob- 
ably 20%. 

ihere’s more to come from 


Value Analysis, Inc., in England. 
Next February the firm will send 
a U.S. team to hold a week-long 
management institute in London. 
The course will be designed to 
fit British needs. 


Call NATIONAL .. . and Save! 


DeBeers Marketing 
Synthetic Diamonds 
Johannesburg, South Africa— 
The Central Selling Organization, 
part of the DeBeers Group, has 


started marketing synthetic in- 
dustrial diamonds. 
The artificial diamonds are 


produced on high voltage presses 
at Springs, Transvaal. The man- 
ufacturing process is secret, but 
DeBeers said it was of South Af- 
rican origin. Most of the equip- 
ment used was also developed 
in South Africa. 

DeBeers said the Transvaal 
plant can produce enough of the 
artificial diamonds to meet the 


world demand. At present, De- 
Beers’ annual volume of indus- 
trial diamonds is $60-million. 


SCM—Diehl Sign Pact 

Nuremburg, Germany — Dichl 
Calculator Co. has signed an 
agreement under which Smith- 
Corona Marchant will market its 
products in the U.S. and Canada. 

Under the agreement SCM will 
have exclusive marketing rights 
to the West German firm’s rotary 
and printing calculators and the 
two firms also will exchange tech- 
nical information. Diehl, a lead- 
ing European manufacturer, en- 
tered the U.S. market two years 
ago. 


Where else could you get tubing drawn 
and shipped in 9 hours? 


Thank goodness it doesn’t happen every night, but 


recently we got a distress call at 11 P.M. Special 


copper tubing was needed “right now’ to avoid an 


expensive plant shut-down 


it and shipped it by 


We drew it, 
8 A.M. the 


annealed 


next morning 


1862 East 123rd Street 
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A little unusual, certainly, but 


our customers 


often call in their copper tubing orders one day for 


shipment the next 


tubing ...ontime.. 


Copper. Why don’t you call, too’ 


¢ Cleveland 6, Ohio « 


when they 


They know they'll get perfect 


call National 


The National Copper and Smelting Company 
Telephone CEdar 1-2366 


Copper and Brass Tubing — Straight Lengths @ Coils @ Cut Lengths @ Formed Pieces © Special Shapes @ Fabricated Parts 


This Changing Purchasing Profession 


V. Eric Johnson has been ele- 
vated to assistant director of pur- 


V. E. Johnson R. H. Wilson 


chases, Chas. Pfizer & Co., New 
York City, and Robert H. Wil- 


son succeeds him as purchasing 


agent in the firm’s Brooklyn 
piant. Both are active members 
of the National Assn. of Pur- 
chasing Agents. 


Robert E. Becker has been as- 
signed the post of director of pur- 
chasing, Pacific Finance Corp., 
Los Angeles. He formerly was 
purchasing methods analyst and 
buyer, Space Technology Lab- 
oratories, Inc., El Segundo, Calif. 
Becker is also professor of pur- 
chasing and marketing at Wood- 
bury College, Los Angeles, and 
instructor in purchasing and mar- 


keting at East Los Angeles Col- 
lege extended day school. 


Richard F. Kindervater, asso- 
ciate director of staff purchases, 
Cleveland, has been named man- 
ager Of production and purchas- 
ing, Thompson Ramo Wool- 
dridge, Inc., Portland, Mich. 


Douglas C. Shanks has been 
promoted from purchasing agent 
to superintendent of service, Dun- 
dee Cement Co. Dundee, Mich. 
He will continue to handle pur- 
chases. 


Meetings You May Want to Attend 
PREVIOUSLY LISTED 


NEW LISTINGS 


American Transportation Research American Marketing Assn.——An- 
Forum-—2nd Annual Meeting, Hotel "val Winter Conference, Biltmore 
Commodore, New York City, Dec. Hotel, New York City, Dec. 27-29. 
27-29. 

JANUARY 

7th Annual Materials Handling Automotive Engineering Congress 
and Packaging Conference—Stan- and Exposition—-Cobo Hall, Detroit, 
ford University, Palo Alto, Calif., Jan. 8-12. 

March 29 


2nd Annual Conference on Con- 
tainerization and Packaging— Sky 


Business Equipment Exposition top Room, Statler Hilton Hotel, New 


Alan Wood Super Diamond floor plate 
...1S easy to fabricate 


Here’s a heavy duty floor plate that can be sheared. formed, 
welded, and easily matched. The arrangement of the unique 
A.W. Super Diamond pattern allows you to bend it at any place. 


A. W. Super Diamond will last for years . . . provides a safe, non- 
skid footing at all times. Easy to clean? A. W. Super Diamond 
can be swept, hosed or mopped easily . . . from any angle. 


For easy fabrication and installation... for safety ...for long wear 
... specify A. W. Super Diamond. Write for Bulletin $D-S13. 


ALAN WOOD STEEL COMPANY 


Conshohocken, Pa. - STEEL PRODUCERS WITH THE CUSTOMER IN MIND 


DISTRICT OFFICES AND REPRESENTATIVES: Philadelphia e 
Detroit e« Houston e« Pittsburgh e« 
Montreal, Toronto and Vancouver Canada: A. C. Leslie & Co., Ltd. 


| 


New York 
Richmond 


Los Angeles e« Boston e 


St. Paul e 


Atlanta 


Cincinnati « Cleveland e San Francisco « Seattle 
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McCormick Place, Chicago, April York City, Jan. 18. 
9-13 
Southern Industrial Distributors’ 
Assn.—Annval Midyear Meeting, 


Shamrock Hotel, Houston, Tex., Jan. 
21-23. 


1962 Plant Engineering and 
Maintenance Show Convention 
Hall, Philadelphia, Jan. 22-25. 


Engineering Exposition 
29- 


Electrical 
New York Coliseum, 
Feb. 2. 


Jan. 


American Management Assn. 
Hotel Astor, New York City, Jan. 31- 
Feb. 2. 


FEBRUARY 


3rd Annual Winter Convention on 
Military Electronics — Ambassador 
Hotel, Los Angeles, Calif., Feb. 7-9. 


Gravure Technical Association 
Convention — Hotel Commodore, 
New York City, Feb. 26-March 1. 


Malleable Founders Society—An- 
nual Technical and Operating Con- 


ference, Hotel Pick-Carter, Cleve- 
land, Feb. 28-March 1. 
MARCH 

Steel Founders’ Society of America 

Annual Meeting, Drake Hotel, 


Chicago, March 12-13. 


National Electrical Manufacturers’ 
Assn.—National Electric Comfort 
Heating Exposition and Symposium, 
Hotel Sherman, Chicago, Mar. 19-21. 


American Chemical Society—Na- 
tional Meeting, Washington, D. C., 
March 20-29. 


APRIL 


1962 Indiana Industrial Show 
Monvufacturers’ Building, State Fair 
Grounds, Indianapolis, April 4-6. 


19th Annual S.P.1. Western Section 
Conference— Hotel Del Coronada, 
Coronado, Calif., April 4-6. 


American Management Associa- 
tion—31st National Packaging Ex- 
position, April 9-12. 


American Society for Mcstals 
Regional Conference and Exhibition, 
Shamrock Hilton Hotel, Houston, 
April 17-19. 

Western Space Age Industries Ex- 
position and Conference Cow 
Palace, San Francisco, April 25-29. 


Jersey Sales Headquarters 


Los Angeles, Calif.—Cannon 
Electric Co. has opened an 
Eastern sales headquarters in 


Summit, N.J., which replaces of- 
fices in Salem, Mass. District 
sales engineering offices also 
were opened in Summit and in 
Syracuse, N.Y. 


Bell Acquires Two Firms 

Buffalo, N.Y.—Bell Intercon- 
tinental Corp., formerly Bell Air- 
craft Corp., has acquired Frye 
Mfg. Co., Des Moines, lowa, 
and Southeastern Carbon Paper 
Co., Decatur, Ga., subsidiaries 
of Equity Corp. 
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Cruise Honored for VASCO Work | Reciprocity Discussed 
By NAPA Group at Winter Meeting 


New Orleans, La.—A major 
exponent of VASCO, K. A. 
Cruise, material manager for the 
Kansas City Div. of Bendix Avia- 
tion Corp., was honored by 
NAPA for outstanding committee 
work. 

Cruise, 
chairman, 


past national VASCO 
was presented with an 
award by the current committee 
chairman, W. J. Pierce, Detroit 
Edison Co., Detroit, at a one-day 
mid-winter conference of district 
value analysis - standardization 
chairmen here. 

In addition to four years’ serv- 
ice as District 3 VASCO chair- 


Kenneth A. Cruise 


man, Cruise headed the Kansas 
City Assn. standardization com- 
mittee for three years. 

Marshall G. Edwards, NAPA 
administrative assistant, warned 
the group that this time of year 
some business people try to in- 
fluence the purchasing decisions 
of corporations and governmental 
buyers through gifts. He said 


New Microfilm Catalog 
Offers Product Data In 
Compact Reference File 


New York—A new micro-cat- 
alog system which will provide 
purchasing agents with speedy ac- 
cess to the product catalogs of 
14,000 manufacturers has been 
introduced by Thomas Publish- 
ing Co. 

Thomas officials describe the 
micro-catalog system as a time 
and space saving device for pur- 
chasing, engineering and research 
personnel which would allow 
them a wider range of product 
selection and speed purchasing 
decisions. 

The micro-catalog system re- 
produces 60 pages of an indus- 
trial catalog on a 4 x 6-in. card. 
Each page is blown up to 1012 x 
13-in. on the viewer. The viewer 
and file are available on a rental 
basis to subscribers of Thomas’ 
Register at $250/year. 

Thomas’ Register would be 
used as an index to the micro- 
catalog. Each advertiser in the 
Register will get at least one page 
of his product catalog printed in 
the microfilm file, the total num- 
ber of pages depending on the 
amount of advertising. 

Thomas hopes to print the cat- 
alogs of some 14,000 manufac- 
turers in the file. Officials said 
this would provide purchasing 
agents with the catalogs of many 
more firms than they normally 
have on hand. thus eliminating 
delays in ordering catalogs of 
potential suppliers. 

Other savings would be ob- 
tained in space and in the time 
to look up potential manufactur- 
ers and their products, Thomas’ 
officials said. The micro-catalogs 
will be available after Jan. 1. 


December 18, 196] 


that it wasn’t the value but rather 
who the presents were from that 
realiy counted. 

Edwards outlined the associa- 
tion’s national goals, including a 
move toward a strong code of 
ethics for purchasing agents. He 
said the code is aimed at pre- 
venting “sharp” purchasing prac- 
tices such as taking gifts or bribes 
for buying certain types of mate- 
rials or goods. Edwards also 
discussed the value of VASCO 
programs. 


true 


By Buffalo P.A. Group 


Buffalo, N. Y. — Purchasing 
agents should question the wis- 
dom of reciprocity where the 
buyer either pays more or re- 
ceives less when buying from a 
customer than he would if he 
bought from a non-customer 

This stand was taken by 
Lyman H. Davis Jr., purchasing 
agent, Electro Refractories & 
Abrasives Corp., Lackawanna, 
N. Y., in a talk before a meeting 
of the Buffalo-Niagara Salesman’s 
Club. 

“Reciprocity should not be 
practiced when other terms and 


The only 


measure ot 


eyelet 


price 


Installed ¢ 


and here’s JUST ONE 


of the ways UNITED 
helps you cut IC: 


REDUCED 


ACQUISITION COSTS! 


conditions are not equal, and the 
purchasing agent should discour- 
age the general practice of such 
reciprocity wherever possible,” 
said Davis. 

A past president of the Buffalo 
Purchasing Agents Assn., he told 
the group that the final decision 
on a policy of reciprocity is one 
for top management rather than 
for the purchasing or sales de- 
partments. 

Davis said management must 
evaluate the advantages and dis- 
advantages of such a policy. “In 
my Opinion, reciprocity is strictly 
a competitive device since it does 
not in any way increase the total 
demand for a product. In the 
worst possible situation, a pro- 


*IC installed Cost. 
initial cost of eyelets, but 
the total cost when the eye- 
lets have been installed in 
your product. 


ducer may obtain sales that he 
could not obtain on the basis of 
quality and prices,” he added 


Sylvania Ammonium Line 


Towanda, Pa. Sylvania 
Electric Products Co. has started 
commercial production of am 
monium paramolybdate and am- 
monium polymolybdate at its 
plant here. 

Both materials are used in 
chemical and metallurgical proc- 
esses, especially for purifying 
molybdenum. They also have 
electroplating applications. Syl- 
vania is a subsidiary of General 
Telephone & Electronics Corp. 


. not the 


You'll cut your eyelet acquisition costs when you rely 
on United, because United’s convenient local service, 


strategically located warehouses and prompt deliv- 
eries will eliminate delays and save you the time, 


trouble and expense of maintaining large inventories 
of eyelets and tools. You'll also realize additional sav- 
ings by speeding up and simplifying your ordering pro- 
cedures, even with automated equipment, because 
United’s system of Standardized Eyelets lets you 
meet practically all your eyeleting needs with just 65 
eyelet sizes and only 7 sets of tools. 


Machinery Corporation, 2250 
Connecticut. 


that show how United can help you cut Installed 
Costs through lower acquisition costs (and through 
lower tooling, set-up time and engineering costs), ask 
for your free copy of the new bulletin ‘Eyelets and 
Price Buying.’’ Simply phone the United office in your 
area or write direct to Fastener Division, United Shoe 


River Road, Shelton, 


s ~ United Eyelets © z 


UNITED SHOE MACHINERY CORPORATION Shelton, Connecticut 


Fastener Division 
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Professional 
Development Perspective 


CONSULTANT 
DR. CLYDE T. HARDWICK 


Professor of Economics, University of Detroit 


Discusses the Need for Faculty 
Internships in Purchasing 


rofessional development of purchasing personnel must include 

some working relationship between on the job P.A.’s in com- 
panies and university teachers. But the problem is how to estab- 
lish this relationship. 


The Professional Development Committee of NAPA has set 
out to do something about bringing together the P.A. in business 
and the faculty teacher. One of these is the recent launching 
of a faculty internship program in purchasing. 


Put simply, an internship program entails encouraging business 
concerns to open their doors to college teachers for on-the-job 
observation and discussion of current purchasing practices. Then 
the teacher will return to his campus ready to mesh theory and 
practice in his future lectures. 


This kind of refresher rekindles interest in purchasing on the 
part of the teacher. Also, his students benefit not only from a 
more stimulating lecture, but from exposure to the latest purchas- 
ing techniques. 


NAPA’s internship program is not the first such venture at 
placing teachers in a business organization for a month or six 
weeks. Some time ago, I had the opportunity to spend six weeks 


REPORTS ON RYCUT 


world’s fastest machining alloy steels in their carbon ranges 


CUTS PRODUCTION 
COST 50% 
for Flodar Corp. 


MACHINES 35% 
FASTER 


for American Bosch 


BOOSTS SPROCKET ~ 
PRODUCTION 
for McCulloch Corp. 


L 


This manufacturer of high 
pressure hydraulic tube and 
pipe fittings reports produc- 
tion cost savings of 50% after 
switching from 4150 to Rycut' 
50 and from 4140 to Rycut 40. 
In addition to higher produc- 
tion, Rycut machined to a 
better finish, held size per- 
fectly and eliminated scrap 
loss. (With 4140 and 4150 
scrap loss ran up to 30%.) And 
tool life, from 1 to 3 hours with 
the standard alloys, was 
boosted to 8 hours with Rycut. 


Rycut 40 was selected by 
American Bosch for this 
plunger drive gear for a diesel 
injection pump because it ma- 
chines 35% faster than 4140 — 
keeping machining costs at a 
minimum without sacrifice of 
mechanical properties. The 
company also found that 
Rycut 40 produced a better 
finish than 4140 and reduced 
down time by lengthening tool 
life. 


'These are the results obtained 
at McCulloch Corporation 
when they switched from non- 
leaded alloy to Rycut 20 for 
chain saw sprockets. Turning, 
forming, reaming and drilling 
operations: hourly production 
rate raised from 68 to 100 
pieces—tool life lengthened 
from 3% to 5 hours. Hobbing 
machine operations: hourly 
production raised from 43 to 
65 pieces—tool life lengthened 
from 3916 parts per tool to 
5874. 


a a 


Rycut is available in a wide range of analyses: Rycut 20 is a case carburizing, oil hardening 


steel, with balanced composition. 


Rycut 40 annealed attains greatly varied strength and 


toughness, depending on heat treatment, making it suitable for an unusually wide range of 
applications. Rycut 50 annealed may be preferred (to Rycut 40) for parts with large mass 
or applications requiring higher mechanical properties. Rycut Heat Treated, stress relieved, 
assures uniform properties and machinability—carbon content is matched to bar size. Call 
Ryerson for any alloy requirement—and get top technical help, too. 


RYERSON 


JOSEPH T. RYERSON & SON, INC., MEMBER OF THE g,; STEEL FAMILY 


METALOGICS } 


STEEL - ALUMINUM - PLASTICS - METALWORKING MACHINERY 
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as an intern in the purchasing de- 
partment of the Ford Motor Co. 
through a program sponsored by 
the Foundation for Economic 
Education. 


My experience at that time will 
give an idea of what benefits such 
a program can provide to P.A.’s 
and teachers. My _ internship 
provided free access to every 
major division of Ford purchas- 
ing such as central staff, steel, raw 
materials, tractor, international, 
and Ford of Canada. The pro- 
gram covered buyer practices, 
supervisory problems, central 
planning, and other facets of the 
company’s procurement activi- 
ties. 

This included conducting about 
100 interviews and sitting in on 
vendor negotiations, cost analysis 
conferences, and staff meetings. 
But the learning went both ways, 
because purchasing personnel 
asked many questions about 
literature in the purchasing field, 
content of purchasing courses, 
and the problems of training 
P.A.’s. 


Almost all of the active pur- 
chasing personnel were genuinely 
interested in purchasing books 
and what others were  say- 
ing about purchasing activities. 
Meanwhile, I had a chance to 
explain the need for upgrading 
purchasing to a_ professional 
stature. On the whole, the Ford 
purchasing department reacted 
favorably to the idea of faculty 
internship. 


Is internship worthwhile to the 
professor? Again, my own ex- 
perience at Ford provides a good 
answer. Although when I in- 
terned at Ford I had about 10 
years’ experience in buying and 
about the same length of time in 
teaching, the six weeks added new 
insight into central management 
of a multi-plant purchasing op- 
eration and valuable information 
on the decentralizing movement 
going on at the time. 


Emphasis on purchasing re- 
search as an aid to buyers im- 
pressed me as well. And the 
lively discussions with working 
purchasing agents gave them a 
better understanding of educa- 
tional aims and practices. Intern- 
ship was definitely a mutual bene- 
fit. 


A sucessful internship program 
requires three basic steps. First 
of all, the support of business 
concerns that will open their 
doors to teachers is necessary. In 
the case of the NAPA program, 
local Pro-D chairman will be 
seeking companies willing to 
sponsor purchasing interns. 

Second, qualified candidates 
must be found at colleges and 
universities. The NAPA national 
office will handle this aspect of 
the program. Finally, interested 
companies and qualified teachers 
must be matched to work out 
specific programs based on the 
needs of the intern and the capa- 
bilities of the cooperating com- 
pany. 


Once under way, the internship 
program will provide another 
positive opportunity to all P.A.’s 
interested in professional devel- 
opment. We on the university 
camous see its possibilities to 
assist in develoning teachers. 
And we hove industry will see 
the advantages too, so that sum- 
mer assignments for 1962 will be 
found. 
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Rochester, N.Y. — Effective 
speaking aids the P.A. both in 
home base company dealings and 
extra-curricular association ac- 
tivities. Prompted by the desire 


for a core of good speakers 
among associa- 

P D tion members, 
ro- the Rochester 
Section | Purchasing 
Agents Assn. 

came up with 

its own home-brewed public 


speaking course. 

A series of six 35-mm. sound 
slidefilms, a projector, and a 
leader’s manual form the basis 
of the group’s easy-to-set-up pro- 
gram in which students partici- 
pate actively by rating each 
other’s presentations. 

While the Rochester Assn. is 
busily blueprinting plans for a 
repeat performance of the course 
next spring, other associations 
might benefit by adapting the pro- 
gram to their own needs. 

The course was given during 
six luncheon sessions, each last- 
ing one hour and 15 minutes. At 
each meeting a filmstrip was 
shown and two members gave 
three minute talks. The others 
filled out a speech analysis chart 


Pro-D Pointer 

Working with representa- 
tives of all committees, the Pro- 
fessional Development Com- 
mittee of the Milwaukee Assn. 
of Purchasing Agents coordin- 
ates all programs to be pre- 
sented by the association. 

Pay Off: This year’s meet- 
ings run smoothly and coher- 
ently. All committees have a 
chance to voice their views and 


decide on the schedule. 


evaluting speakers on both sub- 
ject matter and platform perform- 
ance (see illustration). These rat- 
ing forms were turned over to the 
speakers for their review. 

Pre-talk instruction was based 
on a series of six filmstrips, each 
with its own record, purchased 
from the National Safety Council 
for about $135. The association 
bought a sound filmstrip and 
slide projector for about $150. 

E. Philip Kron, one of the 
public speaking course leaders, 
points out that while the film- 
strips carry the general title, 
“Speaking of Safety,” they con- 
tain all the principles involved 
in the preparation and presenta- 
tion of an interesting talk. The 
filmstrips are individually titled: 
Power of Speech; Butterflies in 
Your Stomach; The Key to Good 
Speaking; On Your Feet; Now 
You're Talking; and Ring the 
Bell. 

James W. Conklin, purchasing 
agent for Toledo Scale Co., di- 
rected the fundamentals of speak- 
ing course with Kron, assistant 
director of purchasing, Kodak 
Park Works, Eastman Kodak Co. 

The course was initiated in 
May to provide an available nu- 
cleus of P.A.’s for short talks at 
regular association meetings, as 
well as for talks on purchasing 
to local social and professional 
groups. It will be repeated in the 
spring with the broader scope of 
offering members another self- 
improvement tool. 

Although modifications in for- 
mat are being mapped out, the 
new course will generally follow 
the previous program outline. 
While last season registration 
was by invitation only, the next 
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Mutual Aid Course Builds P.A. Speaking Skills 


course will be filled on a first- 
come basis. 

“For the next course,” reports 
Kron, “we feel more time should 
be given for practice speaking, 
probably five minutes instead of 
three. We also propose to tape 
record the speeches so that the 
member can hear how he sounded 
to othe.” he added. “This will 
require that the number of ses- 
sions be increased from six to 
possibly eight or 10, if we still 
want to keep within the one hour 
and 15 minute time which ap- 
pears to be desirable.” 


Kron reported the 12 men who 
took the course are now in de- 
mand on the toastmaster circuit. 
Three members of the associa- 
tion, two of whom took the speak- 
ing course, participated in a panel 
discussion before the Industrial 
Section of the Rochester Ad Club 
earlier this month. The Dale 
Carnegie course, he told P/W, 
has contacted the Assn. request- 
ing speakers for its course in 
Rochester and the Chamber of 
Commerce has asked the P.A.’s 
to make a presentation on the 
NAPA Business Survey. 


iL 
| 


This illustration shows one of the gas rectifiers used 
in ACME's heat treating department to assure perfect 


atmospheric control. 


The gas rectifiers used in the process of heat treating 
all ACME chain parts assure perfect atmospheric control. 
This is one of the latest scientific methods used by ACME 
to give each chain component greater strength and life 
expectancy. All components in ACME chains, subjected \ 
to articulation, are made of Hardened Alloy Steel re- "4 
sulting in longer life. The side plates or links which act 
as connecting members for the articulating parts are 
processed under scientific heat treating processes and 
tempered to insure the greatest strength and ductility 


possible. 


Constant improvement in manufacturing methods and 
rigid quality control is your guarantee that ACME chains 
are built to give rugged dependable service at econom- 


ical costs. 


Call your local Industrial Distributor. He carries a full line 
of ACME Roller Chains and has the cooperation of our 
Engineering Department. 


RELIABLE CHAIN DRIVES FOR ALL INDUSTRIES 
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has measured your speech and its presentation. This analysis will be helpful to 


you in preparing for future speaking assignments. 
1. SUBJECT MATTER 


A. Introduction: lacked sparkle aroused interest 

B. Organization: poor planning no transition 

C. Main Points: confusing good development 

D. Illustrations: too few well chosen 

E. Conclusion: disappointing lacked punch 

Il. PLATFORM PERFORMANCE 

A. Poise-Posture: stiff at ease 

B. Mannerisms: annoying distracting 

C. Gestures: lacking weak 

D. Delivery: strained lukewarm 

E. Voice— 
1. Quality: fair good-average 
2. Volume: lacks force too loud 


ill. STRONG POINTS 
IV. SUGGESTIONS FOR IMPROVEMENT: 


caught attention 
logical sequence 
very effective 
valuable as aids 
stimulating 


real audience contact 
unnoticeable 
meaningful 
convincing and netural 


excellent 
easily heard 


t XY 


RATING FORM: Rochester P. A. Assn. public speaking course members 
use chart such as this to rate each other's presentations objectively. 


a Heat Treating 
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Write Dept. 36-] 
for new illustrated 
106 page catalog 
with engineering 


Holyoke 


Massachusetts 


Through Scientific 


Section. 
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New Plants, Expansions 


Marbon Chemical 


Chicago — Marbon Chemical 
Div. of Borg-Warner Corp. will 
build a plant at Baytown, Tex., 
to produce styrene monomer. 
Che plant will supply raw mater- 
for Cycolac plastics for 
Marbon plants in Parkersburg, 
W. Va., and Gary, Ind. Con- 
struction is expected to begin be- 
fore the end of 1961, with com- 
pletion scheduled for early 1963. 


sal 
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Hooker Chemicals 


Vancouver, B.C. Hooker 
Chemicals, Ltd., will spend $1- 
million to expand its chloride and 
caustic soda facilities here. Con- 
struction is scheduled to start 
within a few months. 


Linde 


New York — Union Carbide 
Corp.’s Linde Co. is enlarging its 
Tonawanda, N.Y., laboratories 
for the second time in three 
months. The new expansion will 
be a $215,000, two-floor addi- 
tion to provide laboratories and 
offices for additional personnel. 


Kaynar 


Los Angeles—Kaynar Mfg. 
Co., will construct a 105,000-sq. 
ft. plant in nearby Fullerton. Con- 
struction is expected to start the 
end of this year, with completion 
scheduled for June, 1962. Kaynar 
manufactures lightweight metal 
fasteners. 


Diamond Alkali 


Cleveland — Diamond Alkali 
Co. and Wilmington Chemical 
Terminal, Inc., have completed 
negotiations with the North Caro- 
lina State Ports Authority for the 
installation of a $500,000 bulk 
caustic soda terminal at the North 
Carolina State Docks near Wil- 
mington, N. C. Construction is 
expected to be completed by 
April. 1962. 


Jones & Laughlin 


Detroit—Jones & Laughlin 
Stainless & Strip Div. is installing 
equipment for rolling extra-wide 
stainless steel coils and sheets at 
its Louisville, Ohio, plant. The 
new line, for processing material 
up to 51-in. wide, is expected to 
Start Operations in seven months. 


U. S. Rubber 


Atlanta, Ga.—U.S. Rubber 
Co. is constructing a $1-million 
distribution center in Express- 
ways Industrial Park near here. 
The center will triple the com- 
panys Atlanta warehouse and 
office facilities, which it will re- 
place. Completion is scheduled 
for next March. 


Amerace 

New York—Amerace Corp 
has begun commercial produc- 
tion of sodium silicate in a new, 
fully-automated chemical plant at 
Butler, N. J. The plant was built 
and will be operated by Allegheny 
Industrial Chemical Co., a di- 
vision of Amerace. 


Owens Corning 
Aiken, Ga, — Owens-Corning 
Fiberglas Corp. is adding a new 
wing with 100 glass melting units 
to its plant here. The addition 
will double the original number 
of melting units at the facility. 
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Continental 
Winfield, Ala. — Continental 
Conveyor & Equipment Co. will 
add 15,000 sq. ft. of manufac- 
turing space and 3,000 sq. ft. of 
office area to its plant here. 


Freeport Sulphur 
New York—Freeport Sulphur 
Co. will construct a second pro- 
duction platform at its Grand 
Isle, La., offshore sulfur mine. 
The extension will make it pos- 
sible to drill an additional 108 


DIRECT 
LINE 
SERVICE 


weils. Construction is scheduled 
for next summer and operations 
are expected to begin in 1963 


H. K. Porter 
Riverside, N. J.—H. K. Porter 


Co. Inc. said the hose wire pro- 
duction capacity of its Prentiss 
Wire Mills plant in Holyoke, 
Mass., has been “substantially in- 
creased” by installation of new 
equipment. 
Porter's Riverside- Alloy 
Div. 


Metal 
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The plant is part of 
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NEW STEEL WAREHOUSE: Stainless steel bars are stacked 21-tiers 
high at Armco Steel Corp.'s new warehouse (left) in Baltimore. Orders 
are received by teletype (right) and given to crane operator for filling. 


BRIDGEPORT |! 
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Continental Can Preparing to Start 
New Automated Plastic Bottle Line 


New York—Continental Can 
Co. will make an automated 
plastic bottle line that turns out 
125 units/min. The company 
expects the high speed to effect 
long-range economies. 

The blow-molding system han- 
dles any polyolefin resin but is 
expected to be used primarily 
for polyethylene bottles. It pro- 

i duces a variety of shapes rang- 
ing from 12 oz. to 32 oz. and 
initial production will be quart- 
size bottles. 


To meet the high production 
speeds Continental also has de- 
veloped a unit to trim bottle 
necks, a finishing machine to 
ream the bottle and place a pour- 
ing lip on the neck edges, and a 
flame curing unit to treat the 
surface for subsequent decorating. 
In the works and expected to 
be operative in the first quarter 
of next year is a label imprinter 
for four-color work and flame 
curing of both sides of irregular 
shaped containers. 


Snow-Plow Attachment | Latest Electrostatic Devices Featured 
At Visual Communications Exposition 


Available for I-H Scout 


Chicago — A straight-blade 
snow-plow attachment now avail- 
able for the International Har- 
vester Co.’s Scout can clear a 
65- to 70-in. path with its 6/2-ft. 
over-all length. 

Controls for the hydraulic lift 
mechanism, which can be either 
fan-belt driven or electrically 
operated by the vehicle’s battery, 
are mounted on the dash within 
easy reach of the driver. Adjust- 
ments of the blade permit angling 
the snow to right or left or allow 
pushing it straight ahead accord- 
ing to needs. 


Los Angeles—New machines 
for making low-cost offset plates 
and handling microfilm docu- 
ments got most of the attention 
at the Fifth Annual International 
Visual Communications exhibit 
here. 

Displays covered the visual re- 
production gamut from blueprint 
folding machines to a beam com- 
pass which dispenses tape for 
making circles and arcs without 
ink. Electrostatic copying sys- 
tems came in for much discussion 


How to get a full measure of value in BRASS BUYING 


Ce ee 


Brass can be easily and economically machined, fabri- 
cated, fastened and finished. Get the most from these 
brass values through the unmatched technical compe- 
(once available with Bridgeport’s “Direct Line” sales 
policy. Through it, our salesmen or deskmen refer 
knottier problems directly to our sales and technical 
ATO or to our mills—and authoritative an- 
swers are in your hands in short order. To get this 
total help in alloy selection, delivery and use, call 
Bridgeport Brass Company, Bridgeport 2, Connecticut 


...Offices in principal cities. 


THINGS TO KNOW IN BRASS VALUES 


New Electrical Alloys in Brass and Copper 


e Replacement of Phosphor 
Bronze with Bridgeport’s lower- 
price Contact Bronze Alloy #92 
offers considerable savings in 
electrical equipment where 
excellent spring properties and 
fatigue resistance are essential.* 


@ To improve the machinability 
of electrical copper (to an 80% 
rating) use Bridgeport's Alloy 
#120—a sulfur-copper alloy 
with a 93% to a 97% IACS con- 
ductivity. Particularly suited for 
screw-machine operation. 

Alloy #120 can also be hot or 
cold forged, headed, sheared, 
punched or coined—offering new 
opportunities for savings.” 


*Send for literature. 


BRASS COMPANY 


Brass has always been a modern metal! 
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and the Society of Reproduction 
Engineers devoted its lead-off 
technical session to a study of the 
printing systems. 

Among the electrostatic de- 
vices exhibited was a prototype of 


a new combination microfilm 
reader-viewer-plate maker by 
Keuffel & Esser Co. The unit 


takes up only 18 cu. ft. and has 
a standard 18 x 24-in. viewing 
screen. It can handle 105 mm. 
negatives, 35 mm. aperture cards 
or roll film. If the user wants to 
make a copy of a negative after 
viewing it on the screen, he can 
choose either a translucent mas- 
ter for diazo reproduction of a 
paper office plate. K & E expects 
to have the machine in produc- 
tion by October, 1962. 


Statimatic Unit 


Plastic Coating Corp.’s new 
Statimatic unit electrostatically 
makes masters or plates in a sin- 
gle automatic operation in 45 
seconds at a cost of 24¢ to 45¢ 
each. 

Similar speeds for paper offset 
plates are possible with the Elec- 
tricon electrostatic Camera-proc- 
essor recently introduced by Rob- 
ertson Photo-Mechanix, _ Inc. 
Three models are available rang- 
ing in price from $6,500 to $11,- 
000 with delivery quoted at 30 
to 60 days. The machines are 
also available on lease for $285 
to $650 a month. 


Dexigraph 1814 


Among other devices attract- 
ing large crowds at the exhibit 
was the Dexigraph 1814 positive 
camera-processor. Made _ by 
Transcopy, Inc., an  Anken 
Chemical & Film Corp. subsidi- 
ary, the machine was used to 
demonstrate the parent firms 
new Ankopositive projection pa- 
per and film which does away 
with negatives in the making of 
copies with flow, projection and 
process cameras. 

Transcopy expects to sell the 
1814 for about $4,000 with first 
units expected in 60 to 90 days. 
Both the projection paper and 
film are already available. A 
100-sheet package of 8'2x11-in. 
paper (100 or 65 gram) sells for 
$8.95, while vellum is tagged at 
$12.75. Film price is $20.15 for 
a 50-sheet pack and it is also 
available in rolls up to 42-in. 

Photostat Corp. introduced its 
18-24 reader-printer designed as 
a microfilm aid to get fast, high- 
contrast black and white copies 
from aperture cards or jacketed 
film at the touch of a button. It 
automatically trims prints in 
lengths from 8 to 24-in. 


ATF Programing Unit 


American Type 
showed off its new automated 
programing unit for the com- 
pany’s Chief 15 AP offset du- 
plicator. The attachment permits 
the duplicator to automatically 
make a pre-determined number 
of copies in the selected program 
sequence best suited to the user’s 
requirements. The automated 
unit, which sells for $1,050, can 
be field installed on offset ma- 
chines similar to the ATF pro- 
graming unit. 

The American Institute for 
Design and Drafting and the 
American Records Management 
Assn. joined the SPE in sponsor- 
ing this year’s exhibit. 


Founders 
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Purchasing Week Guide to Steel Distributors 


In these days of low inventories and incipient worries tributor’s name, it denotes that the information was taken 
over 1962, the basic steel distributor is adding to his from American Machinist/Metalworking Manufacturing 
stature among P.A.’s as never before. 1961 file, and that the distributor has not seen fit to change it. 

,; ,; 2) A double asterisk (**) indicates a potential sup- 

So PURCHASING WEEK brings you on this and the 


: ; ier from whom no exact product data was received. 
succeeding six pages the most complete list of service centers plier fro P 


: . : i ll major product categories 
available anywhere. It was compiled by merging a roster 3) The tabulation covers a pe , 
originated SS daaanen Machinist/ Metalworking Manufac- Pon sheet, ed gps apse | oo addi- 
turing (McGraw-Hill) and the membership list of the Steel NOR SNE OS Tie ee ee 
Service Center Institute. Any name that appeared on either 4) Key Canadian distributors are included. 
of these lists is noted below. Note that only basic steel distribution is involved here. 


Next week PURCHASING WEEK will present a similarly 


In using this compilation, bear this in mind: complete list of distributors handling stainless steel, alum- 


1) Whenever an asterisk (*) appears alongside a dis- inum, copper, and brass. 
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Forle M Jorgensen Co xX X X X |X XXX XK IX XX XX x XX 
ALABAMA Kilsby-Tubesupply i 
BIRMINGHAM lecy Manufacturing Co xX X x XX XXX x » x 
leah Ludium Stee! Cor x x Laircbe Steel Co x Xx XXX 
Allegheny tudlv P Mces-Hensen Steel Corp sean i 2 x x x 
Atlantic Steel Co, Warehouse Div |X X X X X |X XX XX |X x Facific Metals Co, Ltd x Xx x 
** Gibson Steel Co Percival Steel & Supply Co xX X kK naz xm x X x 
Hinkle Supply Co, Inc ee x x Reynolds Aluminum Supply of Calif x x 
Ingalls lron Works Co 2S Ff x x x R-J-M Co x x Xx x x X x X 
Jones & Armstrong Stee! Co XX XK |X XX x Relicnce Stee! & Aluminum Co x XxX XX |X X x x 
O'Neal Steel Inc XXXX i se x XXX Republic Supply Co of Calif x x x x 
Reynolds Aluminum Supply Co x x x x Jeseph T Ryerson & Son, Inc XXXXXIXXXXXIXKKXKXIXKMKK [XXX 
JM Tull Metal & Supply Co, Inc |X X X X x xX XX [xX x x x Sandvik Steel Inc x x X x 
Tubulor Service Corp x xX Satten Tubes tne x X 
US yo he gad XXX X x X X X x x Triangle Steel & Supply Co LxuxX X2RK IR X 
Tubesales x xX x 
Mobile Steel Co, Ine XXXX [XXXX |XX x X X ]US Steel Supply XXXxXXIxXxxXxX [x x x 
Service Steel Div, Van Pelt Corp X X 
ARIZONA Ziegler Steel Service Corp KXXXX KKK XIXKXKX XK X 
__ PHOENIX NORTH HOLLYWOOD 
Comstock Steel of Phoenix, Inc XXXXKiIXKXX xX X X x Ziegler Steel Service Corp xxxxxixxxX x |\xxxxx x2 
Ducommun Metals & Supply Co XXXXXIX KK X x xX XX x x X OAKLAND 
Heflin Steel Supply Co X XX X XXX |x x x Boker & Hamilton xx xX X x xx 
Earle M Jorgensen Co XXXXX IX KX K KIX X XXX x X X] Beatie Steel & Supply Co, Inc x XXX x x |x x 
Pacific Metals Co, Ltd x xX x Bergren Steel Co x X Xx ER-aUX 
TUCSON Geo R Borrmann Stee! Co “2 2S RE 2 y 2 x X 
Comstock Stee! of Tucson, Inc xX XX X x xX xX x x x Coulter Steel & Forge Co x xX x x x x 
Earle M Jorgensen Co SPRReeS MRA ARAIR SS & x xX xX 
a Firth Sterling Inc x XX 
Jamison Steel Corp XXX x 
Arkansas Foundry Co XXXXXIXXXXX IX x x 
Ziegler Steel Service Corp Sere eS OF Meat ee © ® : XK XX 
CALIFORNIA OXNARD 
BAKERSFIELD **Hopper Machine Works, Inc 
**Hopper Machine Works, Ine POMONA 
Tey-Holbrook Inc x x Triangle Steel & Supply Co XX XX Xx XXX IX X 
BERKELEY SACRAMENTO 
A mM Castle & Co SESS a@°t aS & . x x xxx x x Colifornia Steel Warehouse, Inc |X X X X X X X x x [ 
Ducemmun Metals & Supply Co Pees FS x x x x xX Cemsteck Steel of Sccremento, Inc |X X X X X |X KX X XK xX X 
BURBANK Palm Ircn & Bridge Works xX x xX X x 
Berrmonn Stee! Co x xxx x x X x x Pitrsburgh-Des Moines SteelCo |X X X X XxXXX |X x x 
EL MONTE Reynolds Aluminum Supply of Calif xX x 
Jamison Steel Corp x xX x a Inc x x y 
EMERYVILLE 
Tay-Holbrook, | X 
Coine Stee! Co XXXxXX|xXx xX |eR 2 x Xx "a . 
EUREKA Triangle Stee! & Supply Co x xX xX X XX XX |XX 
Tay-Holbreok Inc X x SAN CARLOS 
FRESNO Tay-Holbrook, Inc x x 
Drake Stee! Supply RERRAAZIR ARR AIF SAN DIEGO 
**Hepper Machine Works, Inc Boker Tube Co x X 
Fittsburgh-Des Moines Steel.Co |X X X X XX XX |x x x Drake Stee! Supply xxxxxiIxxxxxIx 
Reynolds Aluminum Supply of Calif x »* Ducommun Metals & Supply Co RRERARAAA SATS x xX x xX x X X 
Toy-Helbreck Inc x x xX x Pacific Metals Co, Ltd. x x 
GILROY Reynolds Aluminum Supply of Cclif xX x 
Choppell Steel Co xX X x X X x Southern Equipment & Supply Co |X X X XX |XXXXXIX XK xX ux 
LONG BEACH SAN FRANCISCO 
ow Wholesale Hordware |X X X xX X|xX x x xX x Allegheny Ludlum Steel Corp x x 
° 2 
Boker & Hamilton XXX X x XxX xX |X 
LOS ANGELES Baker Tube Co xX X 
Allegheny Ludlum Stee! Corp x XK A M Castle & Co XXXXX|XXKX |XX x X X x x 
Allen Fry Steei Co 7 Crucible Steel Co of America xX xXXX Xx 
Boker Tube Co xx Foucar, Ray & Simon, Inc xX X xX |X X X x xX X 
Caine Steel Co AXRKLKIS 2 2s x = @ Gilmore Stee! Corp “eee a oe & : ERXKRIESS x 
California Hardware Co XxXXX a2 x |x x x X x Jamison Steel Corp xxx x 
A M Castle & Co XXXXXIX XXX x xX x xX x x Northern California Hardware &| X X X X XXXXXIXXKXXKX XXX x 
Columbia Tcol Steel Co x Steel Co 
Coulter Steel & Forge Co x x x xX x Pacific Metals Co, Ltd x x x 
Crucible Steel Co of America ax Xx XXX x Reynolds Aluminum Supply of Calif x x 
Carwin & Milner Inc £2 ee ® : 
Joseph T 4 ee Xx XXX 
poe SS crf s maa eee rere i 
Ducemmun Metals & Supply Co |X XXX XIXXXXX|X XX x xX X * x x SAN JOSE” 
Fegersta Steelf Pacific Inc x Xx XXX x Toy-Holbrook, Inc x Xx x x 
Howard Supply Co x XxX x ZRARIX : 
Jamison Steel Corp XXX x : SAN LEANDRO 
Jcnes & Loughlin Steel Corp, x xX aa Kilsby-Tubesupply ; xX 
Stainless & Strip Div Republic Supply Co of Calif x  *. x 
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Shepes, extruded, HSS & Teol 


Bar & rod, cold finished 
Shapes, roll formed 


Bar & rod, hot finished 
Sheet, cold finished 


Sheet, hot finished 
Coil & strip, cold finished 


Coll & strip, hot finished 


Plate 
Pipe & tube, seamless 


Wire 


Pipe & tube, welded 
Shapes, semifinished 
Shepes, extruded 
Ground fiat stock 


Drill rod 


Die 
Die, composite 


HSS & Tool 


Structural 


Bor & rod, cold finished 
Bar & rod, hot finished 


Sheet, cold finished 
Sheet, hot finished 


Coil & strip, cold finished 


Tay-Holbrook, Inc 
SANTA ANA 
Triangle Steel & Supply Co 
SANTA CLARA 
Pittsburgh-Des Moines Steel Co 
Westates Steel Corp 
SANTA FE SPRINGS 
Jessop Steel of Calif 
SANTA MARIE 
**Hopper Machine Works Inc 
SOUTH GATE 
*Shultz Steel Co 
STOCKTON 
Guntert Sales Div, Inc 
Hickinbotham Bros, Lid 
Pittsburgh-Des Moines Steel Co 
Tay-Holbrook, Inc 
TAFT 
**Hopper Machine Works, Ine 


COLORADO 
DENVER 
*Burkhardt Steel Co 
**C A Crosta, Inc 
Crucible Steel Co of America 
Empire Steel Corp 
M L Foss, Inc 
*Hendrie & Bolthoff Co 
Earle M Jorgensen Co 
Marsh Steel & Aluminum Co 
Metal Goods Corp 
Midwest Steel & Iron Works Co 
Mine & Smelter Supply Co 
Silver Steel Co 
Steel Inc 
Tubular Service Corp 
GRAND JUNCTION 
The Biggs Kurtz Co 
PUEBLO 
Midwest Steel & Iron Works Co 


CONNECTICUT 
BRIDGEPORT 

The Chapin & Bangs Co 

Hunter & Havens, Inc 

H K Porter Co Inc, Vulcan-Kidd 

Steel Div 

HARTFORD 

American Steel & Aluminum Corp 

LL Ensworth & Son, Inc 

Peter A Frasse & Co, Inc 

Latrobe Steel Co 

C S Mersick-Hartford Inc 
MIDDLETOWN 

Concord Steel Corp 
MILFORD 

Bridgeport Steel Co 

Edgcomb Steel of New England Inc 
NEW HAVEN 

Crucible Steel Co of America 
NORTH HAVEN 

CS Mersick & Co 
PLAINVILLE 

Darwin & Milner, Inc 
WALLINGFORD 

Joseph T Ryerson & Son, Inc 
WATERBURY 

Hawkridge Bros Co 
WEST HARTFORD 

Charles C Lewis Co 


DELAWARE 
WILMINGTON 
L Norris Hall, Inc 


DISTRICT OF COLUMBIA 
WASHINGTON 
JB Kendall Co 


FLORIDA 
FT LAUDERDALE 
Caulley Steel & Supply Co 
Firth Sterling Inc 
HIALEAH 
Fullerton Metals Co 
JACKSONVILLE 
Cameron & Barkley Co 
**Florida Steel Corp, 
Jacksonville Div 
O'Neal Steel, Inc 
Reynolds /liminum Supply Co 
JM Tull Metal & Supply Co, Inc 
MIAMI 
Caulley Steel & Supply Co 
Crucible Steel Co of America 
Firth Sterling Inc 
Latrobe Steel Co 
Reynolds Aluminum Supply Co 
JM Tull Metc!l & Supply Co, Inc 
ORLANCO 
Cameron & Barkley Co 
Coull2y Steel & Supply Co 
Firth Sterling Inc 
TAMPA 
Camron & Barkley Co 
Crucible Steel Co of America 
Fullerton Metals Co 
Industrial Supply Corp 
JM Tull Metal & Supply Co, Inc 
Reynolds Aluminum Supply Co 


GEORGIA 
ATLANTA 

Atlantic Steel Co, Warchouse Div 

Caine Steel Co 
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December 18, 1961 


Conklin Tin Plate and Metal Co 
Crucible Steel Co of America 
Fulten Supply Co 

Georgia Steel Supply Co 
Hubbell Metals Ir.c 

A Milne & Co, Inc 

O'Neal Steel !nc 

Reynolds Aluminum Supply Co 
JM Tull Metcl & Supply Co, Ine 


LA GRANGE 
**industrial Suppliers, Inc 
ROME 
**Battey Machinery Co, Inc 
SAVANNAH 


Port City Steel Co, Inc 
Reynolds Aluminum Supply Co 


HAWAII 
HANAPEPE 
** American Factors, Ltd 
HILO 
**American Factors, Ltd 
HONOLULU 
** American Factors, Ltd 
Honolulu Iron Works 
Earle M Jergensen Co 
lacy Mcnufeccturing Co 
Ziegler Steel Service Corp 


IDAHO 
BOISE 

Bersicck Steel Corp 

Idoho Facific Stee) Warckeuse Cd 
IDAHO FALLS 

Structural Steel & Forge Co 
POCATELLO 

Bannock Steel Co 

Paul Roberts Steel & Industria 

Supplies 

TWIN FALLS 

Structural Steel & Farge Co 
WALLACE 

Coeur D’Alenes Co 


ILLINOIS 
BROADVIEW 


Jessop Steel Co, Steel Warehouse 


Div 
Production Steel Co of Illinois 
CHICAGO 
Allegheny Ludlum Steel Corp 
Alloy Steels, Inc 
Caine Steel Co 
Central Steel & Wire Co 
Chicago Steel Service Co 
Columbia Tool Steel Co 
Corey Steel Co 
Crucible Steel Co of America 
Darwin & Milner Inc 
Fullerton Steel and Wire Co 
General Steel Warehouse Co, Inc 
Hy-Alloy Steels Co 
Jessop Steel Co, Steel Warehouse 
Div 
Jones & Laughlin, Steel Warehouse 
Div 
Kasle Steel & Aluminum 
lofoyette Steel & Aluminum Corp 
Lapham-Hickey Steel Corp 
Latrobe Steel Co 
Mapes & Sprowl Steel Corp 
Peninsular Steel Co 
H K Porter Co Inc, Vulcan-Kidd 
Steel Div 
Reliance Steel Div, Detroit Steel 
Joseph T Ryerson & Son Inc 
Service Steel Div, Van Pelt Corp 
Standard Steel & Wire Corp 
Steel Sales Corp 
Charles G Stevens Co 
Sun Steel Co 
Super Steels, Inc 
Tech Steel & Alloy Corp 
U S Steel Supply 
Wallace Tube Co 
Ward Steel Co 
Wheelock, Lovejoy & Co, Inc 
EVANSTON 
Korhumel Steel & Aluminum Co 
FRANKLIN PARK 
A M Castle & Co 
Precision Steel Warehouse, Inc 
C A Roberts Co 
Benjamin Wolft & Co 
MELROSE PARK 
Corpenter Steel Co 
Firth Sterling, Inc 
A Milne & Co, Inc 
Peterson Steels Inc 
MOLINE 
U S Steel Supply 
PEORIA 
Hogerty Bras Co 
ROCKFORD 
A M Castle & Co 
Crucible Steel Co of America 
SCHILLER PARK 
The Steel Supply Co 
SKOKIE 
Sandvik Steel Inc 


INDIANA 
ELKHART 
Elkhart Bridge & Iron Co 
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Coil & strip, hot finished 


Plote 
Pipe & tube, seamless 


Wire 


Pipe & tube, welded 


Structural 
Shopes, semifnished 


Shapes, extruded 
Shapes, extruded, HSS & Too! 


Shapes, roll formed 
Ground fiat stock 
Drill rod 

Die, composite 


Die 
Zinc cooted 


HSS & Tool 
Cled 


Spring 
Ternplote 
Tinplote 
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Dietrich Brothers, Inc x x |e xX K X 
EVANSVILLE x xx x x xX Xx xxxXxX John J Greer Co, Inc se es & | x x x : 
Orr Iron Co, Inc 1. Hill Chase Steel Co of Maryland |X X XXX IXXXXX KX 
FORT WAYNE x x Maryland Steel Products Co x x xX X x x 
American Steel Supply Corp eo & FS toiees Shatinientiie, i Ge. ton x x xX X X x xX x 
Art lron & Wire Works, Inc naan xX X a aamk T Potte Co ° xxxx x XK xxxxX 
INDIANAPOUS x x Seaboard Steel & Iron Corp XXX X x x x Xx 
Allegheny Ludium Steel Corp Steel Specialties inc x x x x x 
Crucible Stee! Co of America x xX RA2RK IX U $ Stee! Supply x X X X xxx kK x x 
Darwin & Milner Inc XRKXK Wm G Wetherall, Inc XX X X x X 4 x x X 
Hubbell Metcls, Inc XXX XxX X|XX x SALISBURY 
indianapolis Machinery Co, Inc xX XXX x Xx x Sedtern Shore Stool Co xx xXX x X " x x x x 
indianapolis Stee! Warehouse, Inc} X X X X x x a x] XXX 
Jones & Laughlin Steel Warehouse] X X X X X| X X X X XIX x xX A MASSACHUSETTS 
Div * x AUBURN 
Latrobe Steel Co x [2% Brown-Wales Co xX XX x x xX x Xx x XxX 
Peninsular Steel Co x XXX Pratt & Inman, Inc x X x x nae 
H K Porter Co Inc, Vulcan-Kidd XIX XX BOSTON 
‘ —- ‘ — Concord Stee! Corp XXXX XIX XX x x 
A Roberts Co Crucible Steel Co of Amerika xX X 2 es © x 
Joseph T Ryerson & Son, Inc BREE RRERRRARIRRRARER RSS xXxXXX epatiiies Bres Co xxxx x x xX xixxxxx{x x 
Steel Sales Corp XXX XX x Xx x “ Herrick Co x x X x x xX xX 
SOUTH BEND Houghton-Richards, Inc x 2 @ 
Fabricated Stee! Products of Xx XXX xX X X x P F McDonald Co, Inc xxxxxlxx x x xxXxx x 
Indiana, Inc A Milne & Co, Inc se 
Kasle Steel & Aluminum KANNAN KX A x xy RR x & Joseph T Ryerson & Son, Inc XXXXXIXXHXKXIXKKXXKIXKKXX |XXXX 
U S Steel Supply xX XXX XXX xX x 
IOWA Ward Steel Co x 
COUNCIL BLUFFS CAMBRIDGE 
Midway Steel Corp | 2 x xX X X x x x Achorn Steel Co x xxixxxxX 
DAVENPORT Austin-Hastings Co, Inc x xX x X x XXX 
Midwest Metals Corp 2 © © | x | x Scoun-Weles Co xxxXX x x X x X x x 
DES MOINES HK Porter Co Inc, Vulean-Kidd xX X 
Des Moines Stee! Co XxxXxxXx [xxx XIX ho alta Malate oll indie 
SIOUX CITY Stahleker Stee! Co x xX x x x 
Missouri Vailey Steel Co XXX X XXX |X x Ward SteelCo xX X x xX X x xX 
The Sioux City Iron Co xX X xX x x x **Wetherell Bros Co 
Wheelock, Lovejoy & Co, Inc x x x 
KANSAS EVERETT 
Hutchinson Foundry & SteelCo |XX xX XxX x xX1Xx x a 
EAEAS CTV The Congdon & CarpenterCo |X X X X x x |x x x 
**Kansas City Structural Steel Co HOLYOKE 
TREECE New England Steel 
Consolidated Supply Co xX XX x x xX x/x x x X X “own Supply Corp |X X X X x x |x x 
WICHITA Wt Steel x 
Geo C Christopher & Son, Inc xX X X XXX XXIX ee ~— on x r . 
Industrial Metals, Inc x Th d & t x 
industrial Stee! & Supply Co, Inc | X x xX x X X “ pcr sora ae er Co XXXX x ot be x 
Earle M Jorgensen Co XXXXX|X XK XK XK XIX es ®@ | x xX x Alleah Ludium Stee! Cor x x 
Marsh Steel & Alurninum Co XX XX X Bae is x xX x ee a a 
Wetkins. Iec ce 2 8. x xX x x x x Charles Cc Lewis Co x xX } ee x x xX » 4 x x x x 
Crucible Steel Co of America x xX XXXX x 
KENTUCKY WORCESTER 
ASHLAND Austin-Hastings Co, Inc fe FS 
Mansbath Steel Co x s xxx [x x Geo F Blake Inc xX XXX x x| x X| XXX x Xx 
LOUISVILLE Merrill & Usher Co 2 oe ® | ee xX x x x x 
** American Builders Supply Co 
Hubbell Metals, Inc x X X MICHIGAN 
Jones & Laughlin Steel Warehouse| X X X X X |X X x x a, PAY CITY 
Div The Jennison Hardware Co Xx XXX oe ae ec XX X x 
Neill La Viell2 Supply Co xX XX X xx xx x XX DETROIT » 
Reynolds Aluminum Supply Co x xX xX Allegheny Ludium Steel Corp x 
*Steel Suppliers, Inc Alloy Steels Inc  # x x 2. 2 ¢ 
Todd-Donizan Co RERERRIA9URE xX |X x x Central Steel & Wire Co 2 2 & | ZARRRIN 2 ee xx xX 
Williams and Co, Ine x X Columbia Too! Steel Co x 
Crucible Steel Co of America xX X xxXxx x 
LOUISIANA Darwin & Milner Inc XXXXX 
BATON ROUGE Huron Steel Co, Inc xX X xX Xx 
Marsh Stee! & Aluminum Co fs. © @ a © x xX X A Jessop Steel Co xX X 
**Standard Supply & Hardware Jones & Laughlin Steel Warehouse| X X X X X| X X x x 
HARVEY Div 
**Standard Supply & Hardware Kasle Steel & Aluminum ‘Pees ee: x x x xX xX x Xx 
HOUMA Latrobe Steel Co xX X XXX 
*"Standard Supply & Hardware R C Mahon Co XXX XX xX X x x 
LAKE CHARLES Peerless Steel Co x XxX x 2 ef 8 | 
“Standard Supply & Hardware |X X X X oe eo 2 eB: x x Pestuster tect Co x X x xxXX 
a LEEVILLE H K Porter Co Inc, Vulean-Kidd X| XXX 
Standard Supply & Hardware Steel Div 
mae Production Stee! Products, Inc XXXXxXIXxXXX [x x x x x 
Standard Supply & Hardware é ; ; 
NEW ORLEANS Reliance Steel Div, Detroit Steel XX XIX X x 
Cohn Bros & Redmond, Inc xX x C A Roberts Co . X X 
Jones & Laughlin Steel Warehouse |X X X X x X x a Joseph T Ryerson & Son inc XXXKXKXIXKXKXHEKIX KKK KIX KKK xX xXx 
Div Sandvik Steel Inc x xX X x 
Metal Goods Corp xX X x x xX Steel Scles Corp XXXXX p= x x 
Moore Stee! Inc gn 8 zane x A Service Steel Div, Van Pelt Corp xX X 
Orleans Materials & Equipment}X X xX au 2 x — Supply Co, Tubular Sales x X 
Co, Inc wv . 
*Standard Supply & Hardware |X X X X x X X X X |X x xX Wheelock, Lovejoy & Co, Inc X x x 
"Stee! Service, Inc XXXxX |XxXXxXxX 1x x __. FUNT 
Woodward, Wight, & Co, Ltd Se eetteeeee Pt eee at. x Firth Sterling Inc x xX xX 
SHREVEPORT Hall Steel Co Xx XXX XI XX x| X xX XX A 
Mosher Steal Co XX XK X X X X x GRAND RAPIDS 
Peerless Supply Co, Inc x x x x xxx Ix x x x Xx x Crucible Steel Co of America » > § XxXXX x 
Superior Iron Works & Supply Co, |X X xX xxx x2 Firth Sterling Inc XXX 
at Good Steel Service Inc x x XXXXX 
Grand Rapids Steel & Supply Co] X X X X Xx -%X|X x x 
MAINE Kasle Steel & Aluminum RaESBREILER x x x x xX x x 
AUBURN Latrobe Steel Co x XXX X 
Brown-Wales Co of Maine X X X X 4 x X X x x Peninsular Steel Co X X x x XX 
BANGOR JACKSON 
N H Bragg & Sons XxX X x x x Alro Steel Corp x XX X x x x XX 
*The Haynes & Chalmers Co XxX xX a2 x x Smith-Winchester Co Xx XXX xX |X xX X 
PORTLAND __ KALAMAZOO 
E Corey & Co xX XXX XK |X X XX X IX X x XXX x Firth Sterling Inc x XX 
Kalamazoo Mill Supply Co XX X X xX x XXXX 
MARYLAND LANSING 
BALTIMORE Jacklin Stee! Supply Co es © RERRiX XX X x 
AM Castle & Co See ee: ow @ xX xX ee x x 
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Bar & rod, cold finished 
Bar & rod hot finished 


Sheet, cold finished 


Sheet. hot finished 
Coil & strip, cold finished 


Coil & strip, hot finished 


Plate 
Pipe & tube, seamless 


Pipe & tube, welded 
Wire 


Zinc cocted 


Shopes, extruded, HSS & Tool 
Clad 


Structural 

Shopes, semifinished 
Shepes, extruded 
Shapes, roll formed 
HSS & Tool 

Drill rod 

Die, composite 
Ternplate 

Tinplote 


Die 
Spring 


Coil & strip, cold finished 
Coll & strip, hot finished 


Ber & rod, cold finished 
Plate 


Bor & rod, hot finished 
Sheet, cold finished 


Sheet, hot finished 
Pipe & tube, seamless 


Wire 


Pipe & tube, welded 


H K Porter Co Inc, Vulcan-Kidd 
Steel Div 

Universal Stee! Co of Mich 
MARQUETTE 

Lake Shere Inc, Lake Shore Stee! 
RIVER ROUGE 

Solar Steel Corp 

Whitehead & Kales Co 
SAGINAW 

Firth Sterling Co 
WARREN 

Betmur Steel Corp 


MINNESOTA 
DULUTH 
**Zalk-Josephs Co 
MINNEAPOLIS 
Crucible Stee! Co of America 
Firth Sterling Inc 
Fullerton Metals Co 
J Gruman Steel Co 
Steel Soles Corp 
Vincent Brass & Aluminum Co 
Willioms Hardware Co 
ST PAUL 
Caine Steel Co 
*Paper Calmenson & Co 
U S Steel Supply 
Villaume Steel Co 
MISSISSIPPI 
JACKSON 
O'Neal Steel Inc 


MISSOURI 

KANSAS CITY 
**Anchor Steel Warehouse, Inc 
**Atkinson Steel & Metal Co 
The Faeth Co 
Hubbell Metals Inc 
Industrial Metals Inc 
Marsh Steel & Aluminum Co 
Metal Goods Corp 
*Richards & Conover Steel Div, 


Richards & Conover Hardware 


Steel Mfg & Warehouse Co 
Tubular Service Corp 
NORTH KANSAS CITY 
A M Castle & Co 
*Builders Steel Co 
C A Roberts Co 
ST LOUIS 


Allegheny Ludium Stee! Corp 
Peck & Corbitt Co 

Caine Steel Co 

Columbia Tool Steel Co 
Crucible Steel Co of America 
**Donovan Iron & Supply Co 
Ford Steel Co 

Hubbell Metals Inc 

Industrial Metals Inc 
Lophom-Hickey Steel Corp 
Metal Goods Corp 

C A Roberts Co 

Jcseph T Ryerson & Son, Inc 
Sligo Inc 

Steel Sales Corp 

U S Steel Supply 


NEBRASKA 

COLUMBUS 
Gate City Steel 

LINCOLN 
Lincoln Steel Corp 

OMAHA 
Drake-Williams Steel Inc 
Gate City Steel Inc, Omaha 
Marsh Steel & Aluminum Co 
**Omaha Steel Works 
*Paxton & Vierling Steel Co 


NEVADA 
LAS VEGAS 
Triangle Steel & Supply Co 


NEW HAMPSHIRE 
NASHUA 


Edgcomb Steel of New England Inc 


NEW JERSEY 
CAMDEN 

Abarry Steel Co of Camden 
CARLSTADT 

Julius Blum & Co, Inc 
CLIFTON 

Denman & Davis 
ELIZABETH 

Fort Duquesne Steel Co 

A B Murray Co Inc 

Wayne Steel Co, Inc 
ENGLEWOOD 

Fisher Bros Steel Corp 

Tubesales 
FAIR LAWN 

Sandvik Steel Inc 
HILLSIDE 

Edgcomb Steel and Aluminum 

Corp 

Wheelock, Lovejoy & Co, Inc 
HOBOKEN 

William M Rebuth Co, Inc 
JERSEY CITY 

Bright Steel Corp 
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Purchasing Week 


KENILW ORTH 

Jenes & Laughlin Stee! Corp, 

Stainless & Strip Div 

A Milne & Co, Inc 

LINDEN 

Bowsteel Distributors Corp 

Robert Campbell Co, Inc 

Miller Stee! & Aluminum Div 
LYNDHURST 

Benedict-Miller, Inc 

Peter A Frasse & Co, Inc 

A R Purdy Co, Inc 

NEW ARK 

Allegheny Ludium Stee! Corp 

Faitoute lron & Stee! Co, Inc 

Grammer, Dempsey & Hudson, Inc 

Latrobe Steel Co 

Patriarche & Bell Inc 

H K Porter, Vulcan-Kidd Steel Div 

Horace T. Potts Co 

U S Steel Supply 

NEW BRUNSWICK 

Morrison Steel Co 

NORTH BERGEN 

Astell-Tubular Service Inc 

PATERSON 

Passaic County Stee! Service 

H K Porter Vulcan-Kidd Steel Div 

PENNSAUKEN 

Concord Steel Corp 

PERTH AMBOY 

Abarry Steel Co 

ROSELLE 

Berry Steel Corp 


SOUTH PLAINFIELD 


David Smith Stee! Co, Inc 
TRENTON 

Barbour Bros Steel Co, Inc 
UNION 


Mapes & Sprow! Steel Co 
Peterson Steels Inc 

Solar Steel Corp 

WEST CALDWELL 
Crucible Steel Co of America 
Fagersta Steels, Inc 


NEW MEXICO 
ALBUQUERQUE 

Marsh Steel & Aluminum Co 
Rio Grande Steel Products Co, Inc 
Silver Steel Co 
FARMINGTON 
Rio Grande Steel Products Co, Inc 


NEW YORK 

ALBANY 

Albany Steel & Iron Supply Co, Inc 

The Woodward Co 

BRONX 

Atlas Steel Supply Corp 

BROOKLYN 

Abee!l Steel Co 

Bushwick Iron & Steel Co, Inc 

General Tin Plate Co 

Glendale Steel Corp 

Hamsley, Inc 

Kasper & Koetzle, Inc 

Rushmore Steel Corp 

Schwarz & Cohn Inc 

Standerd Tube Sales Corp 

Barnet Weinstein & Sons, Inc 
BUFFALO 

Beals McCarthy & Rogers Inc 

Brace-Mueller-Huntley Inc 

Crucible Steel Co of America 

Enos & Sanderson Co 

**Ernst Steel Corp, 

Ernst Iron Works Div 

** August Feine & Sons Co 

Peter A Frasse & Co, Inc 

Latrobe Steel Co 

H K Porter Vulcan-Kidd Steel Div 

Production Steel Products, Inc 

Jcseph T Ryerson & Sons. Inc 

Seneca Steel Service 

Service Steel Div, Van Pelt Corp 

Stanley Steel Service Corp 

Wheelock, Lovejoy & Co, Inc 

GLENS FALLS 

JE Sawyer & Co, Inc 

LONG ISLAND CITY 

Ackerlind Steel Co, Inc 

Egleston Bros & Co Inc 

Hunterspoint Steel Co 

K & S Metal Supply, Inc 

Leifer Bros, Steel Co, Inc 

Mentauk Iron & Steel Corp 

Thypin Steel Co, Inc 
MIDDLETOWN 

Mid-Hudson Steel Corp 
MONROE 

*Columbia Steel & Brass Corp 
NEW YORK 

Colonial Steel Corp 

Concord Steel Corp 

rucible Steel Co of America 


agersta Steels Inc 
A Feld Co 
Peter A Frasse & Co, Inc 
nes & Laughlin Steel Whse Div 
m H Leonori & Co, Inc 
orace T Potts Co 
seph T Ryerson & Son, Inc 
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Uddehoim Co of America, Inc x “SS 4 Viking Steel Co XXXXXI XX x| x xXx x 
Wheelock, Lovejoy & Co, Inc x x x 
NIAGARA FALLS Williams & Co, Inc x xX 
Debbie Feundry & Machine Co xX X x eS xX COLUMBUS 
ROCHESTER Brown Steel Co 2s & ' x X x x x 
Brace-Mueller-Huntley, Inc - “eee. x uo xix x x x Darwin & Milner, Inc XKXXXKX 
Burke Stee! Co, Inc x xX x x x X x xX X ** Michigan Steel Supply Co 
Follansbee Metals Corp of New}]X X X X X] X X aE x x x xX X xxx Williams & Co, Inc x xX 
York DAYTON 
F L Heughes & Co, Inc x x x X x Allegheny Ludlum Steel Corp x x 
SYRACUSE Alloy Steels, Inc x X X x XXX XK 
Br ace-Mueller-Huntley, Inc X Bissett Steel of Dayton x x x x x 
Crucible Steel Co of America X X X XX X x Burger lron Co x 7 x x 
Empire Structural Steel Fabrica- x Xx X X xX X Industrial Steel Service . Rea 3 xX X Rigs 
tors, Inc Latrobe Steel Co 7 XXX X 
Peter A Frasse & Co, Inc a xX X X X x X Miami-Dickerson Steel Co xxxX y Ex x x eee. x 
Smith & Caffrey Steel Co, Inc x 6 ¥xXaX x A Milne & Co, Inc XxX xX 
TONAWANDA Peninsular Steel Co x X x XX X 
Peninsular Stee! Co xX X xX XX X *Ward Steel Service Co x x xX x 
GALION 
NORTH CAROLINA A M Castle & Co XXXXXIXX XK xX x x Ras x x 
ASHEVILLE HAMILTON 
Dave Steel Co, Inc xz 2 X X X Southwestern Ohio Steel, Inc HER RES SE x Xx 
CHARLOTTE MASSILLON 
Crucible Steel Co of America x X XxXXKX x **The Hardware & Supply Co 
Dillon Supply Co xXXX XXXXKIXXxX x x TOLEDO 
Edgcemb Steel Co XXXXXEX KKK KEK KKK KIX KKK XIX KK XK XG Art tron & Wire Works, Inc xu xX x x 2S 
Joseph T Ryerson & Son, Inc XXKKMKEX KKK KEK KKK KIX KKK XXXX Baron Steel Co ue x x Rix 
Steel Service of Carolina, Inc XXX X x x x x Crucible Steel Co of America xX X 2 © & : X 
Vance Iron and Steel Co x Darwin & Milner Inc RRREX 
*Warehouse Stee! Div, Southern |X X x EARS x | o Latrobe Stee! Co x xxx xX 
Engineering Co Peninsular Stee! Co x x XX 
DURHAM Williams and Co, Inc 
Dillon Supply Co xX X X X XXXXIXXX x WARREN 
GOLDSBORO Eclipse Steel Corp xX X x xX X 
Ditlon Supply Co x xX XX XXXXIXKK XK x Trumbull Supply & Mfg Co x xX xX X X X x xX x xX 
GREENSBORO YOUNGSTOWN 
Carolina Steel Corp XXXXXIX XX x x Hynes Steel Products Co X XIX X x 
Edgcomb Steel Co XKXXXXEX KKK KIX KKK KIX KKM KTR X XK XK G atrobe Steel Co x ex ER 
Ward Steel Co x x xX XxX 
RALEIGH OKLAHOMA 
Dillon Supply Co xX XX XXXXIXKK XK x OKLAHOMA CITY 
Peden Steel Co x Xx x Xx x Capitol Steel & Iron Co xu x ux X |X X 
Reynolds Aluminum Supply Co x x x x McCormick Steel Co SR2RRRER EE x x 
ROCKY MOUNT Robberson Steel Co xX XX XXX XIX x 
Dillon Supply Co xX XXX XXKXIXXK x x C A Russell, Inc x X x 
WINSTON SALEM Steel Supply Co xX X X x X x x 
Carolina Stee! Corp XX XX XIX XX x x W & W Steel Co x XX X XXXX|]X xK xX 
Salem Steel Co XXXXXIXXX x x PICHER 
Consolidated Supply Co X XX X XXX XIX x XX X 
OHIO TULSA 
AKRON Crucible Steel Co of America x X XXX X Xx 
Burger Iron Co x xX x x x Flint Steel Corp 2 ex x xx Miu x 
Good Supply & Equipment Co x x Industrial Metals, Inc x 
**The Hardware & Supply Co Earle M Jorgensen Co eee il a & & es i & : of f x za 
industrial Steel & Tube Corp x Y¥ Marsh Steel & Aluminum Co nanan XXX x x xX x 
William M Orr Co, Inc 2 Metal Goods Corp xX XX xX X 
Peninsular Steel Co x xX x ee Patterson Steel Co Eee ai! & ® x x 
**The Portage Iron & Wire Co CA Roberts Co x xX 
CANTON Schill Steel Co X XX X XX X x xX xX x 
Strong, Carlisle & Hammond Div, X X x 
White Sewing Machine Corp OREGON 
CINCINNATI EUGENE 
Central Steel & Wire Co 2 2 & | XXX XIX X xX X az x Farwest Steel Service Center eee s: & & ® | z 2% x 
The Cincinnati Steel Products Co |X X K X x xX X x Moore Steel Service X X X X 2 Se @ x x 
Columbia Tool Steel Co x MEDFORD 
Crucible Steel Co of America 3s xxKXX x Moore Steel Service XX X X i fs & x x 
Ford Steel Co XXXX PORTLAND 
Jones & Laughlin Steel Whse Div |X X X X X 1X KX XX x x ** Alaska Stee! Co 
E K Morris & Co, Inc x x x XxX XIX xX XX x American Steel Warehouse £222 ERAS ux x x x 
**Morrison-Drabner Steel Co Calbag Steel Warehouse Co naa RPRRAR 
Joseph T Ryerson & Son, Inc RHE RECR RASA SERRE R ESTA RED £2 @ Crucible Steel Co of America x x xX XXX X 
Service Steel Div, Van Pelt Corp xX Gilmore Stee! Corp Steet Cee: “xu RIN RS x 
Union Iron & Steel Co X X x x x Pacific Machinery & Too! Steel Co] X X x X XX X X x 
Wheelock, Lovejoy & Co, Inc x Xx x Pocific Steel Warehouse Co MMRXKX eee x x 
Williams and Co, Inc x Xx Portland Wire & Steel Warehouse |X X X X X xX XxX XIX Xx x 
CLEVELAND Steel Products Co of Oregon, Inc |X X X X ax x Xx 
Alleaheny Ludium Stee! Corp x % U S Steel Supply x xX XX x X X x x x 
Asco Steel Co xX XX x XX x xX x Woodbury and Co RXR X RBRER MR ERX x x 
The Betz-Pierce Co Xx XXX X X x x 1 ROSEBURG 
Bissett Steel Co na x x Moore Steel Service XXX X £3.22 x x 
Carpenter Steel Co x x XxX SALEM 
AM Castle & Co XxXXXXIX XXX x x XxX X x x Stevens Steel & Equipment Co x X x xX xX x 
Columbia Tool Steel Co x 
Crucible Steel Co of America x X XxXXX x PENNSYLVANIA 
Darwin & Milner, Inc XKXKXKX oe ALTOONA 
The Decker-Reichert Steel Co x x Altoona Pipe & Steel Supply Co, xX x eee 2 eS x 
Hommond Tube Co x Xx Inc 
Jones & Loughlin Steel Whse Div |X X X X X|X XXX x x xX x BRISTOL 
Kasle Steel & Aluminum XXXXKXKIXX x x x x x x i: Sete Go, te x Xx 
Latrobe Steel Co x XXX CARNEGIE 
A Milne & Co, Inc xx A Milne & Co, Inc sn 8 
Osco Steel Co x XXX XxX x “ CATASAUQUA 
The Paterson-leitch Co xX xX [XX x} x Luria Steel Supply Co, Inc Xx XXX x X x xX x Ix x xX xX X x 
Peninsular Steel Co X X x xXx ERIE 
we Seteate Seo! ete Co ‘ : . - .* » Crucible Steel Co of America x X XX XX X 
epublic Structural lron Works urtze & Crawfor in x x ¥ 2 x xX 
loseph T Ryerson & Son, Inc XXXKKPX KKK KEK KKK KX KKK LX KKK a be tied le Co x X XXX 
S AE Steels, Inc x Xx x Erie Concrete & Steel Supply Co |X X =X x X Xx X 
Sandvik Steel Inc x x x The Warren Co XX X X xX X X X x X 
Solar Steel Corp xX X x Xx HARRISBURG 
Strong, Carlisle & Hammond Div, x x x Penr-Harris Steel Co x XXX XIX x x x X X xx XX 
White Sewing Machine Corp . LANCASTER 
Super Steels, Inc x <3 x 
The Universal Stee! Co exXxXXIX x ™ x x i x wegen Steel Whse Div = & i x 
U S Steel Supply xxXXX x xXxxX 
Vanadium-Alloys Stee! Co x x x xxxx |x North Penn Steel Co, Inc xx x x xx 
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LATROBE BEAUMONT 
Latrobe Steel Co Xx Xx x Sempsen Iron & Supply Co x X 
McKEESPORT BROWNSVILLE 


A B Murray Co, Inc 
McKEES ROCKS 

Boiler Tube Co of America 
PHILADELPHIA 

Acorn Iron & Supply Co 

Athos Steel Service 

Atlantic Steel Products Co 

Crucible Steel Co of America 

Darwin & Milner Inc 

Edgcomb Steel Co 

Peter A Frasse & Co, Inc 

R B Fritch & Co 

L Norris Hall, Inc 

Hill-Chase & Co, Inc 

Latrobe Steel Co 

Mecnnion Steel Co 

A Milne & Co, Inc 

Morris, Wheeler & Co, Inc 

H K Porter Vulcan-Kidd Steel Div 

Potts-Farrington Co 

Horace T Potts Co 

Joseph T Ryerson & Sons, Inc 

Steel Distributors, Inc 

U S Steel Supply 
PITTSBURGH 

J B Booth & Co 


Crucible Steel Co of America 
Darwin & Milner Inc 
Fort Duquesne Steel Co 
Jones & Laughlin Steel Whse Div 
Levinson Steel Co 
Lockhart Iron & Steel Co 
William M. Orr Co, Inc 
H K Porter Vulcan-Kidd Steel Div 
Jeseph T Ryerson & Sen, Inc 
U S Stee! Supply 
Edgar T Ward's Sons Co Div, 
Columbia Steel & Shafting Co 

Williams & Co, Inc 

SPRINGDALE 
Tubular Service Corp 

YORK 
Edgcomb Steel Co 
Horace T Potts Co 


RHODE ISLAND 
CUMBERLAND 

“Steel Sales & Service, Inc 
PROVIDENCE 

Ackerlind Steel Co, Inc 

The Congdon & Carpenter Co 

Crucible Steel Co of America 


"Nightingale, Baker & Salisbury, 


Inc 
SLATERSVILLE 
Edgcomb Steel of New England 
Inc 


SOUTH CAROLINA 
CHARLESTON 

Cameron & Barkley Co 
COLUMBIA 

Columbia Supply Co 
CONWAY 

Columbia Supply Co 
GREENVILLE 

Atlantic Steel Co, Warehouse Div 

Carolina Steel Corp 

JM Tull Metal & Supply Co, Inc 
MYERS 

**Southeastern Steel Co 
ORANGEBURG 

Columbia Supply Co 


SOUTH DAKOTA 
RAPID CITY 

Dakota Steel & Supply Co 
SIOUX FALLS 

Egger Steel Co 


TENNESSEE 
CHATTANOOGA 
O'Neal Steel Inc 
Siskin Steel & Supply Co, Inc 
Vance Iron & Steel Co 
KNOXVILLE 
Steel Supply Co 
MEMPHIS 
Hubbell Metals, Inc 
Jones & Laughlin Steel Whse Div 
Lewis Supply Co, Inc 
Metal Goods Corp 
Pidgeon-Thomas Iron Co 
Reynolds Aluminum Supply Co 
*Rieckman Crosby Hays Co 
U S Steel Supply 
NASHVILLE 
Buford Bros, Inc 


Jones & Laughlin Steel Warehouse 


Div 
Mid-States Steel, Inc 
Reynolds Aluminum Supply Co 


TEXAS 
ABILENE 

Central Texas Iron Works 
AMARILLO 

Amarillo Iron Works Co 
AUSTIN 


San Antonio Machine & Supply Co 


Tips lron & Steel Co 
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Alamo Iron Works 
CORPUS CHRISTI 
Alcmo lron Works 
Compbell Steel Co 
McCormick Steel Co 
San Antonio Machine & Supply Co 
DALLAS 
Priggs Wecver Machinery Co 
Crucible Steel Co of America 
Forle M Jercensen Co 
McCormick Steel Co 
Meta! Gceods Corp 
Moncrief-Leroir Mfg Co 
Mosher Steel Co 
New Process Steel & Supply Co 
C A Russell, Inc 
Joseph T Ryerson & Son, Inc 
Schill Steel Co 
U S Steel Supply 


EL PASO 
**Darbyshire Steel Co, Inc 
Mine & Smelter Supply Co 
Ramsey Steel Co, Inc 
FORT WORTH 
New Process Steel & Supply Co 
GALVESTON 
Black Hardware Co 
HARLINGEN 
Moncrief-Lenoir Mfg Co 
San Antonio Machine & Supply Co 
HOUSTON 
Alamo Iron Works 
Crucible Steel Co of America 
Eorle M lorgensen Co 
Markle Steel Co 
McCormick Steel Co 
Metal Geeds Corp 
Midwest Steel Corp 
Mencrief-Lenoir Mfg Co 
Mosher Steel Co 
National Steel Products Co 


Peden Iron & Steel Co 
CA Russell, Inc 
Joseph T Ryerson & Sen, Inc 
Schill Steel Co 
Southwestern Steel Products Co 
**Stendard Supply & Hardware 
U S Stee! Supply 
LUBBOCK 
Gereral Steel Warehouse, Inc 
McCormick Steel Co 
Mencrief-Lenoir Mfg Co 
Mosher Steel Co 
MIDLAND 
Central Texas Iron Works 
ODESSA 
**Darbyshire Steel Co, Inc 
Schill Steel Co 
SAN ANGELO 
Alomo Iren Werks 
SAN ANTONIO 
Alcrmo !ren Werks 
Comptell Steel Co 
Mercrief-lercir Mig Co 
Fcsey Steel Products Co 
Son Antcrio Machines & Supply C 
Steel Products Co 
TEMPLE 
Mercrief-Leroir Mfg Co 
TYLER 
Mosher Steel Co 
WACO 
Central Texas Iron Werks 


° 


UTAH 
HURRICANE 
Scholzen Products Co, Inc 
OGDEN 
Ogden Iron Works Co 
SALT LAKE CITY 
Allen Steel Co 
Coulter Steel & Forae Co 
Crucible Steel Co of America 
Industrial Steel Co 
Pacific Metals Co, Ltd 
Salt Lake Hardware Co 
Silver Steel Co 
Structural Steel & Forage Co 
Tubular Service Corp 
Western Steel Service Center 


VIRGINIA 
NORFOLK 

**Eagleston-Porke Inc 
RICHMOND 

Hill-Chase Steel Co 

Reynolds Aluminum Supply Co 
ROANOKE 

Steel Service Whse Inc 


WASHINGTON 
ABERDEEN 

Western Steel & Supply Inc 
BELLINGHAM 

Morse Hardware Co 
PASCO 


Portiand Wire & Steel Warehouse X 


Seattle Hardwcre Co, 
Steel Service Div 


Purchasing Week 
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Don’t Tie Up Money 
in Inventory 


of wear-resistant alloys for production and maintenance 


Your AMPCO distributor carries 
ready-to-deliver stocks of 


AMPCO® 18 Centrifugally Cast 
Stock Bars * AMPCO . 
DiBronze® « AMPCO 18 
and 21 Extruded 
Rectangles * AMPCO 8 
Sheet and Plate 

« AMPCO 18 

Solid Rods 

* Ampcoloy 

666 Extruded 
Manganese 

Bronze 


Your Ampco stocking distributor : 
carries a full range of sizes for immediate de- 


livery. So you can hold your in-plant inventories of copper- 
alloy products to a minimum, without getting Into a “jam. 

You reduce scrap and labor costs, also — because your nearby 
Ampco distributor cuts rod, sheet, and plate to the exact 


lengths you need. 


He’s no farther away than your telephone. 


CALL YOUR AMPCO DISTRIBUTOR 


AMPCO METAL, INC. 


Dept. 424-L Milwaukee 1, Wisconsin 


NOW 


© 


West Coast Div.: Huntington Park, Calif. * Southwest Div.: Garland (Dallas County), Tex. 
D-91A 


First P.A. Contingent Up for Calif. Certification 


Los Angeles — Close to 100 
P.A.’s have completed the work 
necessary to qualify for profes- 
sional certification in  govern- 
mental purchasing in California. 

Final step in the new program, 
sponsored by the California 
State, County and Municipal 
Purchasing Agents Assn., was a 
series of interviews held by a 
panel of nationally known experts 
in San Francisco and Los An- 
geles. Each of 98 applicants 
spent from 15 to 20 minutes with 
the board. 

The board now is considering 
the results from the three phases 
of the certification program. 
These include professional back- 
ground and education; the appli- 
cant’s score on a written exami- 
nation, and the oral interview, 
which served to clarify any ob- 
scure points resulting from the 
first two steps. 

Edwin W. Hyka, P.A. for the 
City of Long Beach and president 
of the governmental purchasing 
group, emphasized that the pro- 
gram is a continuing project. At 
least one opportunity for certifica- 
tion will be given in 1962, he 
said. 

The interviewers included 
George W. Aljian, former NAPA 


Purchasing Week 


CERTIFICATION PANEL: Edwin W. 
State, County, and Municipal P.A.’s Assn., is interviewed by (I. to r.) 


Carl Wilensky, George W. Aljian, 


president and editor-in-chief of 
McGraw-Hill’s Purchasing Hand- 
book; L. E. Hobart, former 
P.A. of the State of California; 
E. H. Weaver, former vice 
president for purchasing and 
contracting of Union Oil Co. of 
California; Carl Wilensky, busi- 
ness manager of Moreland School 
District, San Jose, Calif., and 
former City of Richmond P.A.; 
David L. Wilt, former purchasing 
agent for UCLA, and Alvin J. 
Holm, former P.A. of the City 


of Los Angeles. All of panelists | 


Hyka, president of the California 


L. E. Hobart and E. H. Weaver. 
have been active in purchasing 
associations. Aljian and Weaver 
are Shipman medalists. 


Perkins Buys Gears 


West Springfield, Mass.—Per- 
kins Machine & Gear Co. has 
acquired the entire inventory of 
standard stock spiral bevel gears 
from Precision Gears & Products, 
Inc., Paterson, New Jersey, which 
has discontinued the manufacture 
and sale of these machine parts. 
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Product News in Brief 


Aluminum-Clad Duct 


Kansas City, Mo. — Gustin- 
Bacon Mfg. Co. is producing 


glass fiber duct encased in alu- 
minum sleeves (see picture) for 
heating or air conditioning sys- 
insulating 


Besides and 


tems. 


forming a vapor barrier, the 
duct walls muffle duct noise. 

Lightweight sections available 
in 4- through 36-in. diameters 
weigh only 2.2 Ib., for instance, 
for 6-ft. lengths of 4-in. duct. 
Pressure sensitive tape with alu- 
minum foil backing joins the sec- 
tions and special sheet metal ac- 
cessories are provided for straight 
line connections, elbows, reduc- 
ing connections, and supply run- 
outs. 


Rene 41 Wire Cloth 


Dixon, Ill. — Wire cloth is 
available from Reynolds Div. of 
National-Standard Co. woven of 
Rene 41, a nickel-base wire with 
high strength and oxidation re- 
sistance up to 1,800 F. 

The cloth is available in a wide 
range of mesh, wire sizes, and 
types of weave in widths from 24 
in. to 48 in. Other widths are 
available on special orders. In- 
tended applications include filters 
and similar uses for electronics, 
nuclear, spacecraft, missile, and 
rocket equipment. 


Improved Polypropylene 

Philadelphia — AviSun Corp. 
has announced an improved pipe- 
grade polypropylene resin that 
enables pipes to meet a broad 


range of conditions with little 
change in strength and impact 
properties. It is identified as 


AviSun Grade 1051. 
One of its most important ad- 


vances over standard polypro- 
pylene is its greatly improved 
stress-life at elevated tempera- 


tures, according to the company. 


Oil Cracking Method 


Chicago—Universal Oil Prod- 
ucts Co. and California Research 
Corp. have agreed to license re- 
finers to use an oil cracking 
method developed jointly by 
both. It is said to produce more 
oil per barrel than other methods. 

The process cracks oil in the 
presence of hydrogen and will 
be licensed under the trade name 
of “Isomax.” The companies 
have said that it enables refiners 
to adjust gasoline-oil and fuel-oil 
production ratios to match mar- 
ket demands. 


Remote Signal Unit 

Hartford, Conn.—Connecticut 
Light & Power Co. is using a new 
signaling device that permits in- 
spection of remote locations by 
telephone. The unit reports any 
situation that can be determined 
by an on/off contact or switch. 
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A remote sub-station equipped 
with a conventional telephone can 
be dialed from any standard tele- 
phone causing a special relay at 
the receiving end to activate the 
signaling device and connect the 
telephone handset to the line. If 
equipment is normal, a_ single- 
stroke bell sounds; if a unit 
out of order, a coded buzzer 
identifies the particular function 
involved. 

Units. pre-wired to terminal 
blocks for installation with four 
are intended for indus- 
trial uses including plant security 


IS 


screws, 


systems, monitoring of unat- 
tended pumping stations of oil 
and gas transmission lines, and 
unattended hydroelectric instal- 
lations. 


Monel Alloy 


Saginaw, Mich.—The United 
Siates Graphite Co. has an- 
nounced a Monel alloy, Gramix 
Grade 560, with high resistance 
to corrosion and staining. 


The company reports that 
powder-metallurgy parts of the 
material resist chemical attack 


by most corrosive media with 
the major exception of strong 
acids and. sulphurous gases. Ten- 
sile strengths of test bars aver- 
age 30,000 psi. at a density of 
7.2 grams/cu. cm. 

Components are about 67% 
nickel, 30% copper, and 3% 
manganese and silicon. Gramix 
Grade 560 resists temperatures 
of up to 1,000 F and rings of the 
material have been tested in hw- 
midity tests with no evidence of 
corrosion or staining. 


Bell Telephone Data Sets 


New York—The Bell Tele- 
phone System has developed two 


A WINTER STORAGE PROBLEM - In the Spring of 1960, the Coca-Cola Bottling Company of Chicago, Inc., 


new data sets for telephone-line 
transmission of business machine 
information at twice the speeds 
currently available. 

The Data-Phone 201A, now 
in production, is designed for 
service over the regular message 
telephone network at a fixed 
speed of 2,000 bits/sec., or 
2,500 words/ min. in eight-chan- 
nel code. It will be available be- 
fore the end of the year and can 
be used also on private line net- 
works or alternately with Data- 
Phone private line service. 

The 201B, now undergoing 
testing and expected to be avail- 
able early next year, operates on 
point-to-point private line facil- 
ities at 2,400 bits/sec. 


carried on a highly successful promotion of the now firmly established “king-size” bottle, to be purchased in eight bottle 
cartons. So great was the immediate acceptance of this campaign that volume return of the bottles to the four Chicago plants 


presented a definite winter storage problem. After carefully studying the situation, it was decided thai 


sho 
the 


most efficient 


solution would be to store the bottles and cases under specially constructed canvas covers. Over two hundred canvas covers 
were designed for this purpose, each one tailored with zippered corners, and each cover measuring 13x13x12 feet. Covers were 
made by M. Mauritson & Co. from Mount Vernon duck. 


This is another example of how fabrics made by Mount Vernon Mills, Inc. and the industries they serve, are serving America. 
Mount Vernon engineers and its laboratory facilities are available to help you in the development of any new fabric or in the 
application of those already available. 


UNIFORMITY 
Makes The 
Big Difference 


MOUNT VERNON MILLS, INC. PRODUCES A WIDE RANGE OF FABRIC 
osnaburgs and sateens @ Fabrics used by the canvas goods manufacturin 


Mount \/ernon Vins, inc. 


INDUSTRIAL TEXTILES 


A LEADER IN 


for the rubber industry e Laminating fabrics and special constructions 


laundry industry @ Special fabrics for the coating industry e Standar 
felts for paper making, aprons for harvesting machines e Mop yarns an 


and Navy e Specification fabrics for industry generally. 
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d constructions and specialties for the 
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1'N G AGENTS 


Main Office and Foreign Division: 40 Worth Street, New York, N.Y. 


Branch Offices: Chicago « Atlanta * Baltimore * Boston + Los Angeles 


S IN THESE CATEGORIES: Army duck, ounce duck, wide duck, drills, twills, 
g industry @ Hose duck, belt duck, chafer fabrics and other special fabrics 
for the plastics industry @ Ironing machine aprons and cover cloths for the 
shoe, rug and carpet industries @ Dryer 
d drapery fabrics @ Work clothing fabrics for industry e Fabrics for U.S. Army 


31 


w The average industrial concern spends 
56 cents of every sales dollar on the pur- 
chase of goods and services @ At the same 
time it makes 6 cents profit from every 
sales dollar @ If it can cut its purchasing 
costs by only 1 per cent its profits would 
go up 9% @ This new IBM booklet describes 
a data processing technique for cutting 


purchasing costs # Call your local IBM 


Representative for your copy 


Paa General [ntormatien Manuel 
Management Operating System— 
@ industrial Purchasing 
8) 


DATA PROCESSING 
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Product Briefs 


Gasket sheating in continuous 
roll form is available as a neo- 
prene rubber and asbestos or nit- 
rile rubber and asbestos combin- 
ation. Three grades ranging from 
firm to highly compressible are 
available in .01S5- and .031-in. 
thicknesses, 50 in. wide, and in 
lengths varying with the grade. 
The Charles Brunelle Co., 37 
Lewis St., Hartford 3, Conn. 


Pressure-seating gate valve 
line has been expanded to eight- 
een sizes graduated from 2 in. to 


of America, 31 North Ave., Gar- 
wood, N. J. 


Control valve of straight-flow 
design provides high abrasion re- 
sistance. Bodies, seats, and stem 
tips are made of a ferrous base 
combined with exotic alloys to 
give a hardness rating of 67-70 
Rockwell C throughout. Valves 
come in all standard sizes and 
pressure ratings. Flow Systems, 
Inc., 842 Production Pl., New- 
port Beach, Calif. 


Conveyor with jiggling action 


comes as package unit for instal- 
lation in manufacturer's metal 
yarts washer. It converts the unit 
from a batch washer to a continu- 
ous machine and permits inter- 
changing of the two systems after 


initial installation. Waukee En- 
gineering Co., Inc., 5150 N. 35th 
St.. Milwaukee 9, Wis. 


Power-driven straighteners are 
designed for removal of coil set 
prior to feeding into a punch 
press, shear, or other fabricating 
machine. Units accommodate 
widths up to 90 in. and thick- 


nesses to .210 in. in automatic or 
hand-fed operations. Frank W. 
Egan & Co., - Adamsville Rd., 
Somerville, N. J. 


Dry blend extrusion resin is 
formulated for use especially 
where fast flow qualities are re- 
quired. The material offers ex- 
cellent electrical properties and 
high plasticizer absorption. Great 
American Plastics Co., 85 Fac- 
tory St., Nashua, N. H. 


Fiberglass tubing handles cor- 
rosive fumes, liquids, and bulk 
materials under pressures up to 
15@ psi. in a temperature range 
of —65 F to +110 F. In non- 
pressure applications it with- 


Lengths 


+350 F. 
from 3 ft. to 7 ft. come in diame- 
ters from 6 in. to 28% in. Apex 


stands up to 


Fibre-Glass Products, Washing- 
ton & Elm Sts., Cleveland 13, 
Ohio. 


Staples for heavy-duty indus- 
trial use are made of a steel base 
heavily electroplated with copper 
for protection. They are rust- 
proof, corrosion-proof, and salt 
water-proof and wor’t stain ma- 
terials. The line includes a wide 
variety of crowns, points, and 
sizes for use with tackers and 
staplers of any type. Heller Rob- 
erts Instruments Corp., 6115 
Carnegie Ave., 
Ohio. 


Cleveland 3, 


42 in. a pressure range from vac- 
{ uum to 1,440 psi. Design changes 
include enclosed packing boxes 
that can be repacked with plastic 


material while valves are under 
pressure. ACF Industries, Inc., 
* -/ iy > ‘ g: ° ° 
' . K-M + P.O. Box 2117, We put a lot of work into it— 
ouston 1, Tex. You get a lot of work out of it 
Locknut made from _heat- 


treated alloy steel is available in 
sizes from #10 through 1% in. 
It resists temperature to 550 F, 
has a tensile strength in excess of | 
250,000 psi., and has a built-in 
flange that saves washer cost, 
speed assembly, and reduces in- 
dentation. Allen Mfg. Co. Lokon 
Locknut Div., Hartford, Conn. 


Self-drilling anchor for instal- 
lation in concrete and masonry 
with electric, air, or hand ham- 
mer comes in a wide range of 
sizes. Five types include a snap- 
off flush anchor for machine bolt 
installations, a rod hanger type, 
a tie-wire type for suspension in- 
stallations, and a stud bolt type 
for thread-out installation. Dia- 
mond Expansion Bolt Co., Inc., 
500-924 North Ave., Garwood, 
NJ. 


Nickel-chrome iron outwears 
and outlasts any cast abrasion- 
resistant material under almost 
all conditions of service except 
those including impact or ele- 
vated temperatures. American 
Manganese Steel Div., American 
Brake Shoe Co., Chicago Heights, 
Il. 


Instrument cases weighing 
40% less than aluminum are} 
made of durable ABS thermo- 
plastic with a surface that looks 
like leather, is scuff resistant, and 
cleans easily. Nine basic styles 
are available in a wide variety of | 
depths for which foam or formed 
plastic inserts can be designed. | 
Hollywood Plastics, Inc., 4560 
Worth St., Los Angeles 63, Calif. 


Laminate of = copper-clad|, 
epoxy-glass exhibits superior sta-| 
bility at high solder temperatures | 
(SOO F) and under heavy load-| 
ing of components. Designated 
Grade 11578 it replaces the man-| @ 
ufacturer’s Grade 11558. Gen-| 
eral Electric Co., Laminated 
Products Dept., Coshocton, Ohio. 


CT iO Sik st 9 Mlle 


Transformer oil has a mini- 
mum flashpoint of 295 F and is 
specially formulated to handle 
increased operating loads. The 
acid-treated, clay-filtered product 
has high dielectric strength, low 
power factor, and low resistivity. 
Gulf Oil Corp., 2900 Gulf Bldg., 
Houston, Tex. 


strong Roebling Royal Blue the toughest wire 
rope you can buy. Find out more from your wire 
rope distributor, or write for free booklet to 
Roebling’s Wire Rope Division, Trenton 2,N. J. 


ROEBLING Gy (85) 0 


John A. Roebling’s Sons Division 
The Colorado Fuel ond !ro 


Two important angles on wire rope savings: the 
quality and uniformity Roebling builds all the way 
through Royal Blue Wire Rope. They give you a 
big, extra margin of service through every kind of 
Asbestos fillers which do not _ j xtra 
cause polymer degradation are wear and tear —and combine to make e 
specifically intended for use in 
polyolefins. The materials are 
said to improve molded polyole- 
fin-base products. Asbestos Corp. 


n Corr. 
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Product Perspective 


EAT BELTS come in a great variety of styles, makes, models and price 
lg Each “belt assembly” consists of the belt itself (called webbing), 
buckles and hardware for attaching the belt to the car floor. The assembly 
can fail in any of a number of places, and tests have been devised to make 
sure the belts are safe for use. Both the government (GSA, J-B-185a) and 
the Society of Automotive Engineers have detailed specifications at hand 
which make a good guide for the company buying belts for its auto fleet. Re- 
cent tests have shown that each model should be evaluated individually, since 
styles made by the same company may vary. 


Safety experts have come up with some impressive statistics to encourage 
use of belts. Chances of being killed in an accident are five times greater 
if you are thrown from the vehicle, according to the National Safety Council. 
And the primary function of the belt is to keep you in the car. Dr. E. Vincent 
Askey, president of the American Medical Assn., recently said that the 
universal use of belts “could undoubtedly save at least 5,000 lives each year.” 

Firms queried as to why they don't use seat belts invariably give pre- 
dominance of local “low speed” driving as the reason. One company cites 
governors that restrict car speed to 60 mph as a reason for not needing belts. 
The National Safety Council disagrees sharply with this reasoning, claiming 
that “more than half of accidents involving death and injury involve speeds 
under 40 mph and three out of four traffic deaths occur within 25 miles of 
home.” 


Here are some points to keep in mind when choosing belts: 


@OVER-ALL STRENGTH: This is 
the single most important belt test. The 
entire assembly is attached to a tensile 
testing machine in a manner that simu- 
lates actual use. The GSA specs call for 
withstanding a 5,000 lb. load for three 
seconds; the SAE code requires 4,000 Ib. 
fotal slippage of the web through the 
buckle or hardware cannot exceed | in. 
Damage such as broken sewing thread 
without complete separation is permitted. 


e@WEBBING: Belt width is usually 
about 2 in., with a minimum of 1! !-in. 
specified by the government. Nylon or 
nylon-rayon combinations are the usual 
construction material. Allied Chemical 
Corp. supplies about 70% of its Capro- 
lan nylon to the belt industry. The web- 
bing must withstand a 4,000 Ib. test 
under government specs, 3,000 under 
SAE regulations. Webbing should be 
color fast and able to withstand friction and abuse of everyday wear. Since 
belts occasionally are caught in doors, are frequently twisted, and constantly 
rubbed against clothing, webbing should not “crock” (transfer color to 
clothing) and should resist fraying. 


SEAT BELTS are tested on machine 
that simulates stresses under use. 


e BUCKLES: Two types of buckles are used—cam-type and metal-to- 
metal. In the cam-type, one end of the belt is slipped under a metal cam that 
holds it in place. This is the type belt usually used in airliners. In metal-to- 
metal designs, each belt end has one portion of the buckle and the two are 
“clicked” together. All buckles should be capable of being opened with one 
hand. In addition, specs say the buckle should release when a force of under 
45 Ib. is applied, after decreasing testing load from maximum to 250 Ib. 
(SAE) or 100 (GSA). 


@ CERTIFICATION: California has developed a series of tests for belts 
that include a “dynamic” test designed to simulate actual use. Here is a list 
of the belts that have passed the California tests: 


All State (6431): American Belt Corp. (BK 550, GA 6500); American 
Safety Belt Co. (Deluxe, Super); ASA (Deluxe, Harper, Magnum); Auto- 
Cratz (BN 3-1501, 707, BN 3-6001); Beam (200, 100); Brown-Line (WB 
20009, WB 2015, WB 2020, WB 2021, WB 2022, WB 2023, WB 2024, WB 
2025); Carmac (CC-100, CC-200); Crash Guardian (A-76-1, B-26-1); Crown 
(SC-10); Detco (P11); FoMoCo (B7A-18621A, JL-56-A, JM-56-A, Kits— 
B6A-18620 AC, B6A-18621B, BCB-18621-1); Futureline (S-2); Greenfield 
(700); Guardsman (FDC-2500); Hastings Life Belt (261, 262), Hickok (SB 4, 
SB 5, SB 6. SB 7, SB 9, SB 11, A. S. 1960, R. T. 1960); Hinson (5036, 5037): 
Impact (7123, Imperial, Magnum); Imperial (M-2-M),; Irving (1D-51-198-1, 
ID-51-198-1 MB, IB-51-198-4, ID-51-198-5); JAI (S055); JC (41154); Jef- 
frey-Allan (J Al 4045C); Kwikset (2-100, 2-101); Lifeline (Standard, A-76-1): 
Mareco (15-1-DA, 15-1); Monarch (SM 20); Mopar (MS-3470); Novitas 
Retracto (6100); Pontonier (3122); Radiant Krash-Proof (R-100); Rayco 
(ID-51-198-6); Rupert (N 50, N 50 Jet, $3, 1959); Rusco (SB 1771); Safe- 
Hi (850, 850-C, 858-G); Samson; Sav-A-Life (C-1A, C-2, C-3); Security 
(3R5); Star-Lite (Hercules CS-5000, Hercules Life Gard, Premium Life-Gard, 
Hercules 5100); Stronghold (B-26-1); Tulareloft (A-76-1, B-26-1); Universal 
(MC-140). 
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Here’s your weekly guide to... 


P/W Goes to the Chemicals Show 


New York: Nov. 27-Dec. 1 


Transfer Unit 
Moves Pelletized Plastics 

Pneumatic Airveyor system for pelletized 
or granulated plastics picks up materials by 
vacuum and moves them along under pres- 
sure. Units are available with 2- to 6-in. 
dia. hoses and with internal combustion 
engine or electric motor. The portable pack- 
age offers a choice of construction mate- 
rials and design modifications. 

Price: from approx. $6,875. Delivery: 
approx. 6 to 8 wk. 

Fuller Co., Bridge St., Catasauqua, Pa. 
(PW, 12/18/61) SIC +3535 


Canned-Gear Pump 
Offers Gear Choice 

Canned gear pump has discharge pres- 
sures to 100 psi. and is self-priming. With 
¥s-in. post it pumps 2.9 gpm. against 0 psi. 
and |.1 gpm. against 100 psi. With %4-in. 
post it pumps 10.8 gpm. against 0 psi. and 
6.5 gpm. against 100 psi. Pumps and motor 
assemblies are available in 316. stainless 
steel and with gear materials including 
Feflon and phenolics. 

Price: $300 to $400. Delivery: 2 wk. 

The Corley Co., Inc., 685 Myrtle Ave., 
Boonton, N. J. (PW, 12/18/61) SIC +3561 


Separator 
Has 60-in. Diameter 
Separator for screening a variety of wet 
or dry chemicals and similar materials is a 
60-in. dia. unit available in one- and two- 
deck models of carbon steel or stainless steel 
construction. A wide range of stainless steel 
screen cloth sizes are available from 4 to 
325 mesh. 
Price: $3,125 to $5,275. Delivery: 3 wk. 
Southwestern Engineering Co., 4800 
Santa Fe Ave., Los Angeles 58, Calif. (PW, 
12/18/61) SIC +3569 


Centrifugal 
Is Compact Unit 

Compact centrifugal standing 37 in. high 
and using 23 sq. ft. of floor space is rated 
at 10,000 Ib. per hr. of crystalline product 
extruded from a slurry of 90% settled solids. 
With the I 1-in. dia. basket rotating at over 
16,000 rpm. it produces a 445° gravity 
separating force. 

Price: approx. $15,000 to $25,000. De- 
livery: immediate (on standard units). 

Baker Perkins, Inc., Saginaw, Mich. 
(PW, 12/18/61) SIC +3569 
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Price data that accompany each product description are list or 
approximated prices supplied by manufacturers. Unless otherwise 
noted, prices quoted are for the smallest quantity that can be ordered. 
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Stainless Steel Filter 
Comes in Two Sizes 


Stainless steel filter with liquid contact 
parts of all-rolled plate comes in two sizes 
to accommodate 12'4- and 21-in. diameter 
filter media. Construction material can be 
304 or 316 stainless and units are available 
also equipped with pump and motor. All 
filters are mounted on casters. 

Price: from $500. Delivery: immediate. 

Ertel Engineering Corp., Kingston, N. Y. 
(PW, 12/18/61) SIC +3559 


Agitator 
Is Triple-Duty Unit 
Equipment with three agitators eliminates 
dead spots in the batch and around the 
primary agitator shaft. Various types of 
agitators are available to meet specific re- 
quirements. Kettle capacities range from 
50 gal. to 500 gal. 
Price: approx. $2,265 (60-gal. unit). De- 
livery: 4 to 5 wk. 
Hamilton Kettles, 820 State Ave., Cin- 
cinnati 4, Ohio. (PW, 12/18/61) 
SIC +3559 


Recorder 


Plots Many Measurements 
Recorder has basic range of .67 mv. to 
100 mv. and zero suppression between —50 
mv. and +50 mv. which are continuously 
adjustable and set by the recorder’s dials 
without the need for an auxiliary potentiome- 
ter. It plots any quantity or transducer out- 
put that can be measured in terms of d.c. 
voltage. 
Price: $995. Delivery: 5 wk. 
Leeds & Northrup Co., 4934 Stenton 
Ave., Philadelphia 44, Pa. (PW, 12/18/61) 
SIC +3821 


Fuel-Water Separator 


Prevents Engine Failure 
Unit prevents engine failure by separating 
water from fuel while filtering down to 3 
microns. It has a capacity of up to 40 gph. 
and incorporates an automatic ejection sys- 
tem to dispose of separated water, permitting 
continuous operation. Flange dia. is 4 in. 
and unit length is 10% in. 
Price: $39.95. Delivery: immediate (after 
Jan. 15). 
Pall Corp., Glen Cove, N. Y. (PW, 12/ 
18/61) SIC +3564 


Rotary Tablet Press 
Turns Out 300/Min. 


Four-punch press produces up to 300 tab- 
lets per min. and can be equipped with die 
feeder to make them directly from powder in 
many applications. It produces tablets up 
to 2 in. in dia., has a maximum die fill of 
*%4 in., and exerts a maximum pressure of 
7,500 Ib. 

Price: $2,543 (with die feed). 
immediate (after Jan. 1). 

Arthur Colton Co., 3400 E. Lafayette, 
Detroit 7, Mich. (PW, 12/18/61) 

SIC +3559 


Delivery: 
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Current Research 
and Development 


yHOTOCOPY MACHINE that lets you make copies automatically with 

Thermofax systems paper is undergoing final shakedown trials at Minne- 

sota Mining & Mfg. Co. User will insert copy of original material on an “A” 

type paper, dial number of copies desired—and they will automatically be 

reproduced on “B” paper. Systems papers, which already are available, cut 

costs of making additional copies from S¢ to 14%2¢ apiece. The machine will 
be priced at about $500. 

7 ° © 


REINFORCED PLASTIC TANK CARS now under development could 
boost load capacities by as much as 10%. Union Carbide Plastics Research 
& Development is checking into the feasibility of railroad units using a fila- 
ment wound plastic body over a thin steel liner. Each car would weigh about 
6,500 Ib. less than the steel cars in use today. Reduction in weight would mean 
that the filament-wound versions could carry as many as 1,000 additional gal. of 
petrochemicals and similar materials. 


ADHESIVE STUDIES underway at Crown Zellerbach Corp. aim to expand 
the use of polyethylene-laminated materials in packaging applications such as 
grease-proof food trays. The company hopes to come up with an inexpensive 
product that will effectively “glue” polyethylene to paper in place of heat 
sealing under pressure. 

. io * 


SOLID-STATE ELECTRONICS and digital techniques are used in high 
accuracy meters that may be on the market within the next few months. 
Instruments under development at the Weston Instruments Div. of Daystrom, 
Inc., include a solid-state digital voltmeter designed for 0.01% accuracy and 
a high precision a.c. calibrator console that is operating with 0.005% accuracy. 


WRAPPING PAPER may soon move in on petrolatum’s market for protec- 
tive care of steel products going into storage. U.S. Army Ordnance research 
is testing paper impregnated with volatile rust inhibitors for such jobs as 10- 
year protection of gun and howitzer tubes. An Army report says that the 
paper gives the same corrosion resistance as petrolatum preventives in addi- 
tion to offering long-range economies since parts coming out of storage don’t 
have to be degreased. The researchers, who are working with steel. also 
expect to test other sintered and non-ferrous products. 


NON-WOVEN ULTRAFINE GLASS FIBER FILTER for corrosive serv- 
ice is undergoing final testing prior to taking its place as one of the newest 
materials for high temperature service. American Machine & Foundry Co.'s 
Amflex Products Dept. is putting the material through its paces to determine 
its performance as a “cleanup” filter for filtration in the +400 F range of 
polymers for synthetic fiber production. The non-woven fabric is impregnated 
with silicone resins. 

° 3 


MASONRY BLOCKS WITH A CERAMIC GLAZE are in the offing as 
extremely lightweight building materials that could cut installation costs. The 
use of puffed clay brings weight down to less than 25% that of conventional 
blocks. The Ceramic Laboratories of Alfred University have been experiment- 
ing with lead-bearing glazes which could go on each side of a block so that 
one-block walls would produce siding with finished exterior and interior walls. 


RESIN WITH HIGH-TEMPERATURE PROPERTIES is receiving prime 
attention in chemical research programs of the Advanced Products Dept. of 
General Dynamics. Experiments are testing its performance at temperatures 
up to 1,000 F in varnish-like coatings, fiber reinforced laminates, and in high- 
temperature molding. In blends with other resins, the company is producing 
structural adhesives, electrical insulations, and flexible and rigid foams. 


“Way out” industrial research projects will be in the hands of the Ameriean 
consumer before too long if scientists at Westinghouse are successful in product 
development. Here are some prime examples: ultrasonics is targeted for dish- 
washing-without-water applications; thermoelectricity is earmarked for a 
refrigerator that is actually a scattering of drawers around the kitchen; solid 
state switching will let the housewife dial the house over the phone and tell the 
oven to turn itself on or off. 
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Hydrogen Purifier 
Meets Laboratory Needs 


Unit suitable for laboratory use produces 
ultra-pure hydrogen with no measurable im- 
purities by diffusion through a highly per- 
meable palladium alloy. The purifier’s 
maximum flow rate is 100 cc. per min. at 
an inlet pressure of 50 psig. and an outlet 
pressure of 10 psig. 

Price: $525. Delivery: immediate. 

Englehard Industries, Inc., 113 Astor St., 
Newark 2, N. J. (PW, 12/18/61) 


Checkweigher 


Signals Automatically 


Instrument automatically weighs low 
weight range objects such as packaged and 
unpackaged foods, drugs, etc. Seven models 
have rated capacities from | gr. to 1,000 gr. 
with a 0.05% sensitivity and weighing speed 
up to 10,000 per hr. An automatic feedback 
signals packaging machines or operators. 

Price: from $3,500. Delivery: immediate 
(on standard units). 

Mettler Instrument Corp., P. O. Box 100, 


Princeton, N. J. (PW, 12/18/61) 
SIC +3576 


SIC +3569 


your GAYLORD man is 


well-rounded in packaging 


He has a quick, accurate answer to 
any question on corrugated packaging, 
from the design to the delivery of 
your product. 


He makes it his business to understand 
every phase of packaging operations— 
box-making, printing, filling, 

; closure, handling, shipping . . . the 
works. This way he makes sure your 


Centrifugal Circulator 
Comes in Seven Sizes 


Centrifugal hot-water circula- 
tor comes in seven sizes for capac- 
ities from 5 gpm. to 500 gpm. 
and for total heads to 300 ft. 
The leakproof, non-water cooled 
unit is recommended for normal 
temperature water (60 F to 160 
F), low temperature hot water 
(160 F to 250 F), and medium 
temperature hot water (250 F to 
350 F) systems. A full guarantee 
- covers the unit for 1 yr. from the 
date of installation or 18 mo. 
from date of shipment. 

Price: from $300.95. Deliv- 
ery: immediate. 

Dean Bros. Pumps, Inc., 323 
W. Tenth St., Indianapolis, Ind. 
(PW, 12/18/61) SIC +3561 


Gaylord containers perform most 
effectively and economically 


Ask him one question or a dozen; he’s 
as near as your telephone, right now. 


Mixer 


Also Serves as Dryer 

Machine mixes materials in 
batches or in continuous process 
operation, in vacuums or under 
pressure. It serves also as a dryer 
and handles viscous products, 


wy 
pastes, and dry powders. Models 
are available with capacities 
ranging from 75 gph. to 3,000 
ft; gph. and with stainless steel or 


CGC} CROWN ZELLERBACH CORPORATION CANADA LTO VANCOUVER B Cr i. ee ee es 
GAYLORD CONTAINER DIVISION HEADQUARTERS. ST. LOUIS are available depending on the 


PLANTS COAST TO COAST 
product or process. 


Price: from approx. $1,500. 
Delivery: immediate to 6 wk. 

The First Machinery Corp., 
211 10th St., Brooklyn 15, N. Y. 
(PW, 12/18/61) SIC +3559 
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Chromatograph 
Measures Gas Parts 


Chromatograph separates, de- 
tects, and measures the compon- 
ents of any gas and many volatile 
liquids. Wide range capabilities of 
the instrument include the analy- 
sis of combustion products, chem- 
ical reaction converters, gases, 
and any raw material or finished 
product with a boiling point be- 
low 105 C and many up to 120 
C. The unit is 11 in. wide, 13 in. 
deep, and 5 in. high. 

Price: $250. Delivery: im- 
mediate. 

Precision Scientific Co., 3737 
W. Cortland St., Chicago 47, Ill. 
(PW, 12/18/61) SIC +3821 


Mixer 
Gives High Accuracy 


Mixer with plow-shaped mix- 
ing tools hurls materials away 
from sides and into free space 
causing an accurate intermingling 
action. The equipment is availa- 
ble in laboratory, batch, or con- 
tinuous type units with carbon 
steel or stainless steel interiors. 
Working capacities range from 
| gal. to 1,057 gal. with corres- 
ponding sizes of .13 cu. ft. and 
141.3 cu. ft. Vessel lengths range 
from 6% in. to 13 ft. 2 in. 

Price: from $500. Delivery: 2 
to 3 mo. 

Littleford Bros., Inc., 457 E. 
Pearl St., Cincinnati 2, Ohio. 
(PW, 12/18/61) SIC +3559 
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Tantalum Pump 


Handles Corrosive Fluids 
Unit designed as a universal-application 
pump for corrosive media has all wetted 
parts made of tantalum. The present line has 
motors rated from 12 hp. to 2 hp., single- and 
three-phase. Capacities range up to 100 gpm. 
under low head cenditions and operating 
heads may range up to 80 ft. 
Price: $2,500 to $3,000. Delivery: 5 to 
6 wk. 
R. S. Corcoran Co., Joliet, Ill, (PW, 
12/18/61) SIC +3561 


The only one-hand 
strapping tools 
SFC Series 


oe 
ROONEY fur 


1M JOSE raisins / 


Power strap feeders » 
Model PSF 


Complete line of 
air power tensioners 
PN Series 


Thin-Film Processor 
Takes Heat-Sensitive Materials 


Equipment for processes such as con- 
centration, evaporation, distillation, etc. pro- 
vides heat and mass transfer for processing 
liquids and slurries in one pass. Fhe thin- 
film unit’s short-time exposure of the product 
makes it suitable for heat-sensitive materials. 
Heat transfer surfaces run as high as 190 
sq. ft. 

Price: approx. $9,500 (unit shown). De- 
livery: 3 mo. 

Roney Hunt Machine Co., Orange, Mass. 


(PW, 12/18/61) SIC +3569 


Air and electric power 
portable strapping machines 
AP and AE Series 


CRN HES Be BO 


Fully automatic 
strapping machines 
Model M20 


First completely automatic iy 
compression strapping machines if 
CSM Series i 


Make your product cost le 


BREST ALE 3 IN 


The first air power feed wheel 


tensioner for heavy duty strapping 


FN Series 


Heavy-duty 
%-inch pistol grip 
air power sealers 
Model RCNS 


Air power tensions, seals, 
and severs the strapping 
AMP Series 


Ss 


to handle, store, ship and receive 


Binding things together with steel strapping is a 
low cost way to eliminate individual handlings, 
save space, and prevent damage. These nine 
machines—part of the most complete line of 


equipment in the steel strapping industry—create 
new ways to make your product cost less to han- 
dle, store, ship and receive. For additional in- 
formation on any or all of these tools, write: 


SIGNODE 


STEEL STRAPPING CO. 


2670 North Western Avenue « Chicago 47, Illinois 


First in steel strapping 


Purchasing Week 


In Canada: Canadian Steel Strapping Co., Ltd., Montreal « Toronto 
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Viscometer Dissolved Oxygen Monitor 


Works Remotely os Measures Parts per Million 


Unit for continuous laboratory indicating 
and/or recording of viscosities permits wide 
ranges due to the number of speeds and 

! } 

spindles available. Overlapping ranges are f . aon a 
51 yduced for max sini es ante a f the principle of oxidation taking place be 
“wie ty ydigwag oe - 4 oon tween a silver anode and platinum cathode 
from 0-100 cps. to 0-64,000 000 cps When : )- 10° ()-25¢ 
re ‘d, remote and can measure also O- o OI 29% 
equired, remote transmission is possible at ren or 0-100‘ ituration 

oxyge ( - Cc SM ‘ . 


t 
fs we 5 Des 905 eli liat I 
i "e: 5 ‘livery: diate (a 
Price: approx. $1.000 to $1,200. De- Price: $295. Delivery: immediate 


Monitor for food and beverage industries 
measures dissolved oxygen in Q-2 parts pe! 
million and 0-10 ppm. ranges. It works on 


tel 


i Feb. 1). 
livery: 4 to 6 wk C : se i 
i * Beckman Instruments, Fullerton, Calif. 
. > > 5 
Viscosel Corp., P. O. Box 240, Stough- (PW, 12/18/61) SIC +3821 


ton, Mass. (PW, 12/18/61) SIC +3821 
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pH Meter 


Records on Strip Chart 


Instrument for pH measure- 
ment records on a strip chart to 
provide a permanent record. The 
recorder, which forms the front 
panel of the unit, contains a 63-ft. 
roll of chart paper that will last 
for 31 days at | iph. Simple gear 
changes give other speeds up to 
16 iph. The meter plugs into any 
115-v. outlet and uses an elec- 
tronically modulated amplifier 
that compensates for line voltage 
fluctuations. 

Price: $245. Delivery: imme- 
diate. 

Analytical Measurements, Inc., 
585 Main St., Chatham, N. J. 
(PW, 12/18/61) SIC +3821 


Slurry Pump 


Moves Coarse Sand 


(iss) Tiger Brand Slings handle awkward loads safely 


Pipe is awkward to handle and it can be dangerous. For more information on USS ‘Tiger Slings, contact PR on ps Magen 
This hook-up using two slipnoose Tiger Slings exerts a American Steel and Wire, Dept. 1272, Rockefeller fine slimes to coarse sand. It 
strong grip on the pipe. It prevents slippage and keeps Building, Cleveland 13, Ohio, or your nearest Tiger comes in 144-, 112-, and 2-, and 
the load well balanced. Brand Distributor. USS and Tiger Brand are regis- 2¥2-in. sizes, 20- to 180-gpm. 

Your lifting jobs may be different but there are tered trademarks. capacities, and for 20- to 100-ft. 
literally hundreds of USS Tiger Wire Rope Slings heads. Standard construction is 


lent . . cast iron with hard metal im- 
designed to give you any lift you need. peller but chrome-iron, heat 


Strong, tough Tiger Brand Rope makes strong, American Steel and Wire treated nickel-iron, or special 


tough Tiger Brand slings... and the various operations Divisio f alloys may be ordered for impel- 
of swaging, splicing, braiding or socketing are per- , no ler and other wear parts. Many 
formed by workmen skilled in the trade. Many USS United States Steel design variations are a 

Tiger Brand Distributors are set up to give you quick i, ee isi 
deliveries ona wide variety of slings. Engineering serv- w  etueten ee ie ee a The Eimco Corp., Salt Lake 
ices are available where specialty slings are required. United States Stee! Export Company, Distributors Abroad City, Utah. (PW, 12/18/61) 


SIC +3561 
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New York—Seat belts are be- 
coming a permanent fixture in 
more and more fleet cars, but 
nany companies would like some 
assurance that the belts will be 
used before they supply them as 
standard equipment, a PURCHAS- 
ING WEEK survey disclosed 
Detroit is bracing for an in- 
crease in belt orders. In fact 
Chrysler already has found itself 


in the middle of a boom. The 
company reports installing seat 
belts on 42.4% of fleet cars. 


American Motors figures belts 
are running 5% of fleet sales, but 
expects this to jump to 15% 
Ford reports belts running 6.2% 
of production on the Galaxy—up 
from 242% last year. 

Although Wisconsin is the only 
state with a law requiring belts 
on all new cars, similar legislation 
is pending in other areas. A belt 
law recently was proposed to the 
Florida Legislative Committee on 
Traffic Safety, for example, and 
bills calling for belts in all taxis, 
rented cars, and small school 
buses has been filed in New York. 

Interest in belts was height- 
ened by a decision of the auto 


a ee 


TIGHTENING HIS BELT: Allied 
Chemical R&D director fastens 
seat belt in one of firm’s cars. 


makers to include anchor hard- 
ware in all 1962 models, making 
installation of the belts a rela- 
tively easy matter. Hardware is 
included for the front seats only, 
except in Studebaker Larks and 
Hawks, which have mountings for 
all seats. 

Cost of installing belts in a car 
equipped with hardware anchors 
varies from $10 to $18 for the 
front seats, P/W’s survey found. 
Auto makers usually charge 
slightly more to factory equip 
cars: Chrysler charges $19.20, 
Chevrolet $20.40, Ford $16.80 
and American Motors $20.60. 

State and government agencies 
seem to be taking the lead in 
seat belt use. San Francisco, with 
a fleet of 650 vehicles, will have 
belts on all 1962 model cars. 
Connecticut recently ordered all 
new state-owned cars equipped 
with belts, and the General Serv- 
ices Administration requires belts 
on Commerce Dept., Forest Serv- 
ice, National Park Service, 
Atomic Energy Commission, and 
(to some extent) Health, Educa- 
tion and Welfare Dept. cars. 

Firms making belts standard 


on all fleet cars include such 
companies as General Mills, 
Allied Chemical, Pacific Tele- 


phone, IBM, and Otis Engineer- 
ing Co. 

Many fleets that are not mak- 
ing belts mandatory report they 
will supply them at the driver's 
request and report interest run- 
ning high when the availability 
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is made known. Armour & Co. 
in Chicago has supplied belts for 
the past five years on request, but 
the company didn’t advertise the 
fact. This year Armour salesmen 
were told the belts were available, 
and the company received more 
requests in one month than in the 
previous five years. 

Union Carbide Plastics Corp. 
reports simliar experience. “We 
find that over 80% of the drivers 
now request belts with the car— 
and another 10% to 15% usually 


Steel Producers’ Advice to Buyers: 


decide to install them during the 
year,” a company spokesman 
said. Columbia Gas Systems will 
start a driver option plan next 
year, installing belts on existing 
cars as well as new ones if the 
driver request the change. 

In addition to using belts in 
fleet cars, many companies are 
making them available to em- 
ployees at cost. IBM reports that 
it has sold thousands to em- 
ployees at $4.45. Crucible Steel, 
in Pittsburgh, charges $5.85. 


Plan Ahead and Avoid 62 Logjams 


(Continued from page 1) 
from buyers in anticipation of 
mid-year labor negotiation dead- 
lines. But on some products, his 
company already is at 90% capa- 
city, and there is no doubt, he 


@ Rail and highway carriers 
have been conferring with steel 
shippers in anticipation of in- 
creased shipment — scheduling. 


‘Buyers also are advised to re- 


view transport facilities. 


Cold-Rolled Sheet—Production 
ing toward capacity with buyers obvi 
ously inventory-building. Lead times 
certain to lengthen by mid-January, 
with some mills already up from three 
to five weeks. 

Hot-Rolled Sheet—Sales activity 
creasing with near 1959 rate on 
quiries, but current orders still fillable 
on time through first quarter. Order 
rate varying among producers, and 
this is reflected in lead time differences. 

Galvanized Sheet Ordering up 
briskly, some mills near capacity, lead 
times but situation de 
scribed as not tight ‘yet.’ 

Standard Plate—Creeping 
average in order rates. 

Bars—Demand good for both hot 
and cold-finished, but no problem on 
delivery. Bigger January orders ex 
pected, and late deliveries piling up 
on CF. 

Standard Shapes 
delivery okay. 


mov 


in- 
in- 


extending, 


up to 


Demand up but 


Steel Supply Outlook at a Glance 


Pipe and Tubing—Oil country and 
pipe line weak. Standard pipe delivery 
immediately out of stock. Some buyers, 
however, asking for June deliveries. 


Wire & Wire Products—Supply 
plentiful, no exceptional activity. 
Structurals Standard  structurals 


holding below average in orders, wide 
flange tailing off. 

Stainless Bars & Shapes—Holding 
own, some increased ordering spotted, 
but deliveries easy. 

Stainless Strip, Plate, Sheet—Activity 
depends on supplier but lead times 
appear to be spreading, 1962 delays 
expected. 

Bright Annealed, Buffed Stainless 
Strip—Demand heavy, expect 
quotas set next year. 

Heavy Plate—Demand 
times spreading. 

Service Center Supplies—Business im- 
proving slowly with flat rolled products 
leading pack. Quick delivery likely for 
some time. 


some 


rising, lead 


says, that lead times will lengthen 
significantly in these items next 
month. 

Here’s the situation in 
as seen by industry experts: 

@ Salesmen at present contend 
they will assure delivery at any 
time desired before June 30 on 
orders taken now. But they do 
not anticipate giving such assur- 
ance by the end of January. 

@ The pickup in steel produc- 
tion is more than obvious as pro- 
ducers call back long-dormant 
production facilities into opera- 
tion. 


brief 


@Reports from production 
centers indicate that mills serving 
big quantity customers are filling 
order books more rapidly than 
those with more numerous but 
smaller type customers. Big steel 
buyers, such as appliance and 
auto makers, already have inaug- 
urated stockpiling programs, and 
the worry nagging sales people 
here is that smaller buyers will 
send in a deluge of orders all at 
once. 

@ Sheet and bar stock seem to 
be in heaviest demand. Lead 
times on sheet may lengthen by a 


Seat Belt Sales Boom Seen as Interest Heightens, Late News in Brief 


3M Indicted on Price-Fix Charges 


Danville, I1.—A federal grand jury has indicted Minnesota 
Mining & Manufacturing Co. on charges of fixing prices and 
attempting to monopolize the manufacture of various products. 
The jury said the company accounted for $100-million of the 
$170-million worth of pressure-sensitive cellophane tape sold 
last year, $25-million out of $40-million of magnetic recording 


tape. and $11-million out of $17 


.5-million of lithographic plates. 


Industrial Production at New Peak 
Philadelphia—Industrial production rose to a record in Novem- 


ber, the Federal Reserve Board said. 


The board’s monthly index 


of factory, mine, and utility output for November was 114% of the 
1957 average. This was one point higher than the previous high 
of 113% hit in both October and August of this year. 


Prices Cut on Ferro, Silicomanganese 
Nashville, Tenn.—Tennessee Products & Chemical Corp. has 


cut prices on two alloys used in steel production. 


The firm set a 


new base price on ferromanganese to 912¢/Ib., a 13% cut. Base 
prices for silicomanganese were set at 10.1¢/lb., a 9% drop. 
Foreign competition was cited as the reason for the price cuts. 


Carbide Cuts Phenolic Resin Tags 
New York—Union Carbide Plastics Co. is cutting phenolic 
resin prices ’2¢/lb. The new price for the resin, used on handles, 
door knobs, appliance parts, is 20%¢/lb. The move follows 
Union Carbide’s recent 134 ¢/lb. cut in the price of phenol (see 


page 4). 


Oil Import Quotas Boosted 


Washington—The Interior Dept. has raised oil import quotas 


slightly for the first half of 1962. 


The new figure of 919,837 bbl. 


day is 12,206 higher than the quota for the first half of this year. 
The hikes were allotted on a company by company basis. 
Stainless Steel Muffler on Market 


Jackson, Mich.—Hayes Industries, Inc., has announced that 
the “first all-stainless steel muffler” in the replacement market 


will be available from distributor stock next month. 


The cor- 


rosion-resistant unit, with an interior spring action that automati- 
cally adjusts to engine speed for maximum gasoline economy 
and minimum exhaust noise, will come in eight styles that fit 
95.7% of all U. S. cars made from 1958 on. 


Glass Strike Settled 
Pittsburgh—Normal shipments are expected to resume this 
week from American-St. Gobain Corp. plants in Pennsylvania, 
Arkansas, and Oklahoma, and Fourco Co. plants in West Vir- 


ginia. 


A month-long strike of production workers was settled 


last week with production scheduled to resume today. 


week in January. Bar supply is 
said to depend on what ordering 
comes from small parts manu- 
facturers. 

@ Along with appliance and 
automakers, structural buyers 
also have begun placing orders 
for late delivery. 

The accompanying box sum- 
marizes current supply and de- 
livery outlook on key products 
at Pittsburgh, Cleveland, and 
other production points. 


Price Changes for Purchasing Agents 


Item & Company 


INCREASES 


Silver nitrate, 20,000-0z. lots, oz. 


Ib. 
Gasoline, Midwest refs., gal 


+) 
Fe 


Kerosene, 


REDUCTIONS 


Phenol, USP & liquefied (90% 
Tin salts, potassium stannate, lb 
Sodium stannate, 
Tin crystals, anhy. 


Tenn. Prods. & Chem 
Phenolic resin, Gen’l Purp., Un. 


Ethylene & propylene dichloride. 

pyl ether, Un. Carb., earld. Ib 
Butylene oxide & 2-ethylbutanol, 
Plasticizers, flexol RZH & 3gh, Un. Card., erld., 
Asphalt formulation additive. polyamine t, Un. C., 


Xanthate mining reagents, Am. Cyan., Jan. 1, Ib 
Lead-free zine oxides, N. J. Zine, 


Marine diesel oils, #4 & #5, Humble, bbl 
Nitrogen prods. for fertilizer, Allied Ch., Jan. 1, ton... . 


Tires, truck & passenger, Firestone, dlr. prices Jan. 1... 
Aluminum alloy extrusion billet, Ib..... 
5-ampere silican rectifiers, Bendix 


Manganese alloys, ferro-Manganese & silicomanganese, 


dmount 
of New 
Change Price Reason 
PCR Tere ee ee 07 7375 ~~ metal rise 
ethyl benzene, isopro- 
Na dadiaknctnEe eae eer é 005 0895-.145 profit pinch 
Un. Carb., erld.. Ib... 03 & 035.305 & .335 profit pinch 
Ae 02 61 & 48 profit pinch 
erld. 
Pn er reer errr re 02 165 profit pinch 
eee eee Tee eT ee ee 1 1225 
pineal qrelates 1 
CSS eS ee 005 metal hike 
oil, diesel fuel, Gulf & East Coast, gal.... 004-005 seasonal 
Vee eee 06 & .21 
to $3.00 incr. costs 
& 92%), tanks, lb...... 175 145 &.147 competition 
SWehgave ebb awnanee cs 004 866 metal ease 
bile are RWS eae baaia GE « 005 731 metal ease 
ee ere ee 006 $1.123 metal ease 
ss bass aoe SE DEECE DKS ¥-4 13% & 9% eT competition 
Carb., bage, Ib........ 005 .2025. phenol cut 
4.1%-33.1¢ pricing revised 
Pree oe 002 competition 
been enwenees 5.5% 48.5% prod. econs. 
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U.S. Steel Touches Off 
Change in Price Policy 
On High Strength Steels 


Pittsburgh—After 30 years of 
pricing high-strength steels by in- 
dividual product and trade name, 
the industry apparently is going 
to price them by a simplified ec- 
onomo-physical scale. U.S. Steel 
initiated the change last week, 
and observers felt other pro- 
ducers will follow—at least in 
matching the revised prices an- 
nounced. 

Described by U.S. Steel as a 
“new marketing program,” the 
pricing system applies to COR- 
TEN, TRI-TEN, MAN-TEN, 
EX-TEN, and PAR-TEN. Price 
changes in the new scheduling 
are by-products and were con- 
sidered negligible. 

USS trade names are retained, 
but the grades of steel now have 
been separated into six categories 
of physical and economic prop- 
erties. The idea is to sell more 
high-strength steels in place of 
carbon steels. 

USS said the net result will be 
less cost for buyers and designers 
who uses sensible value analysis 
and the new price system will 
help in making such an analysis 
possible. 

Former price bases named by 
product and trade term are gone. 
Grade extras now are published 
as an additive to the appropriate 
carbon steel products list price 
base. 
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(Continued from page 1) 
as only five years ago almost all 
buying decisions for sophisticated 
were made by a 
tomer’s engineering departments 
Charles Clough, salesmanage! 
for Texas Instruments’ semicon 
ductor division, sums up the situ 
ation this way: “The industry was 
advancing then so rapidly that 
many times a firm’s engineering 
department would have to be 
educated on how to use a brand 


dev ices Cus- 


new device. The manufacturer 
also often had a long lead time 
over competitors with a new 
device 


No Dearth of Suppliers 


“Today, if a manufacturer gets 
a one-month jump on his com- 
petition with a new device, he is 
doing well,” Clough said. “The 
buyer now finds that even on the 


atime 
ee =. 1 


n 


more exotic or sophisticated de- 
vices, there are often at least five 
or six potential suppliers. And 
depending on the nature of his 
company, the P.A.’s own engi- 
often know much more 
about these devices than they did 
five years ago.” 


P.A. Decides 


lexas Instruments finds that 
while orders are drawn up by en- 
gineers, today it is generally the 
P.A. who makes his decision based 
on, first, quality, and “tied for 
second,” price and availability. 
Past product performances from 
his engineering department gen- 
erally are used for the first test 

A recent PURCHASING WEEK 
survey of electronics industry 
buying patterns reveals them as 
complex—with multiple buying 
influences entering the picture at 


neers 


NEED 


| TUBING? 


We 
have it 
in stock! 


More than 2500 sizes 


shapes and grades of 
| 


4 ww 

ore carried in our sto 

te 4: 
ovaiiaple tor immediate 
sh oment 

, 
In addition we can furnish 
mill quantities of tub 


* Cold Drawn Butt Welded 


* Hydraulic Pressure Tubing 


* Squares and Rectangles 


* Stainless Tubing and Pipe 
* Stainless Fittings and Valves 


* Stainless Aircraft Tubing 


* Aluminum Tube and Holobar 
* Aluminum Pipe and Fittings 


Write Dept. Z-12 for stock list 


C.A.ROBERTS CO. 


Steet EAluminum Tube Specialists. 


2401 25th Avenue, Franklin Park, Illinois © Gladstone 5-6400 


Space-Age Hardware Now in P.A.'s Bailiwick 


points in the purchase | 
But once the design ts 
set and other engineering quali- 
fications decided, the responsi 
bility procuring 


Various 


process. 


for necessary 


}components rests with the purch- 


asing agent. In nearly every in 
stance he is portrayed as the most 
important influence on recom- 
mending manufacturer by name 
and almost without exception 
makes final selection of product 
by manufacturer name 


Same With Rare Metals 


Che situation is much the same 
for the rare metals industry. Re- 
fractory metals such as colum- 
bium, tantalum, molybdenum, 
and tungsten, once considered 
exotic, now are available on an 
off-the-shelf basis. 

According to Even T. Collins- 
worth, president of Fanstee!l 
Metallurgical Corp., “Additional 
producers, combined with more 
efficient have drastic- 
ally increased volume with 
sulting lower prices. Fabricated 
products are no longer considered 
in square inches but in square 
feet.” 

“The rare metals aren’t yet as 
common as steel,” said Collins- 
worth, “but they are a long way 
from being the mere laboratory 
curiosities that they were a few 
years ago.” 


processes, 


ré- 


Change in Marketing 

Here, also, the change in mar- 
keting has resulted in a new role 
for the P.A. “We still work with 
engineers, particularly on missile 
and space projects, but the in- 
in the number of com- 
panies who can supply equivalent 
products, means that the final se- 
lection of the vendor is the P.A.’s 
decision,” Collingsworth pointed 
out. 

Fansteel gives high marks to 
the P.A.’s it deals with. Said Jo- 
seph Rose, sales manager of the 
company’s chemicals and metal- 
lurgical division, “Most of the 
P.A.’s we see have a pretty good 
metals background, and they are 
becoming better trained technic- 
ally as time goes by. Our sales- 
men have a healthy respect for 
buyers.” 


Crease 


National, Continental 
Ask Permission to Merge 
Into Fifth Largest Airline 


Washington — National Air- 
lines and Continental Airlines 
have asked the Civil Aeronautics 
Board for permission to merge. 
The merged lines, to be known 
as National-Continental Airlines, 
Inc., would be the nation’s fifth 
largest line. 

National and Continental serve 
different areas and provide very 
littke competition for each other. 
National covers the Eastern Sea- 
board, with one transcontinental 
route from Florida to California; 
Continental serves the Southwest, 
its lines running from California 
east to Texas and Chicago. 

In recent years, the CAB has 
favored “side-by-side” mergers of 
airlines covering the same areas 
to eliminate excess competition, 
rather than the “end-to-end” type 
of merger proposed by National 
and Continental 

If approved, the new airline 
would have 7,000 employees and 
a fleet of 77 aircraft, many of 
ithem jets and turboprops 


Purchasing Week 


Purchasing Week’s 


Purchasing Perspective 


; (Continued from page 1) 
American Machine & Foundry announces that even though its 
employees do not accept business gifts, it is enclosing a copy of 
\MF’s holiday guide to help suppliers select gift items for fam 
ily and friends 

One thing the holiday letters have in common—they all end 
with the season’s greetings. 


When Gimbels, Macy’s, Marshall Field, and other retailers 
total their Christmas sales slips, they are likely to find that the 
current December shopping spree is the biggest on record. 
Thus consumers can begin taking bows now for a year-end spurt 
that has added substantial cheer to a holiday season which pro- 
vides a happy sendoff to the oncoming new year. 

Combine this somewhat better than expected burst of con- 
sumer spending with what appears to be a broad pickup, particu- 
larly in metalworking, and you have a key clue to the immediate 
outlook for over-all business. 


Leading the industrial rush into what everyone hopes will be a 
banner 1962 is, of course, the steel industry. Mills began taking 
off on solid run of orders three weeks ago that give every promise 
of piling up on through till next June. About the only argument 
now among industry analysts is by what amount production will 
exceed 60-million tons during the first half. 

All this talk of stronger steel-buying in anticipation of even 
stronger labor demands next year already has some industrial 
captains warning that industry is only fooling itself by rushing 
pell mell into another stockpiling spree. A leading customer of 
the steel industry, American Motors’ Pres. George Romney, 
warned last week that stockpilers are “setting the stage for a 
high level of economic activity followed by an abrupt decline that 
overworked monetary controls will prove inadequate to prevent.” 

But in citing the dangers of stockpiling, Romney was taking aim 
on another target not only the possibility of another industry-wide 
steel strike, “but the potentially greater evil of another govern- 
ment-dictated settlement and eventual government control, 

” + 
\s for labor, the AFL-CIO confirmed last week what was 
clearly apparent beforehand—principal 1962 bargaining goals 
will be bigger paychecks and shorter hours. The demands were 
set forth in a series of resolutions adopted at the labor organiza- 
tion’s Florida convention and specifically rejected Administration 
pleas for moderation in 1962 wage demands. 

Significance of these developments is that the pressure to 
protect corporate profits can be expected to intensify. This means 
not only tighter buying will be mandatory generally, but suppliers, 
strengthened by buoyed demand, will retrieve some of the price 
confidence lost during the past year. 

An example of some of the price hurdles ahead occurred last 
week when a dozen or more price changes on various chemicals 
were announced—virtually all on the up side. This could be an 
indication of a determination that despite strong competition, 
more and more top managers are ready to make a strong stab at 
firming prices at a higher level. 


International Copper Prices Unsettled 
By Congo Crisis, Chile Labor Unrest 


(Continued from page |) 
disturbances could create short- 
ages which eventually would have 
an effect on the American mar- 
ket 

U.S. price changes wrought by 
the Katanga situation were lim- 
ited to the New York futures 
market, where some contracts 
went up lb. However, one 
United States source said such 


copper consumption in_ several 
European countries is running be- 
hind last year. 

London trade circles said that 
barring extreme situations, the 
international price of copper 
probably would fluctuate between 
$635 and $652 without affecting 
the U. S. market. 

Ihe battle for Katanga may 
create shortages in other metals, 
fluctuations could be expected especially cobalt. At present, the 
and that he foresaw no immediate ; U.S. buys half its cobalt over- 
seas, most of it from the Congo. 


probability of a rise in the cur- 
rent basic producer price of This situation has become doubly 
acute since a alternate 


ly ¢ 


31¢/I\b. major 


He pointed out that no big 
price rise can hold without in- 
creases in consumption, and a 
major upturn in world consump- 
tion has yet to appear. 


source of supply —Cuba—is also 
cut off. 

The Congo crisis also was 
blamed for the recent buoyancy 


In fact, in tin prices. 


December 18, 1961 


1961 


Chart based on tridecy! alcohol prices. See table below for full details. 
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LBS. per DOLLAR 1 
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LOWER PRICES MEAN YOUR DOLLAR BUYS 
UP TO 60% MORE ALCOHOL THAN IN 1952! 


Expanded facilities, increased sales and production 
economies have enabled Enjay to pass substantial 
savings along to its oxo alcohol customers over the 
years. The table at right shows you how much more 
isooctyl, decyl, or tridecyl alcohol your dollar buys 
today as compared to 1952. 


At the same time, the quality of Enjay alcohols is 
constantly being improved. Enjay also stands ready 


with technical assistance on any problems you may 
have. These are two added advantages of dealing 
with a leader in the chemical field. 


For more information on the full line of Enjay 
alcohols and chemi- 
cals, write to Enjay, 
15 West 51st Street, 
New York 19. N. Y. 


YOUR ALCOHOL DOLLAR BUYS: 

1952 1956 1961 
3.8 5.6 
3.6 5.6 
3.1 5.0 


ISOOCTYL (Ibs.) 
DECYL (Ibs.) 
TRIDECYL (ibs.) 


4.8 
4.8 
4.2 


EXCITING NEW PRODUCTS THROUGH PETRO-CHEMISTRY 


ENJAY CHEMICAL COMPANY 


A DIVISION OF HUMBLE OIL & REFINING COMPANY 
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You can tell 


the 3UG/F man 
by his complete line of bearings! 


He’s the only bearings specialist offering all four major types of ball and roller 
bearings—thousands of sizes and endless variations! So, he’s also the only spe- 
cialist who can offer unbiased help in selecting the exact bearings you need. 
And remember, when buying bearings for replacement purposes — call on 
your nearby Authorized StF Distributor. 6002 


MOTION ENGINEERING 


Advanced ball and roller bearing technology 


